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Record Array of 
Visitors at Opening of the New York Show 





MARMON ADOPTS [Stewart Adds 2-Ton |FRANKLIN GIVES | Austin Four Seater 


CLUTCH CONTROL 


Automotive Daily 


NEW YORK, MONDAY, JANUARY 11, 1932 


New Developments Greets 








Six-Cylinder Truck} SPECIFICATIONS | Announced at Show 


IN 8S AND 16S New York, Jan. "it das of the 


Ride ihedidatee, Steering 
Stabilizer and New Bodies 
Are Featured 


INDIANAPOLIS, IND., 
Jan. 9.—The Marmon Motor 
Car Company today present- 
ed the details of its 1932 line. 
The new offerings comprise a 
brand new moderately priced 
eight-cylinder model and the 
sixteen, which was _intro- 
duced last year, redesigned 
‘with many improvements. 

The new Marmon eight will be 
known as the model 8-125. The 
straight eight, L-head engine has a 
bore and stroke of 3% by 4%, giv- 
ing a piston displacement of 315.2 
cubic inches. The taxable horse- 
power is 33.8, and the engine devel- 
ops 125 brake horsepower at 3,400 
r. p.m. The standard compression 
ratio is 5.5 to 1. Compression pres- 
sure is seventy pounds at 120 r. p. 
m. Four-point suspension is used, 
cushioned with rubber. 

Aluminum pistons of the split- 


(Continued on Page 16) 


WILLYS PACIFIC COAST 
PLANT IN PRODUCTION 


Los Angeles, Jan. 9.—Production 
at the Pacific Coast plant of the 
Willys-Overland Company at May- 
wood is again under way. A number 
of men have been put to work, and 
it is stated that between 200 and 
225 will be given employment within 
thirty days. 

The plant will operate on a five- 
day schedule, and between twenty- 
five and thirty cars a day will be 
the output. 


STUDEBAKER DEC. SALES 
100% ABOVE 1930 


New York, Jan. 9—December sales 
of Studebaker and subsidiaries were 
more than 50 per cent. over 1929, 
and more than 100 per cent. in ex- 
cess of December, 1930, according to 
a statement by A. R. Erskine, presi- 
dent of the Studebaker Corporation. 
They were 13 per cent. higher than 
the five year average for the month 
ot December. 

Sales of Studebaker 


(Continued on Page 17) 


passenger 





features of the Stewart Motor Cor- 
poration exhibit at Grand Central 
Palace is its new two-ton chassis, 
known as the Model 50X, which lists 
at a price of $1,195. The engine is 
a six-cylinder unit with a bore and 
stroke of 5% by 4%, developing 65 
horsepower on the block. 
Lubrication is full pressure, with 
constant control for all speeds. The 
cylinder head and block are remov- 





(Continued on Page 24) 


ROCKNE SIX PREMIERE 
AT ROTEL IN CHICAGO 


Chicago, Jan. 9.—With ten models 
on.display the new Rockne Six made 


day. 


FOR NEW V-12) nse, rs, sam. 9—mne ames 


Base Price Is $3,200; 
Motor Set at 60 Degrees; 
9 Body Models 


ustin Company today an- 
nounced a new four seater Austin 
Bantam model. The chassis has not 
been essentially changed. The com- 
pany announced that it had no in- 
tention of changing its basic idea 
of producing a bantam vehicle, with 
low upkeep characteristics. 
The seating layout will accom- 
modate four adults in complete 


New York, Jan. 9.—A few) comfort and the rear seat will hold 


basic specifications of the new 
Franklin V-type twelve cylin- 
der car, first announced in 
Automotive Daily News yes- 


|three children without crowding. 
The Austin four-seater is defin- 


(Continued on Page 26) 


terday, were made public to-| LQ§ ANGELES CHOSEN 


This interesting new 
Franklin line was a complete 
surprise to the public and is 
proving one of the magnets 


its bow to Chicago Friday at its|for the early show crowds. 


unique Congress Hotel street floor 


This new Franklin has a super- 


FOR CHRYSLER PLANT 


Los Angeles, Jan, 9.—Erection of 
the Pacific Coast assembly plant of 
|the Chrysler, Plymouth, De Soto and 


N 








¥, 4-44 Sy -- 


EXTRA 
EDITION 






News 





5 Cents. $12 Per Year. 








PUBLIC INTEREST 
IN MECHANICAL 
CHANGES HIGH 


Attendance Estimated on 


Par With First Day 
Last Year 


NEW YORK, Jan. 9.— 
When the traditional group of 
\early birds passed through the 
doors of Grand Central Palace 
at the opening of the automo- 
bile show this afternoon it 
found a feast of new things 
awaiting it and many sur- 
prises. It has been many. 
years since the new cars mak- 
‘ing their debut at the New 
|York show have shown the 





showroom occupying a frontage of | charged, V-type twelve cylinder en-|Dodge passenger cars and Graham variety and daring that the 


more than 170 feet along Michigan 
Avenue. 

The cars attracted much interest 
and local officials declared them- 
selves as pleased at the reception 
accorded the new line. The cars on 


view include eight body styles on | 


(Continued on Page 24) 


FLEET SALES INCREASE 
FOR GENERAL MOTORS 


Detroit, Jan. 9.— Combined sales 
of all makes of General Motors pas- 
senger cars and trucks to national 
fleet users for the months of Sep- 
tember, October and November 
showed a very substantial increase 
over the same period last year, ac- 
cording to C. E. Dawson, president 
of the General Motors Fleet Sales 
Corporation (the General Motors 
subsidiary organized to serve large 
national fleet users). 

Unit sales in September increased 


(Continued on Page 24) 
Who's Who, Why, Where 


Get your copy free to- 
day at hotel news stands. 

The new book pub- 
lished by the Automotive 
Daily News. 

Giving names, titles and 
hotel addresses of lead- 
ing automotive executives 
at the New York Show. 





(Continued on Page 18) 


DE VAUX MECHANICAL 
SPECIFICATIONS TOLD 


New York, Jan. 9.—Detailed me- 
chanical specifications of the new 
De Vaux line for 1932 being dis- 
played at the Hotel Commodore 
lobby during show week are as 
follows: 

The engine has a piston displace- 
ment of 214.7 cubic inches, develops 
well over 70 horse power at 3,600 
r. p. m., with a bore and stroke of 
33, by 4 inches, with a ratable horse 
power of 27.34. The characteristic 
Hall-designed six-port intake mani- 
fold has been retained. The crank- 
shaft is supported by four large 
interchangeable bronze-backed, bab- 


N. Y. LEADS NATION 


IN NEW CAR SALES| 


New York, Jan. 9.—New York con- 
tinued to be the leading state in the 
point of new passenger car registra- 
tions in 1931, it is indicated by the 
official returns for the first eleven 
months of the year as published in 
the Automotive Daily News. 

Pennsylvania also continued to 
hold second place, with California 
remaining in third place. As a mat- 
ter of fact, there was no change 
among the first six in rank, ac-| 
cording to the number of registra- 
tions in the first eleven months. 

Illinois continued to occupy fourth 


(Continued on Page 24) 


|truck line on thirty acres of land 
jat Eastland and Slauson Avenues, 
[has been announced by Walter P. 
Chrysler, president of the Chrysler 
Corporation. 

Decision to spend between $2,000,- 
000 and $3,000,000 for the assembly 
plant and locate it in Los Angeles 


(Continued on Page 22) 


M. E. A. WHOLESALERS 
TO MEET WEDNESDAY 


Chicago, Jan. 9.—Scheduling of a 
meeting to be held Wednesday, Jan- 
uary 13, at the Commodore Hotel in 
New York, starting at 1.30 p. m., 
was announced here today at head- 
quarters of the Motor and Equip- 
ment Wholesalers Association. The 
session will be under auspices of the 
Metropolitan Motor and Equipment 
Wholesalers Association, and will be 
attended by automotive distributors 
from metropolitan New York as well 


(Continued from Page 5) 


WHERE TO GET A. D. N. 
DURING THE SHOW 


Show issues to the 
trade visitors in New York 
are free and may be ob- 
tained from your hotel 
news stand, booth D-102 
at the show, in the press 
room at the show or at 
your own booth or dealer 
meeting. 

News left at A. D. N. 
booth will be forwarded 
to editorial department. 








|1932 models show in design 


‘and construction. 

Not the least interesting feature 
lof this year’s show is the number 
of new twelve cylinder cars on view, 
The surprise in this class was a 
handsome V-12 by Franklin, of 
which the general public had had 
no inkling. 

The opening day crowd swarmed 
into the booths and displayed the 
utmost interest in the new features 
of design. On every side one heard 
talk of automatic starting and aute- 


(Continued on Page 4) 


R. H. GRANT PREDICTS 
~ 2,000,000 SALES IN °32 


New York, Jan, 9.—Before more 
| than 1,400 members and guests of 
the New York Automobile Mer- 
chants’ Association, assembled at 
the pre-show dinner in the Com- 
modore last night, R. H. Grant, vice- 
president of General Motors, pre- 
dicted ‘that passenger car Sales in 
1932 would reach 2,000,000 units. Mr. 





(Continued on Page 18) 


AKRON DOCTOR WINS 
BUICK SLOGAN PRIZE 


| New York, Jan. 9.—Dr. Edward N. 
| Walker of Akron, O., won the first 
| prize of $25,000 in the Buick Motor 
Company $50,000 contest decided by 
the judges here today. Mrs. C, A. 
Beatty of Windsor, Ill., won second 
prize of $10,000, and Mrs. Annabelle 


(Continued on Page 26) 
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DODGE BROTHERS WILL 
SHOW TALKIE AT CHANIN 


New York, Jan. 9.—Dodge Brothers 
on Tuesday, Wednesday and Thurs- 
day of show week at 3 o’clock in the 
afternoon will show its talking pic- 
ture “More Power to You.” The 


showing will be made in the “The- 
ater of the Clouds” on top of the 
Chanin Building, Lexington Avenue 
and 42d Street. 


This picture sets forth the build- | 


ing and distribution of Dodge ve- 
hicles, with a romantic story woven 
around the enterprise. Huntley Gor- 
don takes the leading role, that of 
a dealer. 


This picture was filmed in Holly- | 


wood and al] parts are played by 
experienced actors. Tickets are 
complimentary to automobile deal- 
ers and members of the trade and 
may be obtained at Dodge head- 
quarters on the second floor of the 
Chrysler Building. 


FIELDS AND CHRYSLER 
TO ADDRESS DEALERS 


9.—Walter P. 
Chrysler, chairman of the board, 
Chrysler Corporation, and J. E. 
Fields, president of Chrysler Sales 
Corporation, will be the principal 
Speakers at the annual luncheon for 
deajers of the New York Chrysler 
zone to be held at the Commodore 
Hotel, Tuesday noon. 

The luncheon will follow a morn- 
ing session at which visiting dealers 
will be shown the complete line of 
1932 Chrysler sixes and eights. 


CHRYSLER WILL SPEAK 
AT DODGE LUNCHEON 


New York, Jan. 9.—The annual 
New York Auto Show luncheon for 
Dodge dealers of the New York 
region and all visiting dealers will 
be held Thursday at the Hotel 
Pennsylvania, according to an in- 
vitation extended to the dealers by 
A. vanDerzee, general sales mana- 
ger of Dodge Brothers Corporation 


New York, Jan. 


1100 P. M.—National 


New York Show Events 





MONDAY, JANUARY 11 
9.30 A. M.—Stutz Dealer Meeting, Commodore, 


10.30 A. M.—Rubber Manufacturers’ Association Meeting, Waldorf-Astoria. 


11.30 A. M.—Reception of Overseas Guests, N. A. C. C. Offices. 

———_———-Oldsmobile Dealer Meeting, Waldorf-Astoria. 

12.30 Noon—International Luncheon, N. A. C. C. Offices. 

12.30 Noon—Hudson-Essex Dealer Luncheon, Commodore, 

12.30 Noon—Oakland Dealer Luncheon, Waldorf-Astoria, 

12.30 Noon—Marmon Dealer Luncheon, Commodore. 

1.00 P. M.—Hupmobile Informal Luncheon, Commodore. 

11.30 P. M.—International Trade Conference, N. A. C. C. Offices. 

30 P. M.—Rubber Manufacturers’ Association Dinner, Waldorf-Astoria. 

30 P. M.—Met. Section, Society of Automotive Engineers Dinner, Com- 
modore. 

——___—-National Auto Dealers’ Association Convention, Commodore 


TUESDAY, JANUARY 12 

| 10.00 A. M.—N. A. C. C. Export Managers” Meeting, N. A. C. C. Offices. 

12.30 Noon—Auburn Dealer Luncheon, Commodore. 

12.30 Noon—Chrysler Dealer Luncheon, Commodore. 

12.30 Noon—International Association of Auto Show and Association 
Managers Luncheon, Roosevelt. 

12.30 Noon—Marmon Dealer Luncheon, Commodore. 

12.30 Noon—Hudson-Essex Dealer Luncheon, Commodore. 

1.00 P. M.—Hupmobile Informal Luncheon, Commodore. 

——__—_——-Oldsmobile Dealer Meeting, Waldorf-Astoria. 

6.30 P. M.—National Automobile Chamber of Commerce Banquet, Com- 
modore. 


| 6 
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WEDNESDAY, JANUARY 13 
10.00 A. M—National Automobile Chamber of Commerce Directors’ Meet- 
ing, N. A. C. C. Offices. 
12.30 Noon—Cadilldc Dealer Luncheon, Waldorf-Astoria. 
12.30 Noon—De Soto Dealer Luncheon, Commodore. 
12.30 Noon—Hudson-Essex Dealer Luncheon, Commodore. 
12.30 Noon—Marmon Dealer Luncheon, Commodore. 
—_—_————Oldsmobile Dealer Meeting, Waldorf-Astoria. 
1.00 P. M.—Hupmobile Informal Luncheon, Commodore. 
Automobile Chamber of Commerce 
Luncheon, N. A. C, C. Offices. 
6.30 P. M.—Chevrolet Dealer Banquet, Commodore. 
7.00 P.-M.—Motbdr and Equipment Association Dinner, Astor. 


Directors’ 





SPRING PERCH COMPANY 


THURSDAY, JANUARY 14 


12.30 Noon—Dodge Dealer Luncheon, Pennsylvania. 

12.30 Noon—Hudson-Essex Luncheon, Commodore. 

12.30 Noon—Marmon Dealer Luncheon, Commodore. 

12.30 Noon—Merchants’ Association of New York Luncheon, Astor. 

12.30 Noon—Overseas Automotive Club Luncheon, Astor. 

—————Oldsmobile Dealer Meeting, Waldorf-Astoria. 

1.00 P. M.—Hupmobile Dealer Meeting and Luncheon, Commodore. 

6.30 P. M.—Oldsmobile Dealer Dinner, Roosevelt. 

630 P. M.—Society of Automotive Engineers Annual 
Pennsylvania. 

6.30 P. M.—Willys-Overland Dealer Banquet, Commodore. 


FRIDAY, JANUARY 15 


12.30 Noon—Hudson-Essex Dealer Luncheon, Commodore. 
——_—————-Oldsmobile Dealer Meeting, Waldorf-Astoria. 
12.30 Noon—-Graham-Paige Dealer Luncheon, Essex House. 


| PONTIAC INTRODUCTION 
IN CANADA WEEK LATE 


Banquet, 








John Public Pleased 


* * * 


Decks Cleared for Action 
“* * * 
2,000,000 Cars in 1932 


* ok Red 






Spot Temperature Control 


| 
| Chris Sinsabaugh—Detroit Editor 








OHN PUBLIC likes the new stuff. This we found out 
J Saturday when Grand Central Palace opened and the 
same old crowds jammed the aisles all afternoon and evening. 
There was an appeal in the many unusual mechanical im- 
provements in the cars, the greater values that are manifest 
that John finds it hard to resist the temptation to buy. He 
has been out of the market so long that he seems to be keen 
to take the rubber band off the bankroll and make glad the 
heart of the manufacturers and dealers. 

Whether or not the week will produce the hoped-for 
buying wave is of course something that cannot be answered 
the first day. Certain it is, though, that John thinks very,, 
highly of the 1932 models, and it is going to be hard for him’ 
to resist the temptations to ask for an appraisal and look for. 
the dotted line. “ 


* * ” Ae 


PRELIMINARY skirmishes marked Friday in that not, 
only did several companies like Franklin and Auburn clear 
the decks for action by holding dealer meetings in advance 
of the show itself, but the great curtain-raiser was success- 
fully staged—the pre-show dinner of the Automobile Mer-, 
chants Association of New York, put on at the Commodore. 
and successfully staged by Harry Bragg, manager of the: 
association. 

More than 1,400 dealers packed the big ballroom and, 
proved they are far from being down-hearted by responding 
to the stirring talk made by the chief speaker, R. H. Grant,” 
vice-president of General Motors and also chairman of the 
sales managers’ committee of the National Automobile Cham- 
ber of Commerce, in a manner that showed their enthusiasm. 

This affair may well be styled an N. A. C. C. banquet: 





Buffalo, N. Y., Jan. 9—The Spring 
}Perch Company, 


Walter ©. Chrysler, K. T. Keller, 
president of Dodge Brothers, and | 
Mr. vauDerZee will address the | BUILDING BUFFALO HOME 
deaic his iuncrnedh 


manufacturer of}duction of the 1932 Pontiac six to 





in that it brings to the speakers’ table the brass hats of the 


Toronto, Canada, Jan. 9.—Intro- “ . - ‘ ‘ 
industry. In addition to the leading distributors and dealers , 





ViSIONOLAS EXPLAINING 
FLOATING POWER STORY 


New York, Jan. 9.—Visionola talk- 
ing picture machines have been in- 
stalled at the Chrysler booth at 
Grand Central Palace and at head- 
quarters in the Chrysler Building, 
to enable the public and the trade 
to get the entire story of the inven- 
tion and operation of floating power. 

Dodge, De Soto, Chrysler and 
Plymouth executives talk directly to 
the public by means of these Vi- 
Sionolas, explaining floating power 
and what it means to trade and 
public. 


DEALERSHIP MOVES 
Columbia, S. C., Jan. 9—The Wil- 
son Motors, Inc., authorized Ford 
dealer in Columbia, has moved from 
807 Gervais St. to 1518 Sumter St. 
Barl Wilson is president. 


automobile springs and kindred 
equipment, Bridgeport, Conn., 
construction work nearing compk- 
tion on a new factory building in 
Lackawanna, a Buffalo suburb. 

The new unit will provide more 
than 100,000 square feet of floor 
space. With completion of the plant 
here, the company’s business will be 
removed from Bridgeport. Harold 
T. Dow is chief engineer. 


BALLARD TO HEAD ROCKNE 
SALES UNIT IN LOUISVILLE 





Louisville, Ky., Jan. 9—G. Breaux 
Ballard, president of the Studebaker 
Sales Corporation of Kentucky, 
dealer and distributor for Stude- 
baker cars, will head a new sales 
organization which will act as deal- 
er and distributor for the Rockne 
six in this territory. 


“BEFORE 
and 


AFTER” 


Bijur Automatic Chassis Lubrication has a power- 


ful sales appeal to the car buyer both before and 
after the purchase. Easy riding and carefree driv- 
ing, with reduced maintenance responsibility, mean 
that customers of dealers selling Bijur equipped 
cars are less liable to look elsewhere when it be- 
comes time to purchase again. 


BIJUR LUBRICATING CORPORATION 


22-08 Forty-Third Ave. - - 


Originators of Medern 





- Long Island City, N. Y. 


Chassis Lubrication 





| the Canadian public has been de- 
has | ferred one week, according to Gen- 


eral Motors officials at Oshawa. 
The new arrangement calls for pres- 
entation of the new car in eastern 
Canada on January 16 and in the 
west on the 23d of the month, in- 
stead of one week earlier in each 
case, as formerly announced. 

It is also learned that the 1932 
Pontiac in Canada will be released 
as a six-cylinder car only, and for 
the present will not be marketed in 
six and eight cylinder sizes, as is 
being done this year in the United 
States. 


ANTHONY BODIES WILL BE 
MANUFACTURED IN CANADA 


Toronto, Canada, Jan. 9.—Robert 
Jex, manager of the Canada Car- 
riage and Body Company, Ltd., 
Brantford, Ont., announces that ar- 
rangements have been completed for 
the manufacture in Canada of the 
line of hydraulic hoist and dump 
bodies made by the Anthony Com- 
pany, Inc., of Streator, Ml. 


YORK, PA. TO HOLD SHOW 
FROM JANUARY 26 TO 30 


York, Pa., Jan. 9.—The annual au- 
tomobile show of this city will be 
a. this year from : January 26 


- 














in this territory, we lamped Alvan Macauley, president of.. 
Packard; Walter P. Chrysler, head of the Chrysler Corpora- 
tion; A. H. Swayne, General Motors vice-president; E. L.' 
Cord, president of Auburn and Cord; Paul Hoffman, presi- 
dent of Studebaker Sales; Roy Faulkner, new Studebaker 
vice-president; Byron Foy, president of De Soto; Joseph E. 
Fields, president of the Chrysler unit; Ray Graham, vice- 
president of Graham-Paige; George Graham, vice-president 
of Rockne; E. S. Gorrelle, president of Stutz; H. W. Peters, 
vice-president of Packard; John Boyer, president of Ward 
Electric Truck; Roy Peed, general sales manager of De Soto; 
C. H. Bliss, vice-president of Nash, and John Chick, general 
sales manager of Cadillac. 
n 

IN THE OPINION of Mr. Grant, the industry will sell 
2,000,000 passenger cars in 1932, the same forecast he made a . 
couple of months ago. Since that time he has had no occasion 
to change his mind. In his talk Mr. Grant reminded his 
hearers that in predicting 1931 sale sa year ago his estimate 
was 2,100,000 and it looks now as if the final count will be 
1,900,000. The G. M. chief thinks that his 1932 prediction: 
will come much closer; in fact, he thinks he has called the’ 
turn. 

As to the outlook for the immediate future, Mr. Grant 
thinks the chief difficulty has been a lack of confidence on ° 
the part of the American people. He thinks that the next’ 
three months will clear away many of our difficulties and 
that then we will be on our way back to better times. He is 
looking for an improvement in general conditions and he 
says that we cannot expect vast changes to take place with 
any degree of rapidity. . 

Grant believes the industry’s greatest asset is the pub- 
lic’s interest in the automobile and he declares that the pres- 
ent show will be most helpful in renewing the public’s interest 
in the motor car. New York and other shows are a move in 
the right direction. 


* * 


* 


FRANKLIN GIVES US spot temperature control as a 
new expression to go into our automobile dictionary, coined 
expressly for use in 1932 to exploit this Franklin feature. 
This happy phrasing is credited to Bill Leininger, contact 
man on the account for the United States advertising agency 
headed by Ward Canaday. Bill is something unique as an 


(Continued on Page 25) 
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N. Y. Car Merchants 1,400 Strong at Pri e-Show Dinner 


Denver Dealers Sit Tight 





For Developments of 1932 


(Staff Correspondent) 

The beginning of the new year 
among representative Denver auto- 
mobile dealers finds the majority 
sitting tight and waiting to see what 
will happen. Conditions as a whole 
are believed to be fairly sattsfac- 
tory in this territory, with new car 
stocks at a very low figure, and 
with used car stocks staying at close 


owners before the new models make 
their appearance. Used car stocks 
with this firm are about normal, ac- 
cording to O. S. McKinney, with the 
price angle not causing much worry, 
but with hard and constant work 
found to be necessary to move them. 

Mr. McKinney feeis that the ser- 
vice department of his firm is hold- 
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| INDUSTRY'S SHIPMENTS 
EXCEEDED 3,000,000 
CARLOADS PAST YEAR 


By ALFRED H. SWAYNE 
Vice-President National Automobile 
Chamber of Commerce 

Although automobile production 
reached low ebb during 1931, ship- 
ments of gasoline, oils and highway 
materials were well maintained, and 
the total automotive freight for the 
year will amount to 3,090,000 car- 
loads. The total revenue to the rail- 


te a normal figure. 


ear stocks are abnormally high. 


However, it is freely 
that, while stocks are normal, 


used cars is greater now than 


be a very important factor. 


tendency being to sell them when 
they are certain of payment, 
not before. 


Sam Luby of the Luby Motor 
Company, Chevrolet dealer, gives an 


optimistic report on his firm, with 


the statement that new car stocks 


are extremely low, and with the new 
models going as fast as they can be 
delivered. The stock, in fact, has 
been practically sold out for the 
past thirty days. 

This firm has its used car stock 
in good shape, being normal for 
this time of year. Prices on used 
cars have been gradually decreasing 
since September, but the Luby Com- 
pany finds that by using the same 
method of taking care of a customer 
after he has purchased a car that 
they have always used, that the 
cars can be sold. 

By selling a combined gasoline 
and grease plan, this company has 
increased its business in this de- 
partment by over 300 per cent. in 
the past few months. Five oil 
changes and five grease jobs are 
given for $10, and with salesmen 
putting effort on this service plan, 
it has been notably successful. 

As far as the credit situation is 
concerned, Mr. Luby declares that 
his experience with local bankers 
has been very Satisfactory, without 
any unusual difficulty in getting 
money for new car purchases. 

With new car models soon to be 
out, McKinney-Watts, Inc., Stutz 
and De Soto dealers is low on new 
car stocks, although considerable 
interest is being shown by car 


In very few 
cases de dealers say that their used 


ing up well due to special efforts 
which are being made constantly to 
| Sell service. 
good use of the telephone, calling 
from twenty to twenty-five owners 
every day 
out to owners frequently, offering a 
10 per cent. discount on service work 
if brought in within ten days of 
the receipt of the letter. 


By IRA R. ALEXANDER 


admitted 
the 
sales effort required to dispose of 
it 
ever has been, with price proving to 
No 
serious complaint is heard regard- 
ing the used car situation in Denver 


among the leading dealers, with the | Possessions in the past year due to 


more strict credit regulations, and 
it is their belief that the credit 
situation is well taken care of. Con- 
cerning the outlook for 1932, Mr. 
McKinney is optimistic, 
that the new models will do much 
to bring the buyer into the market. 


and 


Oakland dealer hold the opinion 
that the coming year will be equally 
as good as last year, with which 
they have had no serious complaint. 





roads on this freight will approxi- 
mate $444,000,000. 

Complete figures of the railroads’ 
total gross freight earnings for the 
year 1930 indicate that 11.4 per cent. 
came from this source. 

Shipments of cars, trucks and 
parts were 447,600 carloads, as com- 
pared with 1,014,392 carloads in the 
boom year of 1929 and 618,483 car- 
loads in 1930. 

Gasoline shipments for automo- 
bile used increased to 1,340,000 car- 
loads, compared with 1,330,000 car- 
loads in 1930. This shows that the 
public is using its cars, and is one 
reason for believing that the foun- 
dation is being laid for a healthy 
expansion of the automobile busi- 
ness. These shipments of gasoline 
for automobiles will produce $220,- 
000,000 freight revenue. 

There has also been activity in 
highway building, which creates 
rail hauling of gravel, sand, cement, 
brick and asphalt. 


This company makes 


Letters are also sent 


This firm has noted fewer re- 


believing 


Myron L. Smith, Inc., Pontiac- 


(Continued on Page 26) 


| Special Exhibits in New York 


DE VAUX-HALL MOTOR CORPORATION, Grand Rapids, Mich., 
will have exhibit in the main lobby of the Commodore, Open house 
January 10, 


GENERAL MOTORS LINE—Waldorf-Astoria Hotel, 
and Park Avenue. January 10-16. 


MARMON—Commodore Hotel, Lexington Avenue and 42d Street, 
and Empire Hotel, Broadway and 63d Street. 


AUBURN-CORD—Auburn-Cord Salon, 1871 Broadway. 


CHRYSLER - DE SOTO - DODGE—Chrysler Building, 395 Lexing- 
ton Avenue, 


FRANKLIN—Commodore Hotel, 
Two cars on display. 








50th Street 


42d Street and Lexington Ave- 
nue. 


GRAHAM—Biltmore Hotel, Madison Avenue and 43d Street, and 
Special “Magic of Motors,” at 304-6-8 Madison Avenue, 


PACKARD—Roosevelt Hotel, Madison Avenue and 45th Street. 


VESTA CONSOLIDATED CORPORATION, Chicago, Ill, will have 
an exhibit at their factory, 236 West 56th St. 


| 
| 


These figures do not tell the w hole | 
story of railroad participation in the | 
automotive activities. They do not | 


reflect the less than carload freight 
Shipped to and from the automo- 
bile plants, and the immense quan- 
tities of express matter and the car- 
loads of building materials, ma- 
chinery and semi-finished 
that are used by the industry but 
listed elsewhere in Interstate Com- 
merce Commission reports. 


The Interstate Commerce Com- 
mission has authorized the collec- 
tion of special charges in addition 
to the freight rate on a number of 
commodities, to establish a pool for 





steels | 





|JOBBERS ATISFIED 
| WITH SAN FRANCISCO 
| TERRITORY'S OUTLOOK 


Cal, Jan. 9 (UTPS). 
|—In the jobber and parts field the 
sales volume is very markedly in the 
medium and low-priced lines and 
the margin of profit has been whii- 


tled down—not because of compe- 
tition between jobbers, but because 
of buying lethargy on the part of 
the ultimate customer. 





| San Francisco, 


the relief of railroads that are un- 
able to meet their fixed obligations. 
The commission estimates that this 
will amount to from $100,000,000 to 
$125,000,000 annually. Of this amount, 
based on the shipping figures for 
1931, the manufacture and use of 
motor vehicles and road building 
will produce for the pool approxi- 
mately $17,000,000 or somewhere be- 
tween 14 and 17 per cent. of the 
total sum to be raised. 


Collections have been slow and 
long-term credit has been asked by 
and granted to increasing numbers 
of retailers whose past records justi- 
fied such a course. There has been 
no special inclination toward in- 
creased machine shop operation on 
the part of jobbers. 

For 1932 the feeling is decidedly 
optimistic, the jobbers in almost 
every instance voicing their expec- 
tation of a “good year ahead.” 


a 





EXTOLITE 


TIMING GEARS 








YORRECT 
camshaft be maintained precisely in their initially 
perfect relationship. 


timing demands that crankshaft end 


The average wear in a nonmetallic timing gear is 
less than .001 in. per 20,000 miles, so that displace- 
ment of camshaft and crankshaft is infinitesimal. 


Adjustment of “adjustable” types of camshaft drives 
does not reestablish this initially perfect relationship 
between crankshaft and camshaft—it merely takes up 
slack caused by wear. 


Properly installed nonmetallic gears are good for 
50,000 miles of quiet service, without adjustment—in 
fact there is nothing to adjust. 





There is no compromise with accuracy 
in a good gear drive. It is a token of 
good manufacture throughout the car. 
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NEW MARMON 8-125 two-passenger convertible coupe de luxe 
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Chevrolet and Ford 








A 
around Ford and Chevrolet. 


lie just ahead? 





NOT infrequently happens, some of the most interest- 
ing speculation in the automotive industry centers 
What are these two produc- 
tion giants of our industry going to do in the months that 


P. J. Robas, statistician. 
Merchandising Depart- 


Mich. 


To get any comprehensive view of the picture as it 


stands at the moment, it is necessary to look back over the 
For the first time in history Ford in full 
Complete sales figures are now 


immediate past. 
production has been beaten. 


in hand for the first eleven months of 1931. These show 


that Chevrolet sold in the domestic market 555,548 pas- 


senger car units, against Ford’s 512,365. Not a great dif- 
ference, but, when the same figures for the year 1930 are 
examined, the true significance of the present situation 
appears. During the first cleven months of 1930 Chevrolet 
sold in the domestic market 587,292 passenger car units, 
against a Ford sale of 1,025,454. 

A dispassionate analysis of these figures can suggest 
only one thing, that the four-cylinder Model A did not sell 
in competition with the six-cylinder Chevrolet. As a matter 
of fact, internal evidence points to the fact that Ford execu- 
tives themselves arrived at this same conclusion, 

Some weeks ago it was generally understood that the 
Ford organization was getting ready a revised edition of 
the Model A to be launched just about now. Indeed, reports 
were published in newspapers that Henry Ford himself had 
intimated that this was his plan. Then suddenly there 
came achange. Production on this new four-cylinder model 
was halted and the huge Ford plant began preparations for 
something else. No official announcement has been forth- 


coming on the new program, but the understanding is that | 


the eight-cylinder car, long rumored, will be put into pro- 
duction as rapidly as the gigantic task can be carried out. 


The understanding is that the eight will be rushed into | 


production for dealers at once. This would mean immediate 
production of two or three thousand units for the dealers’ 
showrooms. The belief in well-informed circles is that it 
will be March or April before the new Ford eights will begin 
to pass into purchasers’ hands. This means that Chevrolet 
will have the lowest price market for the first quarter. 

3ut here is where the most interesting phase of this 
Ford-Chevrolet speculation begins. What effect on Chevro- 
let will introduction of a Ford eight have? Obviously the 
question of price will be one deciding factor. If Ford 
launches an eight at or below the present price of Chevrolet, 
the direct battle will be joined. It is reasonable to assume 
that an eight at the same price as a six would have the call 
in popular appeal over the latter, exactly as the six has it 
over the four, other factors being equal. 

And here two other questions arise. Can Ford pro- 
duce with some haste, at this stage of the game anyway, an 
eight-cylinder car that will prove satisfactory in general 
operation? Ford is a great manufacturer, but difliculties 
do arise in the production of any new type, and Ford’s 
experience, as far as the low-priced car goes, has been con- 
sistently with fours. 

On the other hand, is it not likely that an organization 
as energetic and far-seeing as Chevrolet has an eight-cylin- 
der engine ready to drop into its car, if it finds new compe- 
tition cutting into its sales? 

All this is speculation, of course, but it is the leading 
subject of conversation in our industry at the present time 
and we present it to our readers to help them in analyzing 
one of the most interesting situations ever existing. 

It may not be out of order to mention here that there is 
a body of opinion in the industry which holds that, if Ford 
had put out a revised Model A with floating power and had 
cut the price materially below Chevrolet’s level, he would 
have fared better than with a new eight at or above the 
price. This is casual opinion, of course, and the ideas of 
one of the world’s greatest manufacturers, Henry Ford, is 
certainly entitled to first consideration. Whatever steps 


the Ford organization may take , they have certainly been 
carefully considered. 


18-23—Portland, Me. Aunuai Automobile 
Show. 

18-23—Brooklyn, N. Y¥. Brooklyn Motor 
Vehicle Dealers’ Association, show. 

18-23—Louisville, Ky Louisville Automo- 
bile Dealers Association, show 
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‘ABOVE is shown the new Austin four place model announced at the openin 
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DE VAUX MECHANICAL 
SPECIFICATIONS TOLD 


(Continued from Page 1) 
bitt-lined main bearings. Pistons 
are of aluminum alloy. The head 
is of the non-detonating type. Cam- 
shaft is driven by silent chain and 
the entire power plant is suspended 


COMING EVENTS 


JANUARY 
9-16—New York City. Nationa! Automobile 
Chamber of Commerce. Nationa) 


Automobile Show. 


9-16—San Francisco. Annual Automobile 
Show, West Coast-San Francisco 
Motor Car Dealers Association. 


9-17—Los Angeles. Annual Automobile 
Show of the Los Angeles Motor Cer 
Dealers Association 

11-14—Detroit, Mich. American Road 
Builders Association, twenty nintb 
convention and show. 

1i—New York City. Society ot Auto- 

motive Engineers, annua! dinner 
Pennsylvania Hotel 

16-18—Detroit, Mich. Nationa! Tire Deal- 
ers Association, annual meeting, 

16-23—Newark, N. J. Newark Automobile 
Dealers’ Association’s annual show 

16-23—Buffalo. N. ¥, Annual automobile 
show of Buffalo Automotive Trade 
Association, Inc., 174th Regiment 
Armory 

17-23—Cincinnati, Automobile show of Cin- 


cinnati Automobile Dealers’ Asso- 
ciation 

16-23—Milwaukee. Annual) Automobile 
Show, Milwaukee Automotive 
Trades, Inc 


16-23—Omaha, Neb. Annual show, Omaha 
Auto Traders Association. 

18-20—Chicago. Nationa] Wheel and Rim 
Association, Edgewater Beach Hotel, 
convention, 

18-23—Philadelphia, Pa. 
Trade Association, 


Philadelphia Auto 
show. 


Garland Lea, manager. 
18-23—Rochester, N. ¥. Annual Automo- 
bile Show, Rochester Automobile 
Dealers Association, Inc. 
21-24—Dubuque, Ia. First Annual Auto- 
mobile Show, Dubuque Automobile 
Dealers’ Association. 
23-28—Columbus, O. Annual) Automobile 
Show, Columbus Automobile Deal- 











ers Company. Auditorium, 
22-30—New York. National Motor Boat 
Show, Grand Central Palace. 
23-30—Detroit Mich. Annual show Con- 
vention Hall 
23-30-—Baltimore. Annual Automobile Show. 
23-30—Minneapolis. Annual Automobile 
Show of Minneapolis Automobile 
Trade Assoication, 
23-30—Pittsburgh. Annua! automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden 
25-29—Detroit, Mich. Society of Automo- 
tive Engineers, annual meeting 
Bok Cadillac Hotel. 
25-30—Paterson, N. J. Annual Automobile 
Show, Paterson Auto Trade Asso- 
clation, Armory. 
25-31—Seattle, Wash. Annual Automobile 
Show, Seattle Automobile Dealers’ 
Association, Civic Auditorium. 
30-Feb. 6—Washingten, D. C. Washington 
Automotive Trade Association, show 
30-Feb. 6—Clevelana, Annuas Automopbile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 
30-Feb. 6—Chicago, tll Nationa) Automo- 
bile Chamber of Commerce. Nationa) 
Automobile Show 
30-Feb. 6—Chicago, Ul. 
Hote) Drake. 
FEBRUARY 
4-6—Springfield, 111. Annua! Automobile 
Show, Springfield Automobile Dea)- 
ers Association, State Arsenal. 
6-13—St. Paul. Annual Automobile Show 
St. Pau! Automobile Dealers. [nc. 
7-13—St. Louis. Annua) Automobile Show. 
St. Louis Automobile Dealers Asso- 
ciation. New Mart Building 
10-13—Trenton, N. J. Annual Automobile 
Show, Trenton Automobile Tra’e 
Association 
13-19—Indianapolis, Ind. 
tomobile Trade Association Show. 
Ear) G. Henry, Mgr. 
13-20—Kansas City. Mo. Annuya! Auto 
mobile Show. Kansas Motor 
Car Dealers’ Association. merican 
Royal Building. 
13-20—Los Angeles, Cal Automobile Salon 
Hotel Biltmore. 
17-21—Peoria, 01. Automobile Show. 
22-March 5—San Francisco, Cal. Autcmo 
bile Salon. Palace Hotel. 


Automobile Saijon 


Indianapolis Au- 


MARCH 
3- 5—Gary, Ind. Automotive Trade Asso- 
ciation, annual show. H. 


Travers, chairman. 


































at all four points in live rubber 
engine mountings. 

Lubrication is by full pressure 
feed to all main and connecting rod 
bearings. The radiator is of the 
cellular type with a capacity of 334 
gallons. A centrifugal pump is util- 
ized, with a thermostatic water and 
temperature control. The fan is of 
the new silent type and the filler 
cap is located under the hood. Fuel 
capacity is 15 gallons, with the tank 
hung at the rear, with automatic 
fuel pump, a double venturi car- 
buretor, with metered accelerating 
pump and hot spot and heat regu- 
lator. 

The electric system is the usual 
2-unit type, with a 6-volt, 119- 
ampere hour battery. Distributor is 
placed above the engine and has 
automatic spark advance control. 
Throttle, choke and lighting but- 
tons are on the dash, as is the free- 
wheeling operating button. 

The transmission has the usual 
three forward speeds with reverse 


and has a silent second, with con-| 


stant mesh helical gears and with 
free wheeling on all forward speeds. 
The clutch is of the single plate, dry 
type with dampener. The rear axle 
has been greatly improved. It is of 
the semi-floating type with tapered 
roller bearings on both axle shaft 
and differential housing. The drive 
pinion is supported on deep groove 
ball bearings. Hotchkiss drive is 
employed with two all-metal, dust 
and dirt proof universal joints. 


EXHIBITORS 


DITZLER COLOR COMPANY 
Detroit, Mich. 
Space: Pittsburgh Plate Glass Company. 
Barclay Hotel 
F. W. Judson, dir. of sales Pittsburgh 
Plate Glass. 
W. H. 
PITTSBURGH PLATE GLASS 
Pittsburgh, Pa. 
Space: D-22-23. 
Barclay Hotel 
FP. W. Judsen, dir. of sales. 
Cc. E. Schaefer, salesman, 
Cc. R. Clark, salesman. 

E. L. Patton, special rep. 
NON-EXHIBITORS 
FRIEDLI RECORDING DEVICE COMPANY 

Seattle, Wash. 


Hogben, sales mgr. Ditzler. 
COMPANY 





| Additions, Corrections 
And Late Arrivals at N. Y. 


SHOW VISITORS — 
SEE BIG ARRAY 
OF DEVELOPMENTS 


(Continued from Page 1) 


matic clutches, of free wheeling 
systems, of the new type of frames 
which are to be seen everywhere. 
Interested visitors were inquiring 
about “ride regulators” and asking 
salesmen to show them the op- 
eration of this feature, which is new 
to a great majority of the public. 
There was no question that the 
opening day crowd was keenly in- 
terested in the great variety of new 
wrinkles in design and construction 
that are the outstanding featwe of 
the exhibition. 

At the hour of going to press it 
was impossible to get any accurate 
count on the number of visitors at 
Grand Central Palace. To a reporter 
who covered opening day last year 
and today, there was no question 
that there were at least as many 
people in the Palace this year as 
in 1931. 


CIECO AIR SPRINGS NAMES 
CLEMENS AS DISTRIBUTOR 
Chicago, Jan. 9.—W. A. Clemens 
has been named Chicago distributor 
for Cieco Air Springs, manufactured 
for use on trucks and buses. His 
headquarters are at 7929 Yale Ave. 











owner, 
mer. 
CORPORATION 


John T. Friedli, 
Robert E. Friedli, 


MULLINS MFG. 
Salem, QO. 

Roosevelt Hotel 

R. F. White, exec. vice-pres. 


J. P. Price, works mar. 

G. FP. Keyes, gen. sales mgr. 
A. SCHRADER’S SON, INC. 

Brooklyn, N. Y. 

Room 732, Hotel Astor 

R. L. De Brauwere, sales mgr. 

A. G. Underwood, asst. sales mer. 
M. H. Tisne, mgr. accessory sales. 
W. J. Kirkpatrick, service mer. 
W. R. Cisney. 
M. C. Stevens, mgr. Akron office. 
R. W. Davis, Detroit mgr. 








FIRST VIEW OF 


THIRTY - SECO 


AU 


SHOW 


JANUARY 
9 to 16 


(except Sunday) 


NOW! 
10 A. M. to Shop Equipmen 


ABMISSION 75e¢ 


10 P. M. 
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A New Moror CAR ERA ARRIVES! Never 
fore so many improvements — never before 
such remarkable price values. Forty-three ex- 
hibitors of cass and commercial vehicles — 300 
models — Modish bodies— Modern accessories. 


t section open to public after 5 P. M 


GRAND CENTRAL PALACE 


Lexington Avenve end 46th Strect, New York 
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New Parts Distributing 
System Launched in Eas 


New York, Jan, 9.—Eastern Auto- Reduced cost of floor space in a 
motive Parts Terminal, Inc., headed ae poomeey oe to oa 
arge volumes of incoming and out- 
by Ralph C. Rognon, is prepared to going shipments, with ideal working 
serve the automotive industry fr / .onditions for warehousing, 
a parts distribution standpoint, with No carting charges on rail ship- 
one of the best worked out plans! ments routed directly into or out of 
devised for this territory. The cor-| the terminal. 
poration is offering, at very low| Reduced delivery cost 


rates, store-door delivery in New consolidation of deliveries. 
Minimum insurance rates and re- 










through 


York, eastern New Jersey, Long 

7 d 
Island, Connecticut, Massachusetts, ad taxes in the state of New 
including Boston, and in Rhode} Economies in handling export 
Island, shipments, 


Billing, packing, routing and de- 


This system comprises facilities 
y a livering of orders during the night 


G. M. IS EXHIBITING 


{ CUTAWAY 616 ENGINE 


General Motors Truck Company’s 
exhibit at the Grand Central Palace 
feature; a cutaway model of the G. 
M. T. 616 engine of 150 horsepower; 
power plant kept constantly in op- 
eration by an electric motor and 
demonstrating the action of its en- 
tire mechanism. By means of this 
mogel the zero lash mechanism, 
which automatically takes up what- 
ever clearance may exist between 
nothing and the correct adjustment 
point, is show in actual operation. 
This device keeps the valves in cor- 
rect position at all times, assures a 
perfect valve seat and eliminates all 
valve tappet or lash noise. 

The cutaway engine also shows the 


tire lubricating system passes 
through this cooler every two and a 
half minutes under normal driving 
conditions. 


WILSON IS RE-ELECTED 
PRESIDENT OF PONTIAC 
MANUFACTURERS’ ASS’N 


Pontiac, Jan. 9—D. R. Wilson, 
|} president and general manager of 
jthe Wilson Foundry and Machine 
Company, was re-elected president 
of the Pontiac Manufacturers’ As- 
sociation, comprising the larger 
manufacturers of the city, at the 
annual meeting of the association 
January 6. 

F. V. Hadas, vice-president and 
assistant general manager of the 
General Motors Truck Company, 
was elected vice-president;. C. B. 


Company, and Ray Sullivan, indus- 
trial relations manager for the 
Fisher Body Corporation. 

Members of the association were 
represented at the meeting by E. 
R, Leader, manage:, Fisher Body 
Corporation; W. S. Saunders, presi- 
dent of the American Forge and 
Socket Company; Albert Weber, 
president of the Pontiac Pattern 
and Engineering Company; O. R. 
Briney, vice-president and reneral 
manager of the Jig Bushing Com- 
pany, and Samuel C. Clark, presi- 
dent of the Baldwin Rubber Com- 
pany. 

CANADIAN CHARTER GAINED 

BY WALTER MOTOR TRUCKS 


Toronto, Canada, Jan. 9 (UTPS). 
—The Walter Motor Truck Co., Inc., 
of Long Island City, N. Y., has 


formed a new Canadian subsidiary, 
under Province of Ontario charter, 


in Jersey City in the form of a mod- 
ern building with 1,240,000 feet of 
floor space, unloading tracks that 
accomodate fifty-two carloads at 
once, twenty-seven service elevators 
and a delivery platform for loading 
ninety-six motor trucks simultane- 
ously, One hundred and thirty-six 
motor trucks, bonded and insured, 
operate on dependable schedules to 
cover the Eastern territory, which is 
uivided into zones. The rate per cw. 
range from 10 cents to 40 cents for 
delivery from terminal to the deal- 
er’s door. 

The eccnomies to be derived from 
the use of this terminal are as fol- 
lows: 

Elimination of duplicated major 
stocks. Better control of obsolete 
parts. 


M. E. A. WHOLESALERS 
TO MEET WEDNESDAY 


(Continued from Page 1) 








as New York state, New England 
and the Middle Atlantic States. 

Matters of great importance 19 
the automotive jobbing industry will 
be presented by officials of the na- 
tional organization, it is stated, the 
program including a discussion by 
B. W. Ruark, general manager of 
the national association, on “The 
Opportunity of the Automotive Jov- 
bing Industry.” 

N. J. Murray of the Murray- 
Ebling Company, New York, will 
act as temporary chairman of the 
meeting, which is to be presided 
over by E. T. Satchell, president 
of the Motor and Equipment Whole- 
Salers Association. 

The meeting will be preceded by 
a luncheon, which, it is declared, is 
an optional affair for those who at- 
tend the main session. 





BORG CLOCK SHIPMENTS 
RECORD IS PROBABLE 


Chicago, Ill., January 9.—January 
and February electric clock ship- 
ments of the George W. Borg Cor- 
poration probably will be as great 
as those of any like period in the 
history of the company. This state- 
ment was made today by officials, 
following three large automobile 
contracts received from Nash, 
Pierce-Arrow and Studebaker. Sev- 
eral other builders have adopted 
Borg electric clocks as standard 
equipment on models not yet an- 
nounced. This increase, plus the 
regular business of the company, 
may possibly give it a new peak 
in sales. 

The new Pierce-Arrow order cov- 
ers clocks for all its models. Nash 
will use the Borg clock on its “900” 
series, and Studebaker will use it 
only on its President models. 





SEATTLE DEALERS NAME 
M’KAY 1932 PRESIDENT 


Seattle, Wash., Jan. 9.—William O, 
McKay, manager of the Ford deal- 
ership bearing his name, was elected 
president of the Seattle Automobile 
Dealers Association, at the annual 
meeting, while Fred Kurz, Oakland- 
Pontiac dealer, was elected vice- 
president; P. E. Sands, treasurer; 
Bert Blangey, secretary, and Carl 
Heussy, executive secretary. 

Sands is Studebaker dealer, Blan- 
gey a Ford downtown dealer and 
Heussy a young Seattle attorney. 

The board of trustees, in addition 
to the above officials, consists of 
S. L. Savidge, A. S. Eldridge and 
W. L. Eaton. Savidge has Nash and 
Pierce-Arrow; Eldridge, Buick; and 
Eaton, Hudson. 






































ters at the Waldorf-Astoria in New 
York during the week of the auto-|diator, around which water is cir- 
mobile show. 


and early morning to avoid con-| operation of the oil cooler used on 
gested traffic and to save time of|G. M. C. engines of this type. This 
the consumer. 

Rognon is making his headquar-| The cooler, located alongside of the 
crankcase, is, in effect, a small ra-|in addition to the officers, includes| city, The company will manufac- 


device cools the oil as it circulates. 


culated. All of the oil in the en- 


Stiffler, assistant to the president/ to be known as Walter Motor Trucks 
of the Oakland Motor Car Com-/of Canada, Ltd., and will occupy a 
pany, treasurer, and Ray E. Taylor,| large factory in the town of New 
secretary. The board of directors,} Toronto,immediately west of this 


George T. Christopher, works Man-|ture Walter tractor trucks and 
ager for the Oakland Motor Car/ “snow fighters” in New Toronte. 





Which shall it be? 


WIRE...DISC. 


All three can now 


.. or ARTILLERY? 
be had in STEEL! 














Some motorists prefer wire wheels. Some 
prefer the disc. Still others prefer the ar- 
tillery type. That’s a matter of personal 
taste. A matter of personal appeal. 

But practically all motorists agree that 
their wheels should be steel! That’s a 
matter of demand! 

And now that Budd has developed the 


first successful artillery wheel in steel every 





motorist who favors the artillery type can 
have it in the material he wants—all-steel. 
Why this great preference for steel? 
Steel is strong. Steel is safe. Steel is 
modern. Steel is style. 


BUDD WHEEL COMPANY 
Detroit Philadelphia 


Makers of BUDD-MICHELIN WHEELS 
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Milwaukee Expects 
20% Gain for 1932 


By PALMER E. HANSON 


General Manager Milwaukee Auto- 
motive Trades 
With the arrival of 1932 we glance 
back and recall the dealers who 
were left by the wayside in the 
past year. Our Milwaukee dealers, 
however, have weathered the 1931 
storm very well. We have only lost 
about 4 per cent. of the dealers in 
our association, and those who have 
survived are very fortunate at this 
time to have low stocks of new 
cars on hand, and as far as used 
cars are concerned we have about 
a sixty-day turnover, which is not 
bad considering the season. 


conditions in 


General business 
this territory have shown a slight 
increase in the last couple of 


months, and, from all indications, 
it would seem that the end of 1932 
will show about a 20 per cent. in- 
crease in the volume of retail sales. 
This is very well for general busi- 
ness, but this will not help the au- 
tomobile business to any great ex- 
tent unless the number of associate 
dealers have been reduced about 50 
per cent., so that the remaining 50 
per cent. can afford to employ good 
salesmen. One of the most serious 
problems the industry has to con- 
tend with at this time is the lack 
of salesmanship because the volume 
of retail sales of motor vehicles is 
SO Small as compared with the vast 
number of salesmen and dealers we 
have that it is utterly impossible 
for a salesman to earn a living 
wage. This, in turn, has driven the 
good salesmen out of the automo- 
bile business into other fields where 
they can earn more money. 

When insurance companies want 
additional representatives they go 
out and pick their men and send 
them to an insurance educational 
institution, where they are properly 
prepared before entering the field. 
In other words, they pay their men 
for going to school. After . these 
men have been educated along these 
lines they are turned out into the 
field. That is why the insurance 
business is not in the “dumps” such 
as the automobile business. Why 
shouldn’t automobile manufacturers 
try to educate their dealers as well 
as their salesmen? I believe this is 
@ very important factor to be con- 
sidered for the future of the auto- 
mobile business. Nothing will dis- 
solve a business more quickly than 
poor representation. : 

About 75 per cent. of our retail 
dealers do not qualify to be at the 
head of a small business, let alone 


Associatio 





many manufacturers would have 
men of this caliber representing 
their products.. The same holds 
good about salesmen, About 80 per 
cent. of the salesmen today are not 
fit to sell anything, say nothing 
about having them represent the 
nation’s largest industry, What we 
need to bring about better condi- 
tions in the automotive field ‘is less 
dealers, and salesmen with more 
capacity and capability. 

It has been said that the days 
of making money in the automobile 
business are past. This is very true 
if conditions are not bettered. But, 
if our dealers-will benefit by the 
experiences of 1929, 1930 and 1931, 
especially the dealers who have 
weathered the storm and stayed in 
the picture, the several thousand 
dollar losses they have suffered 
during these years, will positively 
be the best investment they ever 
made. When these past evils are 
remedied, and when our remaining 
dealers are educated, more money 
will be made in the automobile re- 
tail business than ever before, and 
the manufacturers wil] benefit as 
well in larger productions. There 
is no doubting the fact that fifty of 
our dealers in Milwaukee could have 
sold and delivered more units even 
in 1931 than were sold and deliv- 
ered by the 169 dealers. 

Factories will eventually realize 
this as being a fact, but it will take 
some time, such as it also took time 
to realize that dealer co-operative 
salvage yards were an asset to the 
dealers and manufacturers. Eventu- 
ally, these things will come, and the 
dealers will benefit enormously, as 
will the manufacturers. In the 
meantime, let us just hope. 








Assistance of Factories 


Held Need in Lancaster 


By D. W. RAUCK, Sec. 


Lancaster Automobile Trade Ass’n., 
Lancaster, Pa. 


With the closed co-operation and 
assistance of the factories, the deal- 
ers will be placed in a position to 
take advantage of better buying. I 
believe the new and used car stocks 
are in a very satisfactory shape and 
I would say the dealers have weath- 
ered the depression reasonably well. 

The banks are doing very little, if 
anything to assist dealers at) this 
point. As to general business condi- 
tions, our industrial plants are oper- 
ating just about sufficient to afford 
to those who are yet on the pay rolls 
a livelihood. 

I see very slow and hard work 
for revival, Some manufacturers, as 
always has been, will be more popu- 
lar than others on account of eye 


a SSS SSS 


know that the day of wild trading, 
lax sales organizations, inadequate 
service department, poer parts 
stocks, etc., are over. 

Manufacturers are bringing forth 
their best efforts for 1932, and the 
products that have been announced 
to date show some very splendid 
engineering and designing. 

The sensational values that auto- 
mobile dealers can -offer the public 
in 1932 will be so outstanding that 
the public will be interested, and 
people will no longer continue to 
pay the high toll of repair bills 
for driving old, antiquated and di- 
lapidated models when new ones 
can be purchased at the sensational 
prices at which they are being of- 
fered. 

In 1932 we will replace the cars 
that were purchased in 1929 and, 
while business conditions will not 
be as good as they were in 1929, 
the number of buyers among 1929 
owners will be very large, and this 
should represent a splendid repeat 
market: 

I do not look forward to any in- 
creased automobile market for 1932, 
but, with this business spread among 
the dealers remaining, it should be 
profitable. 

While the financial structures of 
some dealers have been severely 
taxed during the past two years, 
many dealers have found out they 
can operate with lesser capital than 
heretofore by careful management, 
smaller used car stocks and more 
careful handling of new car inven- 
tories, as well as parts inventories. 

Those dealers who remain are 
recognized by local bankers as being 
the outstanding business men in 
their field, and in most cases bank- 
ers are willing to take care of the 
dealer on a business basis. 

The year 1932 offers good oppor- 
tunities for dealers who are willing 
to assume the responsibility of 
proper management. 





















Galesburg, Ill., Outlook 
Continues Poor-Miller 











































By A. G. MILLER, Pres. 
Galesburg Automobile Dealers’ Ass’n 


Answering your letter of Decem- 
ber 24th, the questions asked were 
placed before a meeting of Our gs- 
sociation last evening, and we be- 
lieve this information will give the 
facts of the present condition of 
the automobile industry in our 
territory. 

First—The rank and file of our 
farmers have met with such con- 
tinued losses for the past four years, 
that they cannot buy now or in the 
next two years. Were they to im- 
mediately receive old-time high 
prices for their produce, the money 
received would be immediately ap- 
propriated to pay up back bills and 
applied on mortgages on their land. 
Continued... bank failures in our 
rural districts are causing severe 
losses, and forcing foreclosures of 
farm mortgages to close up bank 
settlements. 

Second—About half of the former 
employees of our local factories and 
our railroad shops and terminal 
system, are employed. A _ goodly 
per cent. of these men now unem- 
ployed, were paying for homes 
through local loan associations. If 
unable to pay for their homes, they 
are out of the market for cars. 

Third—Continued newspaper re- 
ports on government deficit, in- 
creased taxation agitation, both 
state and national, with No ap- 
parent serious business consideration 
of cutting down excessive expendi- 
tures, has a depressing effect on 
all local merchandising. Therefore, 
most of the merchants on “Main” 
Street are operating on little or no 
profit basis. 

Business conditions are not good 
and there are no positive signs of 
revival. 

Fourth—Local automobile dealers 
for the past six or eight weeks have 
been doing everything possible to 
slough their ’31 models, to get ready 
for new °32 models, causing long 
trades at no profit and an increase 
of used car stocks. On the basis of 
these sales it will require six weeks 
or two months for local’dealers to 
clear out this stock on hand. This 
clean-up is showing a loss. Stocks 
of used cars are abnormal, with no 
market. Most dealers have shown 
a loss, but have weathered the de- 
pression reasonably well, but cannot 
continue indefinitely without show- 
ing a profit. 

Fifth—Dealers can expect little or 
no help from banks. However, local 
finance companies are assisting 
dealers as usual. 





Springheld, I, Dealers 
Satisfied With 1 Outlook 


By W. F. DAGON, Secretary 
Springfield, Ill., Automobile Dealers 
Association 


Springfield automobile dealers 
have weathered the 1931 period with 
genera] satisfaction. While sales 
were considerably below the previous 
year, most of the firms have 
trimmed their expenses so they were 
no worse off financially at the end 
of 1931 than they were at the end 
of 1930 despite a larger volume of 
business the year before. 

There has been no failure,in the 
automobile business in Springfield 





@ business of this character, and it 


appeal, refinements and financial 
Seems almost unbelievable that so 


responsibility. 


AUTOMOTIVE 
LACQUER 


UNDERCOATINGS 


protect and beautify millions of America’s finest 
motor cars. R-M Pearl Lacquer individualizes a 
number of outstanding models at the current show. 
Literature and details will be gladly supplied on 


request. 


RINSHED-MASON CO. 


Manufacturers 


5935-5971 Milford St. Detroit 








}end of ’32. 


Sixth—Rural dealers and garages 
are in a bad condition financially, 
and for this reason such rural buy- 
ing as may develop will naturally 
drift into the larger cities. Dealers 
are paying greater attention to serv- 
icing. However, most repair shops 
and service stations are working 
only part time. 

From the present outlook dealers 
in our territory will do well to sell 
as many new cars in ’32 as they 
have sold in '31, and unless sales 
in ’32 are made at more profit than 
in ’31 there will be fewer automo- 
bile merchants in business at the 


Surviving Chicago Dealers 
Are Expected to Prosper 


By H. A. WEHMEIER, Secretary 
Chicago Automotive Trade A’ssn. 


The automobile business should 
offer a good reward to those dealers 
who remain in it for the year 1932, 
for the reason that they are “the 
surviva] of the fittest.” 

The past two years have taken 
a tremendous toll among motor car 
dealers, and the mortality has been 
extremely high. 

The men who have failed, in most 
cases, were those under-financed to 
start with, men of poor business 
ability and men whose biggest stock 
in trade was to offer a big allow- 
ance or some other concession in 
order to induce the customer to buy. 

The dealers who are left know 
that they must conduct their busi- 
ness along certain lines if they are 
to continue in this business. They 





for several years and only one firm 
went out of business here in 
1931. In this city of 75,000 there 
are sixteen authorized agencies rep- 
resenting twenty-five makes of au- 
tomobiles. Practically all of the 
dealers have been in business over 
a long period of years. 
Springfield dealers are feeling so 
optimistic over 1932 that they have 
arranged to hold an automobile 
show at the State Arsenal, February 







































































Portland, Ore., Expecting 
1932 to Supply Upturn 


By JAMES H. CASSELL, Secretary 
Automobile Dealers Association of , 
Portland, Ore. 


Cultivation of the maintenance 
department, neglected during the 
heyday of new car selling, and 
elimination of the expensive frills 
that have attended car merchandis- 


ing in the past enabled the majority 
of Pacific Northwest automobile 
dealers to weather the worst year 
in history. 

Golf scores have suffered as the 
bosses have gone to work. Increased 
shop volume and increased shop 
profits saved many a car dealer in 
1931. Also an increasingly large 
number of dealers have grown ex- 
tremely critical of used car inven- 
tories and have been selling new 
cars when they could do so profit- 
ably. Although new car sales were 
off approximately 40 per cent, in 
1931, and “terrible” is the average 
dealer’s appraisal of conditions, 
gasoline consumption increased, 
parts volume held its own and the 
Pacific Northwest is generally con- 
sidered in better shape than most 
other sections of the country. 

The most hopeful sign of better 
business is that the rank and file 
of dealers have decided that they 
can't afford to do any more wait- 
ing for better days and have got 
to get out and make their own pros- 
perity. That sort of spirit inevita- 
bly will turn the tide. 

Dealer ability to stock up on low- 
priced merchandise is not promising. 
On the other hand, used car stocks 
are within reasonable bounds and 
distressed merchandise that accom- 
panies new models is not sufficiently 
numerous to be very disturbing. 

With the all-important lumber in- 
dustry in a long slump and agricul- 
ture bewailing its lot, there are no 
positive signs of general business 
‘improvement in this section. But 
there has been a general public feel- 
ing that with the turn of the year 
conditions would improve. 

As depressions are at least 50 
per cent. mental, thousands of mo- 
torists must take to the sidewalks 
and lanes unless they buy new cars 
or have their old ones repaired, and 
the average dealer is convinced that 
he can’t afford to wait any longer 
for things to get better. Nineteen 
thirty-two is almost certain to be a 
better business year than 1931— 
Starting slowly and then going to 
more pleasant places. 


No Great Sales Volume 
Expected in Minnesota 








By A. N. BENSON, Sec.-Mgr. 
Minnesota Motor Trades Ass’n. 
The 1932 retail automotive sales 
volume in this area will probably 
not exceed that of 1931, but we 
anticipate a greater net profit. 
Reduced sales volume, an exces- 





4,5 and 6. The dealers are all con- 
fident that this showing of new 
cars will stimulate early buying and 
they are going into the new year 
with nothing but optimism. 

Used car stocks are considerably 
lower in Springfeld than they have 
been for some time, but there has 
been little call for used cars in the 
past two months. Dealers have 
traded very cautiously and are in 
good condition. New car stocks are 
practically sold out, with five deal- 
ers already in possession of their 
models for 1932. 

Springfield is probably in better 
condition than most cities,-and has 
been during the depression. Most 
of its industries are working at least 
part time, and the large number of 
state employees and insurance com- 
panies’ employees help to maintain 
business conditions at an even keel 
at all times. 


KIMBALL TO SELL GRAHAM 

IN MINNEAPOLIS TERRITORY 

St. Paul, Minn., Jan. 9 (UP).— 
Frank G, Kimball, until.recently of 
the Kimball Chevrolet Company, 
Minneapolis, has formed the Kim- 
ball Motor Company, 183 W. 5th St., 
to sell the new Graham line, in St. 


Paul and South St. Paul. 


sive fixed overhead that could not 
be eliminated and too intense com- 
petition combined to produce huge 
dealer losses during 1930 and 1931. 

The resources of most dealers 
have been depleted to such a large 
extent that any further losses will 
necessitate a suspension of busi- 
ness. 

Hence, most dealers will be com- 
pelled to buy used cars cautiously 
and to interest themselves in only 
those transactions which will be cer- 
tain to produce a reasonable profit. 

The farmer, our principal cus- 
tomer, is selling the commodities 
which he produces below cost. 
Their income has been so reduced 
that it will hardly purchase the 
bare necessities of life. In parts 
of this area the drought and grass- 
hopper plague of last summer was 
very severe and financially ruined 
thousands of our farmers. 

Practically all of our dealers 
have grimly determined to make a 
profit this year. It seems to be 
generally agreed that a large sales 
volume is not required to accom- 
plish this end. 

For these and many other less 
important reasons, we cannot ex- 
pect any great volume of car sales 
in 1932. 
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The 1932 Stewarts will 


7 Astound Truckdom 






A Big Money Making Opportunity 
for Truck and Passenger Car Dealers 








For 19 years Stewart has built quality trucks 
to sell at moderate prices — the new Stewarts 
surpass all previous achievements. 







Handsomer than ever in appearance—more 
rugged, more powerful — the 1932 Stewarts are 
marked by improvements in engineering prin- 
ciples and design that place them at the top of 
all truckdom. 









See them at the New York Show and you'll 
realize why they will prove big profit-producers 
for truck or passenger car dealers. 







The amount of money necessary to handle 
the Stewart line is astoundingly small. Dealer 
discounts are extremely liberal. 







Thousands of Stewarts are in use in 600 
American cities and 86 foreign countries. Thous- 
ands more will be sold in 1932. See the Stewart 
Exhibit. Examine Stewart improvements. 








Write or wire for complete information, 
catalogs, prices and discounts. 





15 Models—5S7 Wheelbases 1 to 7 Ton— 
$695 to $6190—6 and 8 Cylinder Motors 









MOTOR TRUCKS 





STEWART MOTOR CORPORATION 
BUFFALO, N. Y. 





See the Big Exhibit of 1932 Stewarts 
New York Auto Show—January 9th to 16th 
v/< Buftalo Auto Show—January 16th to 23rd 
Tractor and Trailer Chicago Auto Show—Jan. 30th to Feb. 5th 








See the New 8 Cylinder Models at the Show 



















1932 Oldsmobile Six Four-Door Sedan 





AC INCREASES PAY ROLL | president of AC Spark Plug Com- 


any 





Mr. Curtice added that employ- 
iment and production in the die- 
cast plant was 300 per cent. above 


pany. 
| hi ai >. 
37% OVER LAST JANUARY | While development of new prod- that of a year ago, with three shifts 


|ucts and late introduction of 1932 working night and day. 


Flint, Mich, Jan. 9—A 37 per | Cats largely influenced the increase,| The AC die-cast plant is one of 


cent. increase in number of em- 
ployees now, as compared with this 
time a year ago, was announced 
here today by Harlow H. Curtice, 


RECOGNITION! 


in the | many concerns throughout the na- 
tion. 


jority of the cars built 


United States. 





Every year more automotive manufacturers 
are choosing National Batteries as standard 
equipment—a striking tribute to National’s 
superiority. This growing list now includes 
among others— 


Fine Motor Cars 
FRANKLIN 
MARMON 
PEERLESS 


Quality Trucks 
DIAMOND-T 


STERLING 
TRUCKS 


Speedy Motorcraft 
GAR WOOD 
CHRIS-CRAFT 
FAY-BOW 
MULLINS 
DART 


Public recognition of National Battery superiority is 
shown by its preferred position in the replacement field. 


NATESNAL 


BATTERIES 
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San Antonio, Jan. 9.—Managing 
credits and collections for an auto- 
motive wholesale supply firm dur- 
ing these times is no bed of roses, 
and unusual tact and discretion are 
required in order to handle certain 
accounts in a diplomatic 


determine when to approve an or- 
der and when to demand cash and 


in face of competition. 

The Southern Equipment Com- 
pany of San Antonio, Tex., is one 
of the largest and most progressive 


wholesale automotive equipment 
firms in the Southwest, and the 
manner in which this firm has 


handled this perplexing problem is 
told by L. R. Smith, manager of 
credits and collections for this firm. 

“During this time of depression, 
when business is slow and collec- 





|the gain is regarded as significant | the largest in the country and, we tions are slower, the credit manager 
in view of the fact that the AC com- | sides producing for its own needs,/hos the hardest task of any mem-| 
pany supplies equipment for a ma- | engages in supplying die castings for | pe. of the personnel. He is forced 


to turn down orders at times when 
the sales department, backed by 
practically the entire firm, is clam- 
oring for more business. He is called 
upon to use all the tact at his com- 


| co-operation and when to bear down 


getting in and getting the money 
while there is any money left. There 
are scores of small garages, service 
stations and repair shops. that 
started up during the boom period, 
built up a fairly successful business 
and are now in hard shape. ‘The 
problem that the credit manager is| 
called upon to determine is which | 
of these are worthy of assistance 
and co-operation, and which must 
be turned down. 

“The present-day credit manager | 
cannot depend, to any extent, upon | 
the reports that come from sales- 
men. A short time ago an order 
came to my desk for approval. It 
had been sent in by one of our 
salesmen-from a firm that had been | 
a bit shaky for several months. The 
salesman and the proprietor of this | 
firm were good friends, and to ac- 
commodate the man, whom we had 
threatened with a discontinuance of 
credit if he did not make some ar- 
rangements to pay, the salesman 
had written across the order, ‘I 
know this man personally, and he 
is okay.’ 

“But a credit manager cannot go 
by such information. If the ac- 
count was approved and the goods 
delivered we could not collect from 
the salesman; he would have felt 
indignant if we even approached 
him with such a proposition, Yet, 
he fad practically underwritten 
that order. I knew this firm to be 
in bad shape. The man had been 
living on his credit for two or three 
months. It was only a matter of 
time before he would have to go out 
of business. He knew this, and was 
trying desperately to buy more 
goods on any promise or plan which 
would enable him to keep open. 
Only a miracle could have saved 
him. We turned down the order. 
Three weeks later he was bankrupt. 

“I have found it not only an ex- 
cellent policy, but practically essen- 
tial to know as many of our cus- 
tomers as possible in person. I fre- 
quently jump into my car and drive 
out into the territory where I can 
see at first hand the type of busi- 
ness place that is being run, the 
type of man we have to deal with, 
and something of local conditions. 

“An example of what this does in 
helping determine credit risks is 
found in an experience I had a 
short time ago. We had been ex- 
tending credit to a man who oper- 
ated a small garage in a little town 
in south Texas. During the year of 
1929 he had handled a fairly large 
volume of business. He had been a 
good customer and our dealings with 
him had been very satisfactory. 
Because we considered him a good 
customer, well known in his com- 
munity, and because he was highly 
spoken of by our salesman, I kept 
his credit good, even though his ac- 
count had become alarmingly ‘large 
and he had made no arrangements 
for taking care of it. 

“One Saturday morning I was 
checking over his account and de- 
cided that the time had come when 
I could no linger go on past achieve- 
ments and the praises of our sales- 
I knew that I should either 





man. 


Discretion, Tact Held Vital 
In Present Credit Situation 


manner, | 


keep up the good will of the firm) 


mand and to know when to extend | 
| 


ruthlessly on those who do not pay. | 
“With many firms it is a case of | 


have to have good reason for carry- 
ing him any longer, or would have 
to cut him off altogether. So I 
drove down to the little town in 
which this man’s business was 
located. 

“I had some Nifficulty in locating 
the place of business, and when I 
did I was amazed. It was housed 
in an old shed with a dirt floor. 
There was a little room that looked 
as though it might have been a 
stable at one time that served as 
the office. The windows, such as 
they were, were grimy, the exterior 
of the building was dirty and 
weather-beaten, and there was noth- 
ing about the place that would in 
any way attract business. 

“Inside the work was in confusion 
and disorder. Stock and parts were 
strewn over the floor or kept in 
little piles in corners. No effort was 
made to create any kind of a sys- 
|tem. Everything was hit-or-miss. 
The man was a fairly agreeable in- 
dividual, but with no conception 
about business methods, operation 
costs or salesmanship. He had been 
one of those lucky individuals who 
had started when business was com- 
ing to the store, and not the store 
going to the customer; and he had 
| made some money. 
“His appearance 





was unkempt; 





roughly, I should judge, he had 
shaved the previous Tuesday or 
Wednesday. His clothes were grimy 


and not pressed, and there was 
nothing about him that would im- 
press you very strongly. He was 
just a good fellow doing as well as 
he could, but with little or no idea 
of what to do or how to do it. 

“It taught me a lesson. Up until 
this time I had regarded him rather 
favorably, but I now realized that he 
had been getting along entirely on 
his past reputation and his friend- 
ship with our salesman. Incidentally, 
there are quite a number of these 
individuals, and it is up to the credit 
manager to weed out those who are 
unworthy and to help those who 
are. 

“We had a man who ran a small 
store and did only a little business. 
He had no business rating, and his 
volume of business with us had been 
nothing to boast about. Yet there 
was something about nim that made 
you want to help him all you could. 
For one thing, he paid his bills as 
promptly as he could, and if he did 
not, he wrote and tried to explain 
just why he was behind. : 

“His account got up to where 
good business demanded that we 
could not let it get any higher. I 
hated like the dickens to cut him 
off, so I dropped out to have a chat 
with him. I found that he was 
doing all that any one could under 
the circumstances, and that his store 
was one which had the confidence 
and patronage of a steady group of 
patrons. He had started on a shoe- 
string, and he had not had time to 
build up a good business before the 
depression hit him. 

“We talked things over, man to 
man. I told him my position, and 
he told me his. We finally came to 
an agreement that was satisfactory 
to us both. and enabled him to buy 
the few things he needed to carry 
on. He paid part cash for what he 
bought, and at the same time “aid 
$5 a month on the old balance. 
Through this arrangement, he was 
able to keep in business, and he 
kept his credit standing with us in 
a satisfactory condition. 

“The problem the credit manager 
faces today is whom to help 
and whom to eliminate. These 
are times when money is 
scarce, business is below  nor- 
mal, and it is no embarrassment 
to owe money. These are times 
when assisting those who need help 
today, is building up a good founda- 
tion for the business that will come 
tcmorrow. But it is sometimes a 
problem to determine which to help. 
Only personal contact, when in 
doubt, will satisfactorily answer this 
question. The man on the ground 
is better informed than the man 
miles away. If a man shows that 
he has the ability and desire to pull 
through, then he is deserving of as- 


| Sistance, but if he indicates that he 
is not 


worthy of the business of 
which he is the head, then friend- 
ship and cordial relations must be 
discarded, and vigorous steps taken 
to get the money due while there is 
a chance.” 
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The Motor 
Show.. 


a Show-down 







e Dealers... Don’t be Afraid to Face Facts. 





e Is your franchise going to be a money- 
maker in the battle of 1932? 






e Have you really got a car that people are 
going to talk about and buy ... a real self 
Starter? 







e Have you style that’s fresh, daring and 
different or just a few minor refinements? 







e Is your car ‘‘engineered” to sell . . . or 
must you still sell engineering? 











e Be frank! Play fair with yourself. Is 1932 
going to be another slow-motion year... 
| or are you going to make some real money? 
You may find the answer in this ad. 






® You've seen the show. You've seen the facts. Now _— some serious thinking about taking on the DeSoto want a Park Avenue car...at a Main Street price. And 
sit down and take a good healthy look interms of your _ franchise. If it will help you any...here are some _ that’s just what DeSoto has given them. 
own bank balance. facts worth turning over in your mind. . . . 
. ‘ Nor are they going to be satisfied with smartness 
Are you ... of aren't you... going to make money In 1932...94% of the automobiles sold will alone. They want modern engineering for their money. 
this year? If you ever had to make an important deci- _list for less than $1,000. And that’s where DeSoto has scored again. 
sion in your life... now is the time. nd: . i 
Cae : People aren t going to be satished with just another Remember .. . DeSoto is the Chrysler Corporation’s 
The motor Car field is still narrowing down. Fran- automobile... with a few minor refinements and a bid for prestige and honor in the $700 field. It’s backed 
| chise Opportunities are getting fewer and fewer. And different coat of paint. by the keenest engineering minds in this business. Re- 
| picking a winner today... may have a lot to do with Their appetite for luxury has been aroused. They member, too, that DeSoto dealers also sell the Plymouth 


whether or not you'll be in business two or three 


car, the most sensational success in the lowest price 
years from now. 


field today. 


Worth thinking about, isn’t it? Where are you going 
to be two years from now? Won't tying up with 
DeSoto and Walter P. Chrysler insure a surer and 
more solid success? Let us give you more of the story. 
Let us give you more of the facts. 


- You saw what happened at the show. The same old 
parade of familiar faces. A few new gadgets. A few 
new refinements. And out of the crowd...one car 
stood out. DeSoto! 


DeSoto wasn’t just refined. It was completely re- 
styled. Both a revolution and a revelation. And the 
way orders are pouring in for this car is enough to 
make old-time automobile dealers stop and think. 


Write to L. G. Peed, General Sales Manager, for Con- 
fidential Details. Or if you are in New York come up to 
the 2nd Floor, Chrysler Building. DeSoto Sales Officials 
will be there all this week. DeSoto Motor Corporation, 


Yes...DeSoto has certainly clicked! And the point of 
Division of Chrysler Motors, Detroit, Michigan. 


it is:..a lot of dealers just like yourself... are doing 


hericai Smartest low-priced (x. De Novo Nix $675... 
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Louisville Dealers Believe 





Boise Sees No Revival 


Until Farms Can Profit 


By L. J. BRESLIN, Sec. 


Idaho, 
Association. 


Boise, 


We have had no failures in the 
Boise, and 
I believe 90 per cent. of our dealers 
Our new 
car stocks are low and a very few 
be carried over for 
used car stocks 
Boise, as far as we can learn from 


automobile business in 


are in solvent condition. 


1931 cars will 
cleanup. The 











Automobile Dealers’ 


DE SOTO 6 four-d oor sedan for 1932 


the various dealers, are about nor- 
mal for this time of year. 

Both new and used car sales 
have slumped in this territory since 
September, but most of the dealers 
|had better sales of new and used 
| cars in'the first six or seven months 
than they had last year, and so at 
| the end of the year our position is 
just about the same as last year. 

The banks are very cautious, and 
|I think the banks will render all 
the aid possible consistent with the 
safety of their depositors. We have 
had no bank failures in Boise and 





have not at any time had a strained 
financial condition. The banks are 


| without 
| hope 





paying to all classes of depositors 
notice, and the bankers 
that this will continue in- 
definitely. 

General business conditions are 
just fair, and speaking for the au- 
tomobile dealers, our farmer trade 
this year just did not make its ap- 
pearance and we must have the 
farmer’s business in the automobile 
line before this section can see much 
of an upturn in sales. 

There are no signs of revival in 
this territory, and there is little 


chance of a revival] until farm prod- | 


ucts can be sold at a profit. 





means first, that 9 exclusive devel- 


opments are combined in 20 major 


features offered for the first time in 


any Motor Car Radio. 


See the Radio Surprise of 1932 





in the 


Now on display at 


MERICAN BOSC 
CD Motor Car RADI 


BOOTH D41-42 


New York National Automobile Show 


and 


PARLOR 1054 HOTEL COMMODORE 





Springfield 





UNITED AMERICAN BOSCH CORP. 
Massachusetts 





Worst Over; 


Louisville, Ky., Jan, 9.—In Louis- 
ville dealer and distributor circles 


regards the general outlook for 
| 1932, but the feeling, as a whole, is 
| that the worst is over, and that the 
|general outlook is for a year in 
which business will be better than 
it was in 1931, perhaps showing no 
big increase, but a fairly steady 
gain in sales volume as the season 
progresses, 

Only a slight increase is predicted 
over the first quarter, or half, but 
with sales increasing as the year 
progresses, with better business in 
the latter six or seven months of 
the year. 

New car sales in Louisville for 
1931 were approximately 15 per 
cent. below those of 1930, which was 
considerable below the previous 
year, but it is felt that this loss in 
sales will be made up in the early 
months of the new year, and a gain 
will be shown in the latter months. 

The start of the year finds dealer 
stocks of new cars at a low figure, 
while their used car stocks are in 
excellent shape. As far. as used 
cars are concerned the situation is 
better than it has been for a long 
time, in that stocks are low, the 
average price is low, and dealers 
have been taking them at low lev- 
els, with the result that they are in 
better position probably to trade 
than normally, when used car stocks 








| Cars, 


| dealers. At 


| terial 


lof the city, etc., but not much is be- 


jup in charges made for servicing | 





represent a more serious burden. 

It is predicted that there is going 
to be a better demand for good used 
especially the lighter ones, 
chiefly for transportation, bought by 
mechanics, skilled labor, etc., whose 
present employment either on basis 
of days per year employed, or scale 
paid, does not enable them to buy 
new cars as freely as in the days 
of big business. 

Used car stocks, starting January, 


| 1930, were at a level of more than 


1500 cars in hands of reporting 
the start of January, 
1931, such stocks were above 1,100, 
but at the start of January, 1932, 
were below 1,000. 

It may be of interest to note the 
fact that of late several local deal- 
ers, in advertising used cars, have 
tried to get away from use of the 
term used cars, in favor of trans- 
portation, of dependable transporta- 
tion. 

In the service departments of the 
dealers there hasn’t been any ma- 
change other than with 
things quiet, the dealers have been 
keeping in closer contact with car 
owners, visiting them oftener. call- | 
ing them by phone, mailing out 
specials oftener or seasonals at re- 
duced prices and endeavoring to 
show the owner that his service is 
desired and that the dealer is mak- | 
ing a special effort to secure it. 

Shops continue on the flat-rate 
plan of doing service jobs, which has 
meant that fewer men are employed 
in some of the shops, in that having 


| opinion may be somewhat divided as | 








Expect Pickup 


though this program is not being 
featured. 

Reduction of overhead has not 
| been easy, in view of the fact that 
many concerns are in rather high 
rental quarters, leased for a term 
of years at peak prices. Landlords 
can’t do much toward reduction of 
rentals in view of interest, insurance 
and taxation costs being as high as 
ever, but some owners of leased 
properties, forced to throw them 
| overboard to protect other invest- 
ments, do so at a sacrifice, which 
enabled new owners to carry them 
at a lower cost. If there have been 
any reductions allowed by owners 
on rentals under lease, nothing is 
known of it, but where a lease ex- 
pires the dealer generally can make 
a better deal, as salesrooms are not 
in any strong demand. 

Some reduction has been made 
in overhead through cutting wages, 
as well as the number of employees 
in offices and on work other than 
flat rate mechanics’ wages. Again, 
some houses which operate as dis- 
tributors have been traveling fewer 
wholesale salesmen, and these at 
lower salaries, as more capable sales- 
men of this type are avaiable. 

The survey shows many of the 
|dealers are old and well organized, 
enjoy good credit and haven't had 
any particular difficulty in securing 
money needed in handling their new 
cars. With hardly any new dealers 
coming into the market, there hasn’t 
jbeen much demand for banking 
| facilities. Of course, there has been 
a tightening up of credit on th: part 
|of the bankers, brought about by the 
severe financial situation created in 
| November, 1930, when several] large 
| banks closed d-ors, resulting in the 
remainder becoming more conserva- 
tive. 

This condition, perhaps, doesn’t 
affect the dealer so much directly as 
indirectly. Formerly the small busi- 
}/ness man didn’t have much trouble 
in financing his business. A lot of 
}money was loaned on one-name 
notes, without collateral, on worth 
jand reputation of the _ borrower. 
|The small man today is having a 
|sweet time in getting money. His 
|business is demanding more money, 
j and, not being able to get it, he is 
not replacing his old car as often or 
|} paying as much for replacement. 
| There is no doubt but what the 
| banks are delaying business, for one 
| thing due to the fact that they are 
refusing real estate loans, which is 





(Continued on Page 26) 


SEES FIRST ECONOMIC 
COMEBACK BY BRITAIN 


New York, Jan. 9.—Great Britain 
will be the first country to make an 
economic come-back, Sir William 
Letts, K. B. E., managing director of 
Willys-Overland Crossley, Ltd., said 





too many men means that but few 
can make any money. Right now 
there are plenty of good men avail- 
able on call, as peaks are developed 
in the service station. Of course, 
there are more alley shops and in- 
dividuals, perhaps, today doing re- 
pair work, representing mechanics 
not employed, or only finding part- 
time employment. 

During the year a number of local 
companies quit allowing discounts to 
independent shops or parts, result- 
ing in organization of the inde- 
pendent repair houses into an asso- 
ciation, which threatened to estab- 
lish a parts depot, to buy parts out 


ing heard of this. Several agencies 
are selling no parts to other than 
regular dealers with discounts off, 
but this organization is reported to 
have forced the supply houses to 
come closer in line with more of a 
standardized price or sales program. 

There has been some tightening | 


cars during the year, but there never 

has been, and likely never will be, a | 
cash plan adopted, as there are 

many, many people who are entitled | 
to credit and who pay their bills. 
However, as a result of unemploy- 
ment, bank failures, etc., not many 
new charge customers are being ac- 
cepted and many old ones have been 
cut off. Sound workers with good 


yesterday following a conference 
with John N. Willys, chairman of 
Willys-Overland, 

Sir William said that he was not 
boasting when he predicted a fortu- 
nate turn for Great Britain. There 
are definite reasons for his belief, 
he said. 

“With Great Britain now off the 
gold standard,” Sir William said, 
“she has a wonderful opportunity 
for trade expansion, Those countries 
which are also off the gold standard 
will help swell British export trade. 
Great Britain already has realized 
a marked increase in business. The 
textile industry is looking up and 


employment jis rising slowly but 
steadily. 
When asked if the new British 


tariff would be only a temporary 
measure, Sir William said that he 
was convinced that Great Britain 
would become a tariff country and 
that the tariff would remain a Brit- 
ish governmental policy. 


LARGER TORONTO QUARTERS 
FOR HUDSON-ESSEX SALES 
Toronto, Canada, Jan. 9 (UTPS). 
—Following on the announcement 
that Hudson and Essex cars are to 
be manufactured in Canada, in the 
Windsor area, it is announced that 
the firm of Hudson-Essex York, 
Ltd., distributor of these cars for 
Toronto and district, has moved 
into the imposing six-story new 





posts can arrange time payment 
plans with at least some of the 
dealers if they desire to do so, al- 


premises at 1221-1223 Bay St., where 
both display rooms and service de- 
partment are now centralized. 
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AND NOW 
IN TWO NEW YORK 
SHOW DAYS ITS THE 
“HOT LINE” FOR 1932 


NE YEAR AGO, the De Vaux-Hall Motors 
O Corporation was formed “to build an excep- 
tional motor car—the De Vaux” . . . an automobile 
expressing the engineering genius of Col. Elbert 
J. Hall (of Liberty Motor and Hall-Scott fame), and 
the production experience of Norman de Vaux 


(former General Motors and Chevrolet executive). 





AT THE 


De 


During April last, the first De Vaux rolled off the 
conveyor line in Grand Rapids —in a fattory manned 
and operated according to 1931 ideas of economy 
and efficiency. 

More than 400 distributors and dealers scrutinized 
De Vaux-Hall methods and merchandise and took 
the franchise. And more than 8000 cars were sold 
in a short selling season... despite the worst de- 
pression in business history. Truly, the first De Vaux 
model was “an exceptional motor car” to win this 
instant acceptance! 

De Vaux-Hall now enters its second year. with re- 
newed vigor—its confidence fortified by the good 
will of De: Vaux owners and the enthusiastic loyalty 
of De Vaux merchants, its fiscal position strengthened 


by additional capital. . . 


EXHIBIT 


fe 


HOTEL COMMODORE ©» NEW YORK + MAIN LOBBY * JAN. 9-16 + AUTO SHOW WEEK 
Send Dealer Inquiries to Grand Rapids, Mich. 


*& &*&k& Resolve now to meet Norman de Vaux 
and Col. Elbert J. Hall at the Commodore. 
‘Get the complete story from the builders. 





SEE THE SUCCESSOR TO THE “SUCCESS CAR OF 1931” 


/ 


aux 
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New 


RCA Co. Announces 
New Automobile Radio 


a 


CHAMPION P. N. CO. 


fee PRP SRREP SE EED oe rerees oom ae 





Typical installation of RCA Victor automobile radio, Model M-30 


SHOWS NEW MODELS 
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Things You Will See at New York Show 





Gabriel Is Showing Its 


New Hand Control Shock 


Absorbers at Palace 


To give the driver the adjustment 
to control his shock absorbers from 
his position at the wheel, so as to 
get the kind of ride he wants, is the 
object of Gabriel’s new hand con- 
trol shock absorber, 


such as roads, speed, load and 
temperature, 

The ride control unit is adapted 
to showroom demonstration. With 
the control in the soft position, the 
car can be rocked easily, and with 


This control permits the driver to| the control in the firm position, thé 


soften the ride for slow speed and 
smooth roads, leavirfg the springs 
free to absorb the small irregulari- 
ties of the highway surface. It per- 
mits adjustment t> adjust the ab- 
sorbers to “tighter” for high speeds 
and rough roads. 

This regulation can be increased 
or decreased at the driver's desire. 
It is desired to provide riding com- 


action of the shock absorbers and 
control of the car is noticeable. 

All the shock absorber working 
parts are of steel, rugged in design 
and construction, and accurately 
machined for efficient operation. 

The Gabriel Company is making 
a complete showing of these adjust- 
able shock absorbers at the Palace, 
where full details of the new units 


The RCA Victor Company, Inc., 
Camden, N. J., announces a new 
type radio receiver for automobiles, 
motorboats and similar applications, 
where small size, optimum perform- 
ance, easc of installation and servic- 
ing are factors of major importance. 
This new set employs the well- 
known superheterodyne circuit, 


originally developed and perfected 
in the laboratories of the RCA and 
associated companies. Nine Radio- 
trons are used to provide exceptional 
sensitivity and good selectivity. 


inate fluctuations in sound output 
due to varying signal intensities. 
The loud speaker is a new develop- 
ment known as a permanent field | 
dynamic type, which gives the same | 
quality of reproduction without re- 
quiring any current drain from the 
storage battery as the conventional 
electro-dynamic types employed in 


house radios. The receiver is tuned 
by means of a flexible drive shaft 
extending from the control unit, 
which mounts on the steering post 
to the radio chassis, which is usually 














aR. 


fort under all possible conditions, 


mounted on the fire wall back of 
the dash. 


The receiver is divided into three 
major components—the radio chas- 
sis, the loud speaker and the con- | In view of the growing demand 
trol unit. Each unt is constructed|on the part of automobile owners 
in a manner so it can be easily| for equipment to provide radio en- 
mounted in a convenient location.|tertainment in their cars, many 
Connecting cables, spark plug sup- | manufacturers are considering the 
pressors, etc., are also furnished. Ajaddition of this device to their 
B battery box and plate type|regular production or to be fur- 
antenna, which mount under the! nished as optional equipment 
car, can be supplied as accessory | through their accessory department. 
equipment. This set is now on display in RCA 

An imprceved type of automatic | Victor’s booth D-37, accessory sec- 
volume control is provided to elim-| tion, at the Palace. 











OPPER 

HYDROGEN 
ELECTRIC 
WELDING 


1s now being 
shown at.. 


Room 1403 


Commodore 
Hotel 


BUNDYWELD 


BUNDY -:-TUBING-:COMPANY 


Detroit Michigan -U-S-A: 
4 ieelieeeeclidionssieteat RR 




































is 
CHAMPION TU-57 2-stage 
compressor 


air 


Company, Chicago, Ill., is exhibiting 
its new model TU-57, two-stage air 
compressor, the new X-15 single- 
stage automatic air compressor unit, 
the OE 42 Champion 4-cylinder “V” 
type air-cooled two-stage air com- 
pressor, and the H-1 one-gun Cham- 
pion car washer. 


on a vertical tank with the motor. 
Tank is 24 inches in diameter and 
30 inches high. Multiple “V” belt 
drive is used. Overload protection 
for 3-phase b motors is furnished 
as standard. Automatic starter with 
time limit acceleration is furnished 


with d. c. motor. The automatic 
pressure switch is set to maintain 
a tank pressure between 140 and 
175 pounds unless otherwise speci- 
fied. 

The X-15 is a small unit which 
ls for $85. 


DALWA WHEEL NUT 





SECTIONAL view of Dalwa lock- 
nut assembly 


International Safety Lock Nut 
Corporation, New York city, is shew- 
ing the Dalwa wheel nut and the 
Dalwa standard lock nut. 

The wheel nut is specially designed 
for heavy-duty automotive trucks. 
It incorporates a spring washer, 
which, when the nut is tightened, 
causes both an axial and radial 
pressure on the stud. Thus, the 
manufacturer states, a locked joint 
is assured without danger of elon- 
gation to the stud or damage to the 
threads. 

The lock nut consists of two parts 
assembled into a single working 
unit, a nut and an elastic steel com- 
pensator. The nut on the seating 
face is provided with a conical 
groove containing a ring which is 
divided into four equal segments by 
slots. 

The compensator is an elastic 
steel washer shaped into ‘the groove 
of the nut. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


Champion Pneumatic Machinery 


The TU-57 compressor is mounted | 


may be obtained. 
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features tmproved stone carriers 
and has a micrometer adjustment, 
It is priced $45. 

The HonoVac is designed to draw 
out abrasive and metal particles 
during the honing operation. It 
is priced $40 complete with motor, 
fan, dust bag, 6 feet of flexible hose, 
three sizes of suction caps, and ad- 
justable clamp and brush for clean- 
ing car upholstery. ° 

The honing stand is said to ve ex- 
ceptional. Adjustable stops prevent 
the hone from going too far at the 
bottom of the cylinder. It bolts to 
the top of the block and all cylin- 
ders can be reached with one set-up. 
A heavy coil spring lifts the weight 


HALL SHOWING NEW 
“H” CYLINDER HONE: 





of the drill on the up-stroke. The 
price is $7.50. 

The variable depth ring ridge 
reamer removes the ridge in the 


cylinders above the piston to facili- 
tate the fitting of oversize rings 
while still maintaining the proper 
clearance. It is made in two ranges, 
the Model 210, from 2}; to 4 inches, 
removes ridges up to 1y% inches in 
depth. It is priced at $12.50. The 
Model 210A has a range from 4 to 5 
inches and removes ridges up to ly% 
inches in depth. It is sold for 
$16.50. 


SASKATCHEWAN PLANS 
BUS AND TRUCK CONTROL 


Regina, Sask., Jan. 9.—Complete 
government control of motor bus 


passenger and motor freight traffic 
in Saskatchewan, regulations for 
which are to be brought into effect 
by order in council, will be ane 
nounced shortly. 

Regulations will include all such 
matters as time schedules, rates that’ 
may be charged for either passene 
gers or freight, safety devices neces- 
sary for operation, insurance of pas- 
sengers, government taxation of 
It is said to combine lighter weight, traffic, limits on loads, speed and 
greater speed and accuracy, finer special lighting devices. 
finish and quick, easy expansion. It ¢—___ 


F 
: 


Hall Improved Model H Cylinder 
Hone 


Hall Manufacturing Company, 
Toledo, O., is showing its new Model 
“H” cylinder hone, Hono Vac 
system, honing stand, and g 
ridge reamer. Other items incltide 
a boring bar, piston pin hole hone, 
piston grip and Ford valve adjust- 
ment gauge. 

The new model “H” hone is de- 
signed for wet or dry honing and 
has a range from 2% to 4% inches 


ee 









Hall Variable Depth Ring Ridge Reamer 
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CHRYSLER challenges 


with these questions. . 


WHAT IS THERE TO MATCH CHRYSLER’S :PATENTED 


FLOATING POWER? 


All of the finer, more beautiful new Chryslers have Floating Power, that great fundamental discovery 
which takes first place among engineering developments of modern times. Revolutionary in principle — sen- 
sational in results. Completely wipes out power tremor from both frame and body. Makes the flood of 
Chrysler power calm and quiet as a millpond. Creates an entirely different ‘‘feel’’ in performance. Yields 


a smoothness that is impossible to describe. 


Previously there had been nothing else like it — nothing 


nearly like it. Scientific minds regard it as the greatest single advantage a modern motor car could have. 


WHAT IS THERE TO MATCH CHRYSLER’S 
Automatic Clutch? 


Completely Automatic. Makes driving supreme- 
ly simple. Nothing for your left foot to do but 
be comfortable. You don’t have to touch the 
clutch pedal when starting from a standstill, 
when changing gears, or even to use reverse. 
Makes driving easier for everybody. 


WHAT IS THERE TO MATCH CHRYSLER’S 


Silent Gear Selector? 


It isn’t gear-shifting in a Chrysler any more—it’s 
gear-selecting. When you release the accelerator, 
you move the lever freely into place in any direc- 
tion without touching the clutch pedal—with the 
car starting from a standstill or traveling at any 
speed, or when reversing. It’s easy. It’s effort- 
less. A child could do it. There is no resistance, 
no sense of friction. The gears cannot clash. 


WHAT IS THERE TO MATCH CHRYSLER’S 
Free Wheeling? 


Chrysler’s Free Wheeling is an entirely separate 
unit at the rear of the transmission. When you 
are free-wheeling in a Chrysler, the transmission 
gears are at a standstill, disconnected from both 
the engine and the rear wheels. This not only 
provedes real Free Wheeling, but makes possible 
the new kind of effortless shifting you enjoy with 
the Silent Gear Selector. 


WHAT IS THERE TO MATCH CHRYSLER’S 
Hydraulic Brakes? 


Chrysler Hydraulic Brakes excel because they are 
simpler. They have fewer parts. They never 
need lubrication. They are always equalized 
because they equalize themselves. Quicker stops 
with greater ease. Safer stops because of ab- 
solutely equalized pressure on all four wheels. 
No “‘side pull.’’ No swerving. Hydraulic Brakes 
are used for safety on buses and big trucks. All new 
taxicabs in New York are required by city ordin- 
ance to have Hydraulic Brakes. Try Chrysler 
Brakes and you will never want to go back to 
any other kind. 


WHAT IS THERE TO MATCH CHRYSLER’S 
Centrifuse Brake Drums? 


New and larger brake drums of combined steel 
and cast iron. New type of construction. A steel 
drum with cast-iron lining—the drum and the lin- 
ing permanently fused together. The combina- 
tion of stec! and iron fused together makes brakes 
that last longer, remain cooler, retain uniform 
efficiency. 


WHAT IS THERE TO MATCH CHRYSLER’S 
All-Steel Body? 


With today’s congested traffic conditions, steel 
motor car bodies are as vital to safety as steel rail- 
way coaches. Chrysler steel bodies are of all-steel 
construction, rigidly reinforced and welded into 
one piece—the kind of construction you should 
have and should demand. The entire body is 
sound-insulated. Wide, comfortable seats. Un- 
usual leg-room and head-room. Beautiful up- 
holstery, fixtures and trim. Strength, safety, 
smartness, luxury—it has them ail. 


WHAT IS THERE TO MATCH CHRYSLER’S 


Double- Drop Girder- Truss 
Frame? 


The modernizing of the motor car has imposed 
new demands upon automobile frames, as well 
as other units of the car. Chrysler engineers have 
developed a frame of entirely new design. It in- 
corporates the Double-Drop feature, permitting 
a noticeably low, smart and fleet car appearance. 
By means of the new Girder-Truss construction, 
two extra steel members parallel the side channels 
at either side of the engine, giving twofold support 
and strength. Continuing, these members cross 
over diagonally and meet the opposite side chan- 
nels at the rear. The result is multiplied strength 
and a stable, distortion-proof foundation for the 
body. 


WHAT IS THERE TO MATCH CHRYSLER’S 
Oilite Squeak-Proof Springs? 


Regardless of mud, snow, ice or dirt, these springs 
will not squeak. An entirely new patented 
spring construction. The steel leaves of the 


springs are separated by Oilite—a patented metal 
that contains its own lubrication. Absence of 
interleaf friction gives a softer, more restful ride. 
These great springs are standard on all three new 
Chrysler Eights. 


WHAT IS THERE TO MATCH CHRYSLER’S 
Speed and Pick-up? 


Chryslercars aremore powerful than ever—faster 
than ever. If you like real speed—Chrysler has 
it. You may never care to drive 75—85—90 
miles an hour, but the great power that makes 
these speeds possible makes Chrysler perform- 
ance, at any speed you choose to drive, the most 
enjoyable performance under the sun. 


WHAT IS THERE TO MATCH CHRYSLER’S 
Effortless Steering? 


The new Chryslers steer with a touch. Women 
especially enjoy Chrysler steering. It not only 
makes driving easier, but it is so much easier to 
get in and out of parking spaces. And Chry- 
sler steering is protected from road-shock. 


WHAT IS THERE TO MATCH 
All These Other Features? 


Besides all its new outstanding superiorities, Chrysler 
retains the following important basic features—pioncered 
or popularized by Chrysler and features of Chrysler cars 
for years: In the Eights, a 4-speed transmission with in- 
ternal Dual High Gears; in the Six, a Silent-Second Easy- 
Shift Transimission; all have the high-compression engine; 
full force-feed lubrication; ventilated crankcase; aluminum 
alloy Invar Strut pistons; counterweighted crankshaft; 
modern fuel system with fuel pump; oil filter; air cleaner 
and intake silencer; noiseless spring shackles; cowl ven- 
tilators; small base wheels and large tires; adjustable front 
seat; interior sun visors; indirectly lighted instrument pan- 
els; treadle-type accelerator—and many other features. 


FOUR COMPLETE LINES—GREAT RANGE OP 
PRICES ...17 BODY MODELS 


A new Chrysler Six with an 82-horsepower engine and 
five body models, $885 to $935 (Automatic Clutch on all 
Sixes, $8 extra); a new Chrysler Eight with a 100-horse- 
power engine and four body models, $1435 to $1535; a 
new Chrysler Imperial Eight with a 125-horsepower 
engine and two body models, $1925 to $1945; a new 
Chrysler Imperial Custom Eight with a 125-horsepower 
engineand six body models (pricesfurnished upon specifica- 
tions required). All prices f.0.b. factory. Duplate Safety 
Plate Glass obtainable on all models at slight extra cost. 
We repeat—what is there to match these new Chryslers? 

{ 


See the complete display of New Chrysler Cars at the Automobile Show in Grand Central Palace — also in the Chrysler Building 


Engineering fundamentals are going to sell cars in 1932. All the new Chryslers have Floating Power, the greatest engineer- 
ing development of modern times—together with many other real developments that have to do with the operation, 
comfort and value of the cars. Real things to talk about—to demonstrate—to turn the sale. It’s the merchandise 
that makes successful merchants— merchandise like these new Chryslers. We invite all automobile dealers to examine 
the Chrysler line—and remember, too, that the Chrysler franchise includes the fast-selling, big-volume PLYMOUTH, 
Complete information will be given in confidence to anyone who is interested in a big opportunity for success. ; 


RatAoM pyle sol digo’. vidas 











4 


‘ 
‘ 2 ~ ZBTOMOTIVE DAILY NEWS, MONDAY, JANUARY. 11, 1932, 


PIERCE 


Announces A NEW EIGHT 


r 


HIGHER VALUES - LOWER PRICES 
NEW BEAUTY AND NEW LUXURY 


In the new Eights and new Twelves, Pierce-Arrow has 
achieved higher values and lower prices than fine car 
history yet records ... has preserved and enhanced a 
famed quality and beauty and luxury which ordinarily 
would command vastly greater figures. The offering is 





} 


















9 SPECIAL PIERCE-ARROW FEATURES 
All Included in the Price 


Improved Free Wheeling, in all forward 
speeds, with silent synchro-mesh gear 
shifting and silent intermediate helical gears. 


Automatic Starting, which eliminates 
starting pedal and prevents engine 
stalling. 


Ride Control, with dash adjustment 
which regulates the shock absorbers to 
all manner of speed and road conditions. 


Safety Glass, throughout, in windshield 
and all windows. 


Cushioned Power, with engine mounted 
on eight rubber supports, insuring quiet- 
ness and freedom from vibration. 


6 Super-Insulation of Body and Chassis, 
against noise, heat and cold, obtained by 
filling the double dash with extra thick felt 
and composition; felt-lined floors of both 
front and rear compartments; felt-lined doors 
and body panels, and the body itself mounted 
on cork. Engine mounted on rubber; ball- 
bearing shackles; double muffler; hypoid 
gears, etc. 









Extraordinary Power Plants, designed 





and built by Pierce-Arrow. Two new 
12-cylinder engines, 140 and 150 horsepower; 
and the improved 8-cylinder, 125-horsepower 







engine. Our comparative tests show the new 
12-cylinder engines to be the most powerful, 
flexible, smoothest, quietest of all 12-cylinder 
engines. 






Custom-Built Bodies, by Pierce-Arrow 


Model 54 Five-Passenger Club Brougham 
$2495 at Buffalo (special equipment extra). 






artists and engineers; combining the 
maximum of comfort and luxury. Bodies are 
longer, lower and larger, with luxurious 
added roominess, wider rear seats and wider 


doors. and upward FOR THE EIGHTS 













THIS DOUBLE PAGE SPREAD IS APPEARING IN THE JANUARY 9TH ISSUE OF THE SATURDAY EVENING POST 





i 






oe eoer A my 3 é a 


AUTOMOTIVE DAILY NEWS. MONDAY, JANUARY 31, Y008- 


ARROW 


AND 9 NEW TWELVES 


a distinguished expression of world-wide economic 
circumstances... and affords a measure of the increased 
power of today’s dollar where the finer things are con- 
cerned. Pierce-Arrow thus carries brilliantly forward 
the tradition that the name must not alone stand for un- 
questioned character and social prestige... it must mean 
the utmost in fine car value, according to the highest 
standard that each new season creates. 





(Nine Special Pierce-Arrow Features, Continued) 
Other Important Advancements. The 
new front is a modified V-type, deep, 

slender, patrician. Box girder chassis-frame 
for greater stability. Wheel tread widened 
to 61% inches. Electric clocks in all models. 
Velvet-action brakes. Demountable wheels 
are standard equipment for all models. 








MODELS and PRICES—/f. o. 6. Buffalo 


Model 54 | Model 53/ Model 52 








: oo 8-Cyls. |12-Cyls. | 12-Cyls. 
Mody F ypes Roatan 142"-147" 
_ Cd Wheels | Wheelbase | Wheelbase 
Club Brougham, 
5-passenger.....| $2495 $3295 | 
Sedan, 
5-passenger.....| 2685 3485 | $3995 
Club Sedan, 
5-passenger.... 2850 3650 | 4100 
Club Berline, | 
5-passenger.... 3050 | 3850 4300 
Convertible Sedan, | 
5-passenger 3150 | 3950 | 
Sedan, | 
7-passenger 2950 3750 | 4285 
Enclosed Drive 
Limousine, c 
7-passenger . | 3150 3950 4500 
Coupe, 
4-passenger | 2685 3485 | 
Convertible Coupe| 
Roadster, 
4-passenger | 2850 3650 
| Tourer, 
5-passenger.....| 2950 3750 | 
Tourer, | | 
; 7-passenger. . | 3100 3900 | 
° Sport Phaeton, 
Model 53 Five-Passenger Club Sedan 5-passenger.....| 3250 | 4050 | 








$3650 at Buffalo (special equipment extra). 


In the purchase of a car from income, 
the average allowance on a good 
used car usually more than covers 
the initial Pierce-Arrow payment. 








and upward FOR THE TWELVES 


AND IN OTHER “IMPORTANT NATIONAL MAGAZINES IN JANUARY, REACHING MORE THAN 4,000,000 PEOPLE. 
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Mat ffers New Eight | 









Marmon 
And Improved 16 Models} 


(Continued from Page 1) 


























































skirt type are used, with two com- | noticed in this new Marmon is the 
pression and two oil rings. The | y-type slightly slanting radiator 
wristpin is of the floating type. 


The crankshaft is carried on five 
vibration | ments have been gathered on the 


and slanting windshield. All instru- 


bearings A Marmon 

damper is fitted. Lubrication is| left-side of the board, so that they 
pressure to main bearings, camshaft | are directly in front of the driver's 
bearings, connecting rods and wrist-|eye. The speedometer shows two 
pins. Chassis lubrication is by pres- | sets of figures, one mile per hour 


sure gun. The Float-O device, de-|and the other engine revolutions 
vised to permit the engine to draw | per minute. 
clean oil at all times, is attached to Hand controls are located in a 
the oil pump. recessed section in the center of the 
- : vo pa ®- NEW ARMO? -125 five-pas , - 5-ine as 
The cooling system has a capacity instrument board with the ignition | NEW MARMON 8-125 five-passenger four-door sedan de luxe on 125-inch wheelbase 
of seven gallons. The radiator is @/ switch. On the right side of the in- 








cellular type. strument board is a compartment 
Delco-Remy electrical equipment for storing maps, gloves and other 
is used. small articles. Starter lights and 


The fuel system employs a pump horn are operated by a single but- 
to feed fuel to an updraft carbu-/ton on top of the steering column. 
retor, A duplex down-draft intake The Marmon sixteen is continued 
manifold is used. essentially the same, but revised | 


This Marmon eight is equipped and refined in many particulars. 


with an automatic vacuum clutch : 

- ; . ai 
The nd stroke of the sixteen 

arrangement for use in free wheel- he bore and 


ing. This clutch is operated by a cylinder engine is 3% by 4 inches, | 


giv i isplacement of 
button on the floor board. Com-/8iving a piston disp 
bined with the clutch is a syncro- 490.8 cubic inches. The engine has 


mesh transmission, with three for-|% taxable horse power of 62.5, and | 


ward speeds. The gear ratio is 4.08|@evelops 200-brake horse power al 
to 1 in high. 3,400 r. p. m. The standard com-| 


The rear axle is a semi-floating | pression ratio is 6 to 1, and the com- 
job, with spiral bevel final drive,| pression pressure is 100 pounds at 


with a ratio of 4.08 to 1. 400 r. p. m. | « Pag 
The springs are semi-elliptic. Ray-Day aluminum pistons are SS: since 
Rear springs have a length of 57 used, with floating wristpins, One) 











A NEW steering stabilizer is used on the Marmon 8-125 to eliminate 
wheel shimmy and oscillation 


inches and the front units are 38);oil ring and two compression rings 
inches long. jare used. tf 

The shock absorbers are adjust- The crank shaft is carried on five | 
able by a lever on the steering col- |bearings. Pressure lubrication 15) 

“ : supplied to all rotating parts, and 
umn. The driver is thus enabled \the Float-O device is fitted to the 
to set the riding performance of his oil pump to supply clean lubricant. 
car to meet road and other condi-| The tread of the Marmon sixteen 
is 60 inches, front and rear. The 
s | wheel base is 145 inches. 

Bendix mechanical four-wheel! The Marmon sixteen is continued | 
brakes are employed of the duo/in eight standard body models, in- | 
servo type. The total braking area | cluding a five-passenger sedan, five- 
is 244 square inches. Molded brake | passenger close-coupled sedan, 
lining is fitted. | seven-passenger sedan, limousine, | 

Steering is by a Ross cam and |five-passenger convertible sedan, | 
lever system. A steering stabilizer | two-passenger coupe, two-passenger 
is mounted on the left front spring | convertible and five-passenger two- 
to eliminate any tendency toward | door coupe. 
shimmy or oscillation The new eight-cylinder model | 

In exterior design the first fact | 8-125 will be offered in three stand- 
———— nes | ard and three de luxe body styles | 
as follows: Five-passenger sedan, | 
‘é rT | two-passenger coupe and tw0-pas- | 

STURA CO }senger convertible coupe. The 
Pry Pe, 03 coupes have rumble seats and the| 
tops of the convertible jobs fold 

SUPER-QUALITY | down into the bodies 


TLL SELLER | KEYS, OF CURTIS-WRIGHT, 
UPL Ct: | TO QUIT TEMPORARILY | 


‘for a super-fine oil (not 
PUTT etd ult 





> 


NEW MARMON 8-125 two-passenzer coupe, with de luxe equipment 


tions. 


C. M. Keys, chairman of the ex- | 
ecutive committee of the Curtiss- | 


‘i . ed 

gear AU: and | Wright Corporation and well-known | 
oproperly lubricates both figure in the airplane field, an-| 
Tie) and UTE under nounced yesterday his temporary | 
present day high pressures. | retirement from active service in 


the management of the various 
aircraft companies with which he is 
identified. 


Officially approved as 
a Hypoid gear lubri- 
cant. Wire for trial 15- | Mr. Keys will resign his position | 
Prien erat with the Curtiss-Wright Corpora- | 

| 


|} tion as well as his connections as 
De A. STUART & co. |}Chairman of the 


boards of Trans- 
tn ado ga continental & Western Air, Inc., and | 
Warzhousesint5 Princioal Cities North American Aviation Corpora- | 0 wit 
| tition, and as director of several | THE new Marmon eight is powered by a 125-horse power straight eight cngine, with the.bere and stroke of 

Subsidiary companies. ‘i , ; ‘ » » 8% by 4inches , ” 
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Connecticut Dealers See 
1932 Sales ‘Opening Up’ 


timism shown in the neighboring 
city, nevertheless declared them- 
Selves as anticipating an early 
change for the bétter. 

“There is only one way to look at 


matters as they are now—we will 
blast our way through whatever 
happens,” declared Winfred L. Foss, 
treasurer of the George B. Wueste- 
feld Company, 190 Whalley Ave., 
Studebaker dealership. 

“We are selling some cars and 
hope for the best,” was the report 
of Charles Biever of the Biever 
Motor Car Company, Chrysler deal- 
ership of 138 Whalley Ave. Mr. 
Biever also holds to the belief that 
the near future will bring a change 
for the better. 


Bridgeport, Conn., Jan, 9. — An 
optimistic attitude, based upon pros- 
pects of business “opening up” in 
the spring and the forthcoming re- 
lease of new models, is prevalent 
among most of the well-established 
dealers of Bridgeport and New 
Haven, a survey by Automotive Daily 
News reveals. 

While the past year has been a 
crucial one, with sales totals slip- 
ping month by month in many in- 
stances, a majority of dealers ap- 
pear to have taken their losses 
philosophically, with the view that 
the slump cannot last forever. 
During the past few weeks this 
' tendency to cease “viewing with 
alarm” and concentrate on the pros- 























Mills Corporation, 206 Whalley Ave., 
Oakland-Pontiac dealership, stated 
that his concern was maintaining 
a sales volume equal to that of the 


same period last year. 
“Dealers should have made their 


ane es 





WILLYS-OVERLAND Six coach 





adjustments to fit the economic 
Situation early in 1930 instead of 
later,” Mr. Fosdick said, in review- 
ing causes and effects of the pres- 


ent condition in the automotive 
field. 





eS 


JAMES McGOWAN, RETIRED 
CUNNINGHAM MAN, DIES 
Chicago, Jan. 9—James Mce- 
Gowan, retired mid-western repree 
sentative of the Cunningham Come 
pany of Rochester, died here today. 
He was 88 years old. 


— 


C. H. Fosdick of the Fosdick- 


















pects of improvement has become 
more marked. 

Several dealers in the two Sound 
cities reported their sales were hold- 


ing up to the 1930 level, and while 
this condition is by no means gen- 
eral, it furnishes an encouraging 
indication. Despite the wails of 
those who maintain the automobile 
business is headed for the bow- 
wows, both new and used cars are 
still being sold in substantia] num- 
bers. 

The fact that failures in the au- 
tumotive trade in Connecticut have 
been comparatively few furnishes a 
direct answer to those who moaned 
in 1930 that “two-thirds of the 
“dealers will be out of business by 
the end of next year.” There have 
been bankruptcies, liquidations and 
forced mergers, but calm observers 
point out that these occurred even 
in frenzied 1929—not so frequently, 
of course, but the records prove that 
they happened. 

“We are doing as much business 
as last year, and are convinced that 
a great improvement will be shown 
in the spring,” declared F. L. Mills, 
head of the Studebaker dealership 
bearing his name, at 2316 Fairfield 
Ave., Bridgeport. 

“We are standing pat on our used 
car concession prices. Many pros- 
pects expect too large allowances, 
forgetting that their cars have been 
running much longer than formerly. 
We have no particular used car 
provlem as a result. Dealers should 
stick to their guns on used car con- 

| cessigns.” 

| H. H. Wilkinson, sales manager 
for the Arthur L. Clark Company, 
2475 Fairfield Ave. Bridgeport, 
echoed Mr. Mills’ remarks about the 
used car situation. He reported that 
his concern has averaged one new 
car sale a day for the past month 
and that prospects for the spring 
were decidedly encouraging. 

“We have only one new model on 
hand, and are waiting for cars to fill 
orders,” stated H. C. Loveland, gen- 
eral manager of F. W. Williams, Inc., 
} Graham-Paige distributor, 1997 

Fairfield Ave. All other models had 
been cleared, and the situation 
looked very favorable, he added. 
“We expect to get our quota of 
sales in the high-price field as 
usual,” was the statement of Hor- 
ace Sanford, sales manager for the 
Randolph Cadillac Company, 1027 
Fairfield Ave. “We are waiting for 
the new models now, and look for 
better business in the spirng.” 

“We have made money in good 
times; why shouldn’t we be willing’ 
to lose some in these times?” asked 
L. J. Guilbeau, president of the 
Guilbeau Motor Company, Ford 
dealership of Gilbert Street, Bridge- 

f port, Mr, Guilbeau’s attitude is de- 
cidedly optimistic, reflecting confi- 
dence in the future. 

New Haven dealers, while not 
manifesting quite the degree of op- 


STUDEBAKER DEC. SALES 
100% ABOVE 1930 


(Continued from Page 1) 





BENDIX AUTOMATIC 


CLUTCH CONTROL 


See it at the shows! 


It’s uncanny, revolutionary—driving without touching foot to the clutch pedal. 

Go through dense traffic — gliding smoothly up to stop signals, starting, 
shifting gears —with only a soft, easy pressure on the accelerator. 

Bendix Clutch Control, automatic, uses the waste power of the vacuum 
created in the intake manifold; uses that power to operate the clutch pedal; 
controls that power by means of a valve opened and shut by the accelerator. 

Step on the gas, up comes the clutch pedal. Lift your foot off the accelerator, 
and down goes the clutch pedal. And it’s selective. Return to conventional 
clutch operation by a touch of the hand-throttle. 

It’s simple, easy to understand. Ask us about it—or your dealer. And for an 
amazing, thrilling experience — just try it! 


ONE OF THE FAMOUS FAMILY OF 


RODUCTS 


AUTOMOBILE + AVIATION © MARINE += INDUSTRIAL 


Bendix Aviation Corporation ... New York . .. Chicago 
BENDIX MECHANICAL BRAKES... BENDIX DRIVE..-. BENDIX CLUTCH CONTROL. ee 
BeEnpDIxX STARTIX...B-K Vacuum BRAKE BoosTERS...CoOwWpDREY BRAKE TESTERS 
..+LockHeeD HypraAuLic BRAKES.., BENDIXx- WESTINGHOUSE AIR BRAKE SYSTEMS... 
STROMBERG CARBURETORS... BENDIX FLEXIBLE TUBING... AND OTHER EQUIPMENT 

















cars and trucks amounted to 5,100; 
Pierce-Arrow, 385; Rockne, 743; a 
total of 6,237 units. 

Retail deliveries were such that 
dealers’ stocks remained low. The 
Rockne Six was not available until 
the last week of the month, but 
substantial shipments will be made 
im January agaitist*a large bank of 
unfilled orders. 
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500 Franklin Dealers Greet V-12 Lin e at Luncheon 





More than 500 Franklin distrib-| 
utors, dealers, and salesmen repre- 


senting the Eastern states attended | 
a preview of the company’s 1932 line | 


of air-cooled six and twelve cars in 
the Grand Ball Room of the Hotel 


Commodore Friday. Later they were 
the luncheon guests of President H. 
H. Franklin. 

The sales, advertising and manu- 
facturing plans of the company for 
the next twelve months were out- 
lined by various company executives. | 

John E. Williams, vice-president 
in charge of sales was toastmaster. 

W. H. Leiniger, vice-president of 
the United States Advertising Cor- 
poration, Toledo, O., reviewed the 
mechanical features and design fac- 
tors of the new line and stressed the 
need of the salesman for thorough 
knowledge of the product. 

H. H. Goodhart, advertising man- 
ager of the Franklin Company, out- 
lined the advertising program for the 
coming year. Samples of the ad- 
vertising to be used were shown. Mr. 
Goodhart stressed the point that the 
advertising would not be confined to 
generalities but that an effort would 
be made to incorporate selling in- 
formation in the advertising. 

Other speakers were E, S, Marks, 
chief engineer, and G. A. Cuddy, 
manager of dealers’ business admin- 
istration, 


GRAND RAPIDS SETS SHOW 
DATE FOR FEBRUARY 1 TO 6 


Grand Rapids, Jan. 9—The Grand 
Rapids Passenger Car Dealers As- 
sociation will hold its show this year 
from February 1 to 6, it was an- 
nounced yesterday by A. B. Burk- 
holder, chairman and president of 
the Michigan Automotive Trade 
Association. 








'R. HL GRANT PREDICTS 
2,000,000 SALES IN ’32 


(Continued from Page 1) 


Grant talked on “Salesmanship and 
Its Development,” and he put the 
progress of the automotive industry 
in 1932 squarely up to the salesman- 


| Ship that is displayed this year. 


William L. Colt, president of the 
merchants’ association, presided and 
kept the gathering in good humor. 
“Senator” Ford made on of his en- 


tertaining, humorous speeches, pok- 
ing good-natured fun at the indus- 
try and its individuals, 

A distinguished array of automo- 
tive executives sat at the speakers’ 
table. Among those present were 
the following: 

Joseph F, Haas, president, Empire 
State Automobile Merchants Asso- 
ciation; Arthur O. Dietz, executive 
vice-president, Commercial Invest- 
ment Trust; Ray A. Graham, *resi- 
dent, Graham Motors, Inc.; John J. 
Schumann, Jr., president, General 
Motors Acceptance Corporation; 
John C. Boyers, president, Ward Mo- 
tor Vehicle Company; O. J. Ashman, 
president, Relay Motor Truck Cor- 
poration; R. P. Page, Jr., president, 
The Autocar Company; John C, 
Chick, general sales manager, Cadil- 
lac Motor Car Company; C. H. Lar- 
son, president, Cutting Larson Com- 
pany; H. W. Peters, vice-president 
of distribution, Packard Motor Car 
Company; Paul G. Hoffman, presi- 
dent, Studebaker Sales Corporation 
of America; A. G. Southworth, pres- 
ident, Glidden Buick Corporation. 

Byron C. Foy, president, De Soto 


65 Automobiles for 1c 


950 letters, costing about $47.50, will tell 
your story to every man who has anything 
to say about the operation of 300,000 cars 
and trucks owned by 75 large fleet owners. 
We also supply local lists of fleet opera- 
tors having 10 or more vehicles. Our lists 
are zoned, routed, indexed and show the 
name of the man you want to reach. 


Prices on Request 


Fleet Owner List Co., 
1815 Broadway, N. Y. C. 








Motor Corporation; C. B. Warren, 
president, Warren-Nash Motor Cor- 
poration; Walter P, Chrysler, presi- 
dent and chairman of the board- 


Chrysler Corporation; Alfred Reeves, 
general manager, National Automo- 
bile Chamber of Commerce; R. H. 
Grant, vice-president and director of 
sales, General Motors Corporation; 
William L. Colt, president, Dodge 
Motors New York, Inc., president, 
Automobile Merchants Association 
of New York; “Senator” Edward H. 
Ford, New York. 

Alvan Macauley, president, Pack- 
ard Motor Car Company, president, 
National Automobile Chamber of 
Commerce; E. L. Cord, president, 
Cord Corporation and Auburn Auto- 
mobile Company; E. 8. Gorrell, 
president, Stutz Motor Car Com- 
pany; J. E, Fields, president, Chrys- 
ler Sales Corporation; Alfred H. 
Swayne, vice-president, |General 
Motors Corporation; C. H. Bliss, 
vice-president, director of sales, 
Nash Motors Company; R. B. Cole, 
vice-president and general manager, 
Hudson Motor Car Company of New 
York; W. R. Tracy, general sales 
manager, Hudson Motor Car Com- 
pany; George M. Graham, vice- 
president, Rockne Motors Corpora- 
tion; R. M. Owen, president, Hudson 
Motor Car Company of New York; 
Theodore Luce, president, Theodore 
Luce, Inc.; Howard Wynegar, presi- 
dent, Commercial Credit Corpora- 
tion. 


FRANKLIN REVEALS 
V-12 SPECIFICATIONS 


(Continued from Page 1) 


gine, the cylinders being set at a 
sixty degree angle. Bore and stroke 
are 3% by 4% inches and the en- 
gine develops 150 horse power at 
3,100 r. p. m. It provides free 
wheeling and is equiped with 
Startix. The ratios offered are 4.25 
to 1, 4.54 to 1, and 4.73 to 1, 

The base price is $3,200. The 
wheelbase is 144 inches. 

Body models include, five pas- 
senger sedan, seven passenger sedan, 
club sedan, Victoria brougham, four 
passenger coupe with rumble seat, 
convertible coupe, limousine, speed- 
ster and five passenger sedan. 


G. M. SALESMEN 
MEET AT WALDORF 


New York, Jan. 9—R. H. Grar., 


| vice- -president of General Motors, 


addressed a gathering of 1,200 sales- 
men, sales managers, branch and 
zone managers of General Motors 
car units at an 8 o’clock breakfast 
in the Waldorf-Astoria Hotel this 
morning as a prelude to the special 
showing of General. Motors, which 
Opens in this hotel tomorrow. 








Across the Way 
to a Good Hotel 


From the 


Grand Central Palace 





Automobile men visiting New 
York for the Big Show are ex- 
tended a special welcome to this 
ideally located hotel. Fifth Ave- 
nue, with its smart shops, is 
only a few blocks to the west, 
and Broadway, with the the- 
atres, only a short distance fur- 
ther on. You can walk it easily 
or take a low-rate taxi from the 
door. An atmosphere of quiet 
dignity pervades the Hotel Lex- 
ington. Here one lives luxuri- 
ously yet at rates that promote 
real economy. Its convenient 
locality, perfect cuisine and ex- 
cellent appointments meet your 
every demand. 


Economy Rates 


$350 _ $4 _ $5 
801 ROOMS 


Each with Private bath (tub and shower) 
circulating ice water, © TE L 


~ LEXINGTON 


LEXINGTON AVENUE AT 48th ST., NEW YORK CITY 


Frank Gregson, Manager J. Leslie Kincaid, President 
Direction of American Hatels Corporation 
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New Jersey Dealers Begin 
1932 Geared to Conditions 





Newark, N. J., Jan. 9—New car 
dealers and distributors in New Jer- 


sey entered the new year with 

stocks of used cars in as good, if 

not better, condition than a year 
ago, a state-wide survey indicates. 

One thing that the lower volume 
of buying did for dealers was to in- 
crease sales effort in new and used 
cars and the service branch of the 
business. 

A few of the things dealers and 
distributors stress are: The trade-in 
prices must be reduced; that better 
attention must be paid to advertis- 
ing; that salesmen must make more 
personal calls; strictly cash for 
service work. 

While some concerns report that 
they have been retrenching, others 
announce that they have expanded 
during the depression and have 
found that it paid. 

W. cC. Shallcross, president of 
Watson Shallcross, Inc., Dodge deal- 
er in Camden, reports: 

“Our used car stocks are fairly 
heavy, but not much more so than 
this time in previous years. We 
have had to do very little cutting 
of used car prices. We have ad- 
vertised extensively, cutting rates on 
service work, which has brought in 
some special rate jobs, although our 
service work has not increased. 

“Our service work is strictly cash, 
except to a limited number of cus- 
tome:3 who have established proper 
credit. 

“We have done considerable re- 
trenching dating back to 1929, and 
in the spring of 1931 put in a gen- 
eral wage reduction. 

“We have tried to improve our 
sales organization from time to time, 
which included a good deal of study 
on used car advertising. We have 
had some success with sales con- 
tests.” 

Harry M. Smith, Chevrolet dealer, 
Paterson, reports used car stocks 
fair, with used car prices holding 
up satisfactorily. Service work has 
been increased through newspaper 
and» direct mail advertising. Ap- 
proximately 95 per cent. of the 
segvice work is on a cash basis. 
There» has been no retrenching by 
this concern; instead there has been 
an; Ifcrease in its advertising. 

Charles E. Henkelman, Inc., Gra- 

ham, Oldsmobile and Peerless deal- 
er, Atlantic City, reports used car 
stotks low, with prices holding up 
well... This concern reports no in- 
crease; in service work and is tak- 
ing’ no special steps to regain 
service. Its operations are Strictly 
cash. Retrenchment included re- 
ductions in all salaries and paying 
mechanics on an hourly scale. 

Coleman & Halloran, Dodge deal- 
er, Paterson, reports a heavy used 
car stock, with prices good. While 
there has been no increase in serv- 
ice work, this concern has inaugu- 
rated a mailing campaign to regain 
service. The firm does not operate 
its service shop on a strictly cash 
basis. Expenditures are being re- 
duced. 

The Holséy Auto Sales Company, 
Chevrolet dealer, Jersey City, re- 
ports its used car stock on a satis- 
factory basis, with used car prices 
on a par with other years. Al- 
though there has been no increase 
in service work, the concern has 
started a canvass of its customers. 
Service work is on a strictly cash 
basis. This concern is expanding 
and is of the opinion that all serv- 
ice stations, whether dealer or inde- 
pendent, do repair work for cash 
only. 

Eggie & Son, Nash distributor, 
Camden, reports its used car stock 
sold out in October, although prices 
were “not so good.” This concern’s 
service work increased in the past 
year through advertising by mail 
and personal calls. Service work 
has been on a cash basis, and the 
concern has retrenched “all possi- 
ble.” The concern advocates a re- 
duction in trade-in prices. 

Rohrer Chevrolet Company, Chev- 
rolet dealer, Camden, reports used 
car Stocks good, although prices did 
not hold up as well as in past years. 
Everything possible has been done 
to increase service work, which was 
behind a year ago. Service work 
has been on a strictly cash basis. 
This concern has not retrenched. 

Lawrence Motor Car Company, 
Aukurn and Cord dealer of Newark, 
mow under the general. supervision 
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of Roy L. Negles, successor to the 
late J. K. Lawrence, reports used 
car stocks as good, with prices fair. 
Advertising is credited with increas- 
ing service work, which is on a 
strictly cash basis. This concern has 
not retrenched. | 

The Rogart Company, formerly | 
Lasser Motor Corporation, Ford 
dealer, Newark, reports its used car 
stock as good, with prices satisfac- | 
tory. Continual follow-up of cus- 
tomers has increased service work, | 
which is on a cash basis excepting | 
to fleet owners. 

The Cadillac Motor Car Company, 
Newark, reports that its used car 




















ME 


Tin aves 


NEW AUBURN 12-160 cabriolet 


stocks are in excellent condition,| pany, Hudson-Essex dealer, Cam- | increase its operations. Service Manager Joseph Joyce of William 
with no cars in stock longer than | gen, reports that in December, 1931,/work is on a strictly cash basis. Hufnagel, Chevrolet, North Bergen, 


ninety days. Prices in the high 
price group are not holding up so 


it had twenty-nine used cars on 


well. This concern is soliciting its|h@nd, plus six repossessions, as com- 
customers in an effort to increase|pared with twenty-two used cars 
service work, which is not on ajland five repossessions in the same 
strict cash basis. Retrenchment has| period a year ago, with used car 
been about 17 per cent. The con-/prices not holding up as well as last 
cern finds that the public is no|year. With service work on a par 
longer list price conscious, and hates|with a year ago, this concern 


reports that the condition of used 


The concern has retrenched to the : 
cars stocks aS 1932 opens is normal, 


extent of dropping two from its! with prices holding up very well. 
pay roll. There has been a more|Everything possible is being done, 
intensive effort to merchandise new/ according to Mr. Joyce, to regain 
and used cars. An official of the|service business, including the sel- 
jconcern says: “The general picture|ling of service business. This con- 
is far from encouraging. Poor deals|cern operates its service shop on @ 
is}are being accepted by many deal-|strictly cash basis. Mr. Joyce pre- 


to part with the money. making telephone calls, giving ser-|ers, even by those who have al-/dicts that 1932 will show a 10 per 
The Mori-Holland Motor Com- vice specials, etc., in an effort to'ready received new models.” ‘cent. increase in business. 











— Sell one Federal 


and youll sell another was never truer than 


today- because never in its history has Federal 





offered such outstanding truck values ! 





iawn ie 


eisai BES 


YES, theres a good profit for you too / 


There’s good profit in two ways. First —turn- 
over. No question about turnover on these two 
trucks. They’ll sell on sight. In this new $695, 
144-ton, 6-cylinder truck, Federal is entering the 
low priced field with an amazing value. This is 
the lowest priced All-Truck job in the world— 
72 horsepower motor—full floating rear axle— 
4 speed transmission—6 inch frame— 4-wheel 
hydraulic brakes, etc. 


Every part is engineered and built exclusively 
for truck service. This model will last twice as 
long as the ordinary inexpensive truck and give 


far better and more dependable service ... The 
new 3-ton, six wheel Federal at $1050 is just 
as sensational a Federal contribution. This truck 
at this price is positively a wonder. Its value 
and its many patented and exclusive features have 
made it the truck of the industry . . . Turnover 
—yes! But there is another way in which you 
make a profit on Federals. Federal wants its 
distributors to make money. Therefore, Federal 
gives unusually large discounts. You will make 
more on every Federal you sell. Let us talk this 
over with you at Federal headquarters. 





Federal offers good truck salesmen an excellent selling opportunity. It’s more advantageous to sell these Federal leaders than to compete against them. 


FEDERAL MOTOR TRUCK COMPANY, 5798 Federal Avenue, DETROIT, MICHIGAN 


Headquarters during Show: Hotel Commodore 


Space at Show: Section N—Third Floor 


< 





TRUCKS, CABS 4° BODIES 


Federal manufactures a, complete line of good trucks for every need. Worm, bevel and double 


reduction drive4 and 6-wheel finch ee 





I, be 7Yelow sapacilies— priced from $695 ap 














A new beautifully designed dual 

utility auto luggage carrier. A new 

money maker without increased 
overhead for dealers 


a 
Automobile 
Dealers 

° 
Selling .... 
Auburn LaSalle 
Buick Lincoln 
Cadillac Marmon 
Chevrolet Nash 
Chrysler Oldsmobile 
DeSoto Packard 
DeVaux Pierce-Arrow 
Dodge Plymouth 
Essex Pontiac 
Ford Reo 
Franklin Rockne 
Graham Studebaker 
Hudson Stutz 
Hupmobile Willys 


have in Gabriel Kari- 
Keen a proven source 


~" new profits for 1932 i 
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GABRIEL 


announces 


in 1932 


L acquiring Kari-Keen, The Gabriel Company offers to car dealers 
a product of proven value to more than a half million car owners. 


This new Gabriel Kari-Keen Karrier blends in with the design and 
modern lines of the finest cars. When open its deep capacity meets 
more than average requirements. But it is when the extension feature, 
pioneered by Kari-Keen, is used that it attains its greatest utility, adding 
nearly 9 square feet to the car’s capacity and allowing an additional 
load of 400 pounds. 

It is a fact that automobile owners are using their cars more and 
more for utility purposes as well as pleasure<for business, shopping, 
golfing, camping, hunting, fishing—#increasing the need for a good- 
looking carrier, with ample carrying capacity, without inconvenience 
to the passengers and without destruction to the car. 


You cannot afford to pass up this opportunity to increase your profits 
without increasing your overhead. 


Get the full details at the New York or Chicago Automobile Shows 
or from the nearest distributor. 


THE GABRIEL KARI-KEEN COMPANY 








GABRIEL 
a HYDRAULIC SHOCK ABSORBERS s 
CLEVELAND, OHIO 


GABRIEL 
KARI-KEEN KARRIERS ® 
SIOUX CITY, IOWA 
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GABRIEL 
RIDE CONTROL 
exhibit 


Post Yourself on Changes 
in 1932 Ride Control 





N a few moments at the Gabriel Exhibit you can get~ 
the whole story of the changes that are taking place 
in the methods of obtaining ride control. 


cars in 1932. Regardless of the car you sell, you cannot 


| Riding comfort is going to be one of THE issues in selling 
afford to be in the automobile business and not be posted. 
| 


i By o sia The ees aes = nes _ ee 
ee cars are equipped wit abrie ydraulic oc 


Absorbers, will find it profitable to visit the Gabriel 


York 
mew Yerkhend pias sad get the facts. 


Chicago Auto- 
mobile Shows THE GABRIEL COMPANY . Cleveland, Ohio 


GABRIEL 


HYDRAULIC SHOCK ABSORBERS 
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KWIK-WAY CYLINDER 
BORING MACHINE 
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Passenger Car Equipment and Accessories 


N EXHIBITION 3 £ Fle 
ec 7 5 g|8F alse 4 gain ae 
ae a NAME AND é a6 x > Biome Bl oe & a |B 

Cedar Rapids Engineering Com- MODEL 3 “ Oa “ he > 2 = ol aa > § - e 
pany, Cedar Rapids, Ia., is showing $ 5 - “|% a 5 3 a. siz g 18 3 
for the first time its new Kwik-Way B eaies 8 & 3 sisi uldi aie : 3 5 a 
cylinder-boring machine. oa - 

In operation the machine is| Auburn 8-100 |— —|— — | Cha Cha USL | — —j— —|— —j —|— |— — | Day ‘ Del 
clamped to the block by tightening} Auburn 12-160 | — —|— USL | — —-|-— —{— Cor|Cor —/— |— __—|Day __*Hou 
a single hexhead capscrew, and is/ Austin j | NE | K-S BS = ce _USL|— _ —|— —|Duc —|— —|— j; Cen Cen/— “Own ~ Cen|—  #£*Own 
Ne Toe so that it will not| Buick 32-50 Ac —{|AC “AC SDR | AC No | — —| Duc GujGui —/— |— [—- —|K-H ‘Del 
move while boring. Buick 32-60 |AC —{|AC — | AC DR | AC No | — —|Duc Gui|/Gui —/|— |— — | K-H *Del 

The centering operation is per-| Buick 32-80 | AC — | AC | AC DR | AC cae 3 ka — | Duc Gui | Gui re a — | K-H “Del 
formed by means of a ee eae Buick 32-90 | AC — | AC — | AC DR | AC —|— — | Duc Gu/Gui —|— -- — | K-H *Del 
ground tapered cone, whic on | Cadillac 370 B—| — a —TAC DR | — ten == ia i. |.” he 
the lower tapered end of the boring | Cadillac 452 B |— —|— — | AC DR | — —|— —-|- Gui | Gui Sec|/— |— — | K-H . 
head. Thus,.the centering is done/ Cadillac 355 B aa cantata eon. ee DR | — —|— —|— Hal | Gui Sec|— | — —_ io 3 _— * 
from the unworn portion of the a i | 4 

= * _— = asm | * ; * 
cylinder. The operation of anchor- ners act | AC | AC DR | AC oo — | ne = | — Gui | = = l Own Own | Own Own “Bal 
ing, centering and clamping requires | “oryster = No | Yes =i — | Yes | No | 1 [= —|— — 

, . Z 
less than a minute's time, it is| Chrysler 8 |= — | Yes —-|- Wil | Yes oe | me = | - = — - | ei —|— c—_ 

5 Chrysler Imp.8 {|— Yes | — —-|-— Wil ‘ Yes es | No o|— —|— — _ —|— -_ 
claimed. cae Th re a a <n 

The tool bit is of cemented tung- | Chrysler Im.8Cus.|— Yes | — on | Wil | Yes__¥es | No No | | —| | | : 
ateh carbide. Cord Front Drive | Ste No | Mot-M DR | Cha USL | Ster Cas | GR No | Mur Ind | Ind —| No | ASP_ ASP | Day Hou 

The machine has two speeds, At/| De Soto Six | NE No|Mot-M DR | AC Wil | Yes No | Yes Yes | Duc Cor | Hal —|No | Yes Yes | — *Del 
high speed the spindle travels = ; De Vaux 6-80 =| Ste No | Mot-M Yale | Cha Pre | Mot-M__No | No No | Duc JB|JB_ —j|No | Gen _ Gen | MotoW *Hou 
sone Of SOS 5. BO; OS Dee Sar eee ced NE —| AC DR} AC Wil | AC —| vs VS | Ditz Cor | Cor e\= "Yes Yes| Budd “De 
eg gn Baggs By ag SF a Dodge Eight NE — | Ac DR | AC Wil | AC — | VS vs Boe OPE Cor on = Yes Yes | Budd ‘Del 
Ske tow anand Ser demutees enenaa- | Son Oe [NE No | Mot-MAut-Ll Che USL | Mot-M NE | No No | Rin Cor | No —\ Eat Eat | Motow *Mon 
ing 4' ieee and for sleeving work. | Durant 614 NE No |Mot-M Aut-L} Cha USL | Mot-M NE | GR No| Rin Cor| Yes —|— Eat Eat | MotoW *Mon 
Tire aownward travel per minute at| Durant 619 NE Mot-M Aut-L} Cha USL | Mot-M_ No | No No | Rin Cor | No —|— | Bad Bad ' MotoW *Mon 
high speed is a little over 1% inches. Essex Gr. Su. 6 | Ste — | Mot-M_ Ele | AC Ex K-S —|— ee JB| JB Dup|— |— — | MotoW. *Mon 
The spindle is mounted at either end| Ford A | Var — | Own Ele | Cha Own | — —|-— — i=— Own | => Tri|— | Own Own | Own *Hou 
pie pricision-type anti-friction bear~) Franklin Airman | NE Borg | Yes —|— —|— Yes | — Yes | Yes —[— Yesj— |— —l— = 
— ; Graham 6 |NE —|K-S  Her|Cha Wil | K-s No | No No|*  Hal| Cor LOF|No | ASP ASP | MotoW “Del 
See eye vameter: The| Graham BL. Str.| Ste —|K-S Her|Cha Wil|K-S_ _—No| Yes__—No|* _Cor| No__No| No_| — —| MotoW ‘Del 

- ] se as fae er Er alee em — Sm. * 
\-inch, The bar is 30 inches long. | Hudson Gr. 8 Ste —|Mot-M Ele | AC Ex | K-S — | Hal | Hal Dup | | Motow “ae 
thickness of the spindle sleeves 1s| Hupmobile 216 | Ste No'| Mot-M_ Ele | — Wil | Mot-M No|— — | Var Hal|Hal No! No | — to “Gab 
A special centering head is fur-| Hupmobile 222 | Ste No | Ste Ele | — Wil | Ste No | — — | Var Hal | Hal No/| No _ —|- *Gab 
nished with the machine for Buick | Hupmobile 226 | Ste No | Ste Ele | — Wil | Ste Cas | — — | Var Hal | Hal No! No l= a _— Gab 
motors, where the top of the cylin-| La Salle 345 B | — —|— — | AC DR | — —|— —|— Hal| Hal Sec|— |— — | K-H * 
and Yor the other motors which are|Hmesis 3g [RE "Wa |E-S  mer|Ghs sx |MocM oa|va” ve|— Bi [Ga" m|Wo [Gen Gen jo “How 
Lincoln 12 | NE Wal | K-s Her | Cha Ex | Mot- as a a r ° _ 
counterbored at the top larger than | no a6 Ste No | Mot-M DR | Cha Nat | Mot-M No | No No | Val Cor | Cor Opt | No’ Gen Gen | Day *Del 
the c linder diameter. : ¢ 
y ee Marmon 88 NE Ster | Mot-M Cha Ex | Mot-M Cas | Yes Yes | Val Cor | Cor Dup | No t Gen Gen | Day *Gab 
LOS ANGELES CHOSEN Marmon 16 AC Jag | Mot-M DR | Cha x | Mot-M Cas | Yes Yes | Ditz Hal _Hal Dup | No _| Gen Gen | Day Gab 
Nash Nine 60. | Ste No|K-S Her| AC USL |K-S No | Tern —|* lee Ie ie Se ae 
OR CHRYSLER PL ANT Nash Nine 70 Ste No | K-S Her | AC USL | K-S o| VS —|* +) rm Opt | No i Bad Bad eae = 

F Nash Nine 80 Ste No|K-S  Oak/AC  USL|K-S No | Vs —|* ** | ** Opt | No | Eat Eat if > 
pK Nash Nine 90 | Ste Borg|K-S DR | AC Ex|K-S _Cas | VS —|* Cor| Cor Opt|No | Eat Eat |/Motow ay 
2 Oldsmobile F 32 | AC No | AC BS | AC DR | AC Yes | Tern No | Duc Gui | Gui No{— [Own Own | K-H ov 
(Continued from Page 1) Oldsmobile L 32 | AC No/| AC BS | AC DR | AC Yes | Tern No | Duc Gui! Gui No|— |Own Own | K-H *Lov 
follows several months of study On| Packard 901 | NE Jag | K-S Yes | AC Pre | Mot-M Cas | Yes Yes | Own Hal | Yes LOF | No | Cen Cen | MotoW ‘Del 
the part of experts of the Chrysler! Packard 902 | NE Jag | K-S Yes | AC Pre | Mot-M Cas | Yes Yes | Own Hal |! Yes ed No Cen _ | fe wet a 
organization, who osught a proper Packard 903 | NE Jag | K-S Yes | AC Pre | Mot-M Cas | Yes — Yes ' Own Hal | Yes LOF | No Cen en | ae 

location for assembling facilities to Packard 904 | NE Jag | K-S Yes | AC Pre | Mot-M Cas | Yes Yes | Own Hal | Yes LOF | No |! Cen Cen | Motow 

ty the Coast territor Mr.| Peerless Mast.8 | AC Ster | Mot-M_ BS | Cha Wil | Mot-M Cas | — No | Val Cor; Cor Dup; — | Eat Eat | Day “Gab 
a eS aS ‘| Peerless Cust.8 | AC Ster | Mot-M BS /|-Cha Wil | Mot-M Cas | GR No | Val Cor | Cor Dup|*— | Eat Eat | Day Gab 
Chrysler said. Pieree-Arrow 54 NE Borg|K-S Her | Cha Wil, K-S | Cas|— Wood |— Gui | Gui Dup/ No | Eat “Eat | K-H "Del 

The corporation has had in opera-| pierce-Arrow 52 | NE Borg |K-S Her | AC Wil K-S Cas | — Wood | — —|— Dup!No |Eat_ Eat | K-H Del 
ae Ng’ a Se m2 ———— Pierce-Arrow 53 | NE Borg | K-S Her | AC Wil! K-S  Cas| Vs ao | a —|— Dup!No |Eat Eat | K-H — 

- — — —|— —|D Cor | Co —i|i— |Gen Gen|t?t 
truck assemblage, and this allowed Plymouth | NE | Yes Sha | AC Wil | | | on ! = = ole ats me 
experts facilities for reaching their | Pontiac 6 ees =—T= — | AC <1 —|— = | — = on i a = pe 
conclusion that a location in Los| Pontiac V-8 |— —-|l— — | AC —|— —|-— — | : | a 
Angeles county would best serve; Keo Royale 8-35 | Ste Elgin | K-S DR | Cha Wil | AC Cas | Yes No | 7 Gui | Gui i | No |CG CG | Motow “De 
their purpose, providing them with| Reo Royale 8-31 | Ste No | K-S DR | Cha wil | AC Yes | Yes No | t+ Gui | Gui —{|No {CG CG | Motow *Del 
the best possible set-up in efficiency | Reo 8-21 | NE No | K-S DR | Cha Wil | K-S No | No No | — e;* No | No CG CG te “Del 
and distribution and with the great-| Reo 6-21 NE No|K-S DR | Cha Wil | K-S No | No No | — ois No|No !CG CG| — 
est potential possibilities of increase.| Reo 625-825 Ste — | K-s DR |Cha___ Wil | A Yes | Yes No | + — | Gui +| No !CG CG | Motow el 

Plans for the Los Angeles plant, | Ruckne 6-65 | AC No| K-S —|Cha  wWil|K — | Yes No | * Cor | Cor No|No ‘Cen Cen | > —e 
sentes ee ree. )§61 se | ee —|Cha__ wil| K-S — | Yes No Cor | Cor Opt | No_i Cen Cen | K-H___ ‘Hou 
ae eeues colt Gt annaambenan aa Studebaker 6-55 | Ste No | AC DR | Cha ~~ Wil | Ste No | — = | = Gor | Gui Yes | No | — <a K-H  -Hou 

, . > * | — —_ * r j= — o 
000 square feet with detached office | Sivaepar Arie 2 SY No ao ite «wales No | — =|. Qian aie |. —|K-H ‘Hou 
building. With the completion Of] studeb'r Pres. 91| Ste Borg | AC DR/|Cha Wil|Ste Yes | — —i* Gui] Gui Yes|No | — —|K-H ‘Hou 
this first unit, transfer will be made} ———"""_""""_* ; k | Mot *Gab 
-| Stutz LA | Ste Wal | Mot-M DR | Cha Pre | Mot-M Cas | No Lin ' Val Ind |— Dup|— _ | Buck Buck | ow 
of the assembly plant now operat : K-H *Gab 
ing in Stockton. Stutz MA | Ste Wal Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin , Val Ind |— Dup [= — | Stan Stan | . 
i ith Stutz MB | Ste Wal Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin ; Val Ind |— Dup | | Stan Stan | K-H Gab 
ae Se ees wes Oe | | Mot-M Cas/Lin Lin! Val Ind| Ind Dup|— | Stan Stan| K-H  *Gab 
immediate developments on the se- | Stutz DV 32 | Ste Wal Mot-M_ Her | Cha Pre ot- Lin ws nd | I , a 
lected site of the full assemblying | Willys-Over. 690 | NE No | Yes Aut-L|Cha USL | No No | No =i —|— Opt | No | — nor enon 
facilities for the various lines of | Willys-Over 8-88 | No No | Yes Aut-L Cha USL | Yes No | No —{|— — | = Opt | No | — —. | enon 
automobiles and trucks, the Plym- | Willys-Knt. 66 D | No Wal | Yes Aut-L Cha USL | Yes Yes | — -—|- = aia |e i Mon 
outh and De Soto lines being prob- | Willys-Knt. 95 | No No! Yes  Aut-L| Cha USL | Yes No | — —|— —|— Out|No |— —-|— 


ably the first to be developed, Mr. 
Chrysler said. 

Mr. Chrysler stated that the erec- 
tion of the plant will commence as 
quickly as the detailed plans can 
be rushed to completion and will 
include also the development of a 
part stock for the Pacific Coast and 
Western trade, with a heavy expen- 
diture for tools, equipment, assem- 
bly lines and other necessary me- 
chanical needs. 

The Chrysler plant will greatly 
increase the importance of Los 
Angeles as an automotive center. 
It already has the main plant of the 
Moreland Motor Truck Company at 
Burbank, while the Ford Motor 
Company has an assembly and 
manufacturing plant at Long Beach, 
Los Angeles Harbor, and Willys- 
Overland has an assembly plant in 
the Maywood district. Four tire 
companies now have factories in Los 
Angeles—Goodyear, Goodrich, Fire- 
Stone and United States Rubber— 
while Firestone also has a battery 
manufacturing plant. Scores of 


—— SS Seen. 


smaller Los Angeles companies and 
branches of Eastern factories manu- 
facture parts. accessories and garage 
equipment, 








KEY TO ABBREVIATIONS 
USED IN THIS TABLE 


SPEEDOMETER 


AC—AC Spark Plug Co., 


F 


lint, Mich. 


NE—North East Appliance Corp. 
Ste—Stewart-Warner Speedometer Corp. 


Var—Various makes. 


CLOCK 
Borg—The Geo. W. Borg Corporation. 


New York city. 


Elgin—Elgin Watch Co. 
Jag—Jaeger Watch Co., 
Ster—Sterling Clock Co., 


La Salle, Ill. 


Thom—Seth Thomas Clock Co. 
Wal—Waltham Watch Co., Waltham, Mass 


*Optional. 


FUEL GAUGE 

Flint, Mich. 

K-S—King Seeley Corp., Ann ‘Arbor, Mich. 

Mot-M—Moto Meter Gauge and Equipment 
Corp., Long Island City, 


LOCK 


AC—AC Spark Plug Co., 


Crosse, Wis 


Aut-L—Electric Auto-Lite Co., 
BS—BEriggs-Stratton Co., 


=~ sane Specialty Co., 


DR—Delco-Remy Corp., Anderson, Ind. 


Her—Hershey Mfg. Co., 


Oak—Oakes Products Corp., Chicago, Til, 


Sha—Shaler Lock Co., 


Pre—Pres-O-Lite Co., Indianapolis, Ind. 
USL-—-USL Battery Corp. 
Wil—Willard Storage Battery 
*Various makes—Exide, Wwithard, 


Remy and USL. 


HEAT INDICATOR 
AC—AC Spark Plug Co., Flint, Mich. 
K-S—King Seeley Corp., Ann Arbor, Mich. 
Mot-M—Moto Meter Gauge aod Equipment 
N. Y., and La 


Delco- 


Corp., Long Island City, 
Crosse, Wis. 
Ste—Stewart-Warner Speedometer Corp 
Ster—Sterling Clock Co., La Salle, Ml. 
CIGAR LIGHTER 
*Cigar lighters in many cases are optiona) 
equipment, and are not standard on all 
models; the names of lighters shown in- 
dicate the makes supplied to various car 
makers. 
Cas—Casco 
Conn 
NE— North East Appliance Corp., Roches- 
ter, N. 


Products Corp., Bridgeport. 


N. Y., and La SMOKING AND YANITY SETS 
GR—Grand _Rapids Metalcraft Corp. 
Lin—Linden. 
Toledo. VS—Van Sicklen Corp., Elgin, Il. 
Milwaukee. Tern—Ternstedt Mfg. Co., Detroit, Mich. 
Holmesburg, Cue cane Engineering Corp., Meriden, 
onn. 
Wood— Woodcraft. 
Chicago. *Various makes. 
BODY FINISHES 
Milwaukee, Wis. Ditz—Ditzler Color Co., Detroit, Mich. 


Yale—Yale & ‘Towne Mfg. Co. 


SPARK PLUG 
AC—AC Spark Plug Co., 


Flint, 


Mich. 


Cha—Champion Spark Plug Co., Toledo, O. 
BATTERY 


DR—Delco-Remy Corp 


Ex—Electric Storage Vpottery Co. 


Nat—National Lead Battery Co., St. 


Paul. 


Duc—E. I. du Pont de Nemours & Co., 
Philadelphia. 

MIM—Pittsburgh Plate Glass Co. 

Mur—Murphy Varnish Co., Newark, N. J. 

Rin—Rinched Mason Co. 

Val—Valentine & Co., New York city. 

“Various lacquers used. 

Using both Ditzler and Pratt & Lambert. 


STOP AND PARKING LIGHTS 
Cor—The Corcoran-Brown Lamp Co., 
cinnati, O. 
Qui—Guide Lamp Corp., Anderson, Ind. 
Hal—c. Hall Lamp Co., Detroit, Mich. 
iedns Lamp Corp., Connersville, 


Cin- 


Ind. 
JB—The Jno. W. Brown Lamp Mfg. Co., 
Columbus, O. 
*Using both Hall or Guide. 
**Using both Corcoran and Brown. 
SAFETY GLASS 


Sec—Security, product of General Motors. 
Tri—Triplex Safety Glass Co. 
LOF—Libbey-Owens-Ford. 

Dup—Duplate Corp. 
Indestructo—Indestructo Glass Co. 
Opt—Optional. 

**Using both LOF and Indestructo. 
vExtra equipment. 


HEATER 


Kel—Kelch made by Grand Rapids Metal- 
craft Corp., Grand Rapids, Mich. 


BUMPERS 


ASP—Alloy Steel Products. 

Bad—Badger Mfg. Corp., Milwaukee. 

Bif—Biflex Corp., Waukegan, Ill. 

Buck—See Cen. 

CG—C. G. Spring and Bumper Company 

Cen—Central Brass & Fixture Co., Spring- 
field, O. Also makers of Buckeye bump- 
ers. 

Eat—Eaton Axle and Spring Co., Cleve- 
land, O. 

Gen—General Spring and Bumper, Detroit. 

Stan—Standard Stee) Spring Corp. 

*Extra equipment. 

“Optional. 


WIRE WHEELS 


Budd—-Budd Wheel Co., Detroit. ; 
MotoW—Motor Wheel Corp., Lansing, Mich. 








Day—Dayton Wire Wheel Co., Dayton, O. 
K-H—Kelsey-Hayes, Detroit, Mich, 
tUsing both Kelsey-Hayes and Motor Wheel 


* Cor 


p. 
#Not standard equipment. 
SHOCK ABSORBERS 


Del—Delco Products Corp., Dayton, O. 
Gab—The Gabriel Company, Cleveland. 


Hou—Houde Engineering Corp., 


Mon—Monroe Auto Equip. Mfg. Co., 


roe, Mich. 


*Equipped with ride control. 
MILLION MASSACHUSETTS 
| REGISTRATION REVEALED 
: tl 

Boston, Mass., Jan. 9.—Registra- 
tions of motor vehicles in Massa- 
chusetts during the fiscal year end- 
ed November 30 topped the 1,000,000 


mark, to a total of 1,002,533, which is 
only 2,529 less than the previous 


year. 


Buffalo. 


Mon- 


This slight drop was due to the 


loss 


in registration of passenger 


cars, commercial vehicles making @ 


gain. 


Total passenger car registration 


was 885,953. 


Trucks total 1 


or 1,662 more than last year. 
ufacturers and dealers registered in- 
creased by 248. 





16,530, 
Man- 














Lycoming Presents HF 8-Cy1 
Engine for Trucks and Buses 
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NEW LYCOMING HF eight-cylinder engine, left side 


The Lycoming model HF engine 

is of the L-head, eight-in-line type. 
Bore is 354 inchgs and stroke 4% 
inches, giving a piston displacement 
‘of 322 cubic inches. The horse 
power rating is 105 at 2,800 r. p. m., 
‘with maximum torque of 225 foot 
pounds at 1,200 r. p. m. The com- 
pression ratio is 5.25:1. 
‘<°Cylinder block is detachable and 
of chromium iron with the addition 
of nick>l. Large water passages are 
provided around all cylinder barrels 
and valves. Cylinder head is de- 
tachable with spark plugs and dis- 
tributor mounting in head. Crank 
‘case AS extremely rigid, with longi- 
tudinal ribs running full length of 
Case and cast a little above oil pan 
flange. This method. of construc- 
tion gives the ruggedness and rigidi- 
ty necessary to withstand the tor- 
sion and twisting encountered in 
truck service. 


The counterbalanced crank shaft, 
2% inches in diameter; is supported 
in five main bearings. Lengths ot 
these bearings from front to rear 
are 2% inches, 1% inches, 1% 
inches, 1% inches, 2% inches, Bear- 
ings are of white metal alloy on 
Bronze backs. Bearings are of pre- 
cision type and interchangeable 
without refitting or removal of 
crank shaft. All bearings are dow- 
elled in caps. Crankshaft is fitted 
with vibration dampener. 

Cam shaft is carried on six bear- 
ings. Bearings are of white metal 
alloy om steel backs. Diameter of 
cam shaft at front end is 2 inches 
and at rear 1-94 inch. Cam shaft 
bearing lengths from front to rear 
are 211-32 inches, 1 inch, 11-16 
inch, 11-16 inch, 1 inch, 1% inches. 
Valve lifts are 11-32 inchs, and a 
quieting curve on cam eliminates all 
objectionable tappet noise. 

Intake valves are of chrome nick- 
el steel with port diameter of 17-16 
inch and valve seat angle of 30 de- 
grees. Exhaust valves are of sil- 
chrome steel with port diameter of 
1 5-16 inches and valve seat angle of 
45 degrees. 

The connecting rods are of No. 
1,035 SAE steel, with I-beam sec- 
tion. Length is 9 inches center to 
center of bearings. Lower bearings 
are of white metal alloy spun in rod 
by special process. These bearings 
are 2% inches diameter by 1% 
inches long. Piston pin is % inch 


floating in bronze bushings in pis- 
ton. Pistons are of cast iron, with 
special ribbing. Four rings are used, 
two, % inch and one ,% inch, are of 
compression type, with one, ;*% inch, 
of oil-regulator design. 

Camshaft and accessory shaft 
drive is through gears. Gears are 


1% inches wide, with mating gears 
cast iron to steel. Teeth are angle 
cut and closely fitted to insure quiet 
operation. 
Lubrication is by pressure to all 
main, connecting rod, front cam- 
shaft bearing and to front end 
gears. All oil lines have been elimi- 
nated, and oil passages are drilled 
through crankcase or rotating parts. 
Oil pump of gear type is located in 
crankcase and driven from camshift 
by spiral gears. Suction end of 
pump is provided with large, easily 
removable screen. Cylinder walls, 
valve mechanism, piston pins and 
rear five camshaft bearings are lu- 
bricated by splash and spray. All oil 
from pump is carried through full- 
flow-type oil filter to main oil dis- 
tributing passage cast in crankcase. 
Drilled passageways in crank case 
webs carry oil under pressure to 
crankshaft, and thence through 
holes drilled in crank shaft to rod 
bearings. Front end gears and front 
cam shaft bearing obtain pressure 
lubrication from holes drilled from 
header running to front crank shaft 
bearing. Full flow-type filter is 
bolted to outside of crankcase barrel 
and is of metal element type. Ele- 
ment need not be renewed during 
life of engine, and is easily remov- 
able for inspection and cleaning. 
Oil-relief valve is located in base of 
filter and can be adjusted without 
disassembling filter assembly. 
Cooling is by pump located on side 
of engine and driven from accessory 
shaft. Design is extremely rugged, 
with two large stuffing boxes easily 
accessible without special tools for 
repacking and tightening. Pump 
shaft is carried on two ball bearings. 
The front bearing obtains lubrica- 
tion from the engine system, and 
the rear bearing is provided with 
grease cup. Accessory gear shaft is 
carried on two bronze bushings in 
removable housing bolted to gear 
case, lubrication for bushings being 
obtained from engine system. Pump 
is bolted to gear case with three 


diameter and is clamped jin rod and bolts, and an Oldham coupling is 
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NEW LYCOMING HF eight-cylinder engine, right side 











used between accessory gear shaft 
{and pump shaft. 

Intake manifold is of Swan type 
and provided with flange for 1%4- 
inch single-barrel type carburetor. 
Intake riser is provided with stove 
fed from exhaust and controlled by 
manually operated heat valve on ex- 
haust manifold. 

Flywheel housing is AE No, 3, with 
provisions for SAE flange-type out- 
board starting motor. The gener- 
ator is of base-mount type located 
behind pump and driven by acces- 
sory shaft through pump at crank- 
shaft speed. A flexible coupling is 
used between generator and water 


pump. Distributor located on cylin- | 


derhead is driven by spiral geads 
from cam shaft. A type B-SAE 
mounting is provided. Fan is of four- 
blade type and driven by V-belt 
from crank shaft. Fan assembly can 
be mannally adjusted in vertical 
plane. One five-sixteenth-inch pad 
for fuel pump is provided on side 
of crank case. Motor is mounted at 
three points, front support being of 


| velopment. 


Production -- Engineering -- Factory 


‘You Ain’t Seen N oth 

















in’ Yet,’ 





Says McCuen of Oldsmobile 


We have not seen anything yet— 
that is in automotive improvements, 
according to C. L. McCuen, director 
of engineering, at the Oldsmobile 
factories. But Mr. McCuen does not 
advise deferring buying that new 
car until the ultimate is reached, 
for it will be a long time, he says, 
before automobile designers need 
admit they have reached the limit 
of their capabilities. 


“It is a question of education as 
much as engineering and design- 
ing,” said Mr. McCuen, when asked 
his opinion on the probable course 
of engineering development. “The 
public will not accept radical ideas 
at once, but must be educated 
through a process of gradual de- 
Because of this factor 





Lycoming special design and re- 
cessed for rubber pad. 


NEW CYLINDER HEAD 
BOHNALITE PRODUCT 


A new cylinder head, built of 
Bohnalite, the light alloy produced 
by the Bohn Aluminum and Brass 
Corporation of Detroit, is announced | 
by that company. 

Charles B. Gohn, president, says of 
the new product: “It was developed 
as the result of our efforts to obtain 
more power and improved perform- 
ance in the present-day automobile 
engine at the lowest possible cost | 
and with the greatest saving in| 
weight. 

“Bohnalite cylinder heads are built 
in two types—the single unit head | 
and the composite head—to satisfy 
different manufacturing problems of | 
the various motor car builders. 

“The single unit head is made en- 
tirely of Bohnalfte, the combustion 
chamber side being made as a per- 


manent mold casting, permitting 
much denser metal and highly uni- 
form combustion chambers. The 
upper part of the head, which must 
be cored for water circulation, is 
made as a sand casting, the two 
processes being combined in one 
mold. 

“The composite head is made up| 
of two castings, the lower half con- 
taining the combustion chamber, be- 
ing made of Bohnalite in a per- 
manent mold, and the upper half as 
an ordinary gray iron casting. 

“Bohnalite cylinder heads of either 
type enable the use of compressions 
higher than is possible with the 
usual iron cylinder head, resulting | 
in an increased power output. 

“This increase in power is ordi- 
narily obtained with a reduction in 
fuel consumption. One automobile 
company tells us that it obtained 
a power increase of 12 per cent with 
8 per cent. less fuel consumption, 
and this gain was obtained with 
ordinary low grade fuel. 

“Another advantage of the Bohna- 
lite cylinder head is a better cooling 
of the spark plugs, with resultant 
longer life and /hetter operation. 

“A still. further advantage is in 
the fact that deposits of carbon in 
the combustion chamber are much 
lighter and accumulate much more 
slowly. 

“The better cooling of the cylin- 
der head, due to the greater ther- 
mal conductivity of the aluminum 
alloy, results in more uniform tem- 
peratures throughout the head. En- 
gines fitted with Bohnalite cylinder 
heads are noticeably smoother in | 
operation, having that much des 
freedom from combustion roughness 





which is one of the most potent} has been connected with the com- 
pany for thirty-five years, has been 
working on the 
over a year and extensive tests have 
been 
Patents have been obtained on a 
number of phases of the invention. 


causes of driver fatigue. 

“Morever, when lower grade fuels 
are used in engines fitted with 
Bohnalite cylinder heads extremely 
satisfactory performance _ results, 
and it is especially noticeable that 
the objectionable ‘ping’ or knock 
indicating detonation does not ap- 
pear. The ability to use low grade 
fuel and still secure the desired per- 
formance results naturally in a con- 


them, for it takes its place along 
with Nelson Bohnalite pistons and | 


pany of New Britain, Conn., which 
manufactures chucks, castings and 
chain hoists, is about to place on) 
the market a new type of electric | 
power-operated 
ired | @ number of advantages are claimed. | 


power-operated 
greater range of jaw pressure and 
the elimination of all work for the 
operator of the chuck, except push- 


in human nature, the engineers and 
designers have been able to keep 
ahead of public demand. 

“Generally speaking, we hear a 
great deal about automobiles of to- 
day being the last word in design. 
Many people do not see how the 
cars of the future can be much im- 
proved over the present product. It 
is safe to predict, however, that im- 
provements as outstanding as any 
of the past will be seen in the future. 
These will include: 

“New body lines, offering less wind 
resistance and providing more com- 


| fort and beauty. 


“Quieter engines and chassis. 

“Decided advancements in trans- 
missions. 

“Engineering refinements that will 
make driving easier and reduce the 
amount of service required. 

“These are some of the important 
improvements that are in the offing. 
How. far any of them will progress 
during 1932 is difficult to say, but 
undoubtedly there will be advance- 
ments made in all during the year. 

“Body lines are illustrative of the 
step-by-step progress we must make. 
Engineers know how to design a 
vehicle which will create a mini- 
mum of wind resistance, yet if an 
automobile was built along those 
lines today it would be refused by 
the public as too radical. 
made a beginning in the right di- 


rection, however, and in the future 
we will see finer or more pleasing 
designs of stream-lined automo- 
biles 

“Silence in automobiles will be a 
most important item in future motor 
cars. The industry has made good 
progress in this direction, and we 
can expect more progress in future 
development. 

“A forward step has been made 
in transmissions. The syncromesh 
has brought a quiet second gear and 
shifting ease, but basically trans- 
missions remain about as they were 
during the early days of the indus- 
try. The start we have made, how- 
ever, should result in fundamental 
changes and improvements that will 
be welcomed by the motoring public. 

“Man is prone to forget the un- 
pleasant, and because of this few 
of even the veteran motorists 
realize the refinements engineered 
to make automobile driving easier 
and more pleasant. These include 
automatic carburetion with the 
automatic choke; automatic engine 
heat control; the elimination of 
frequent necessity for lubrication; 
better means of ventilating cars, 
both winter and summer; larger and 
better brakes, requiring less ad- 
justment and safer to contro] at 
high speeds. Spring suspension and 
shock absorbers have been refined 
and all of these will be further im- 


proved to give more comfort and 
better roadability. 
“All radical changes are first 


pioneered by a small group of the 
far-seeing and adventurous type. It 
is months or years before such 
changes are accepted by the general 
public. An industry of the size of 
the automotive, and with its huge 


investments, must follow a_ policy 
of conservative progress. 
“Thus, engineers work step by 


step toward their goal, perfecting 
each improvement and giving it to 
the public as they progress rather 
than striving to reach the ultimate 
in one bound. For this reason we 
Shall see the sound, steady progress 
heretofore made by the automobile 





siderable saving to the motorist. 

“In addition to these features 
making for finer performance 
lower cost, the very considerable 
reduction in weight effected by the 
use of Bohnalite cylinder heads is 
a vital factor. 

“For the weight of the entire en- 
gine assembly is greatly reduced, as 
Bohnalite cylinder heads weigh only 
about 40 per cent. as much as the 
ordinary cast iron cylinder head 
which they replace. 

“Already in use in the new Gra- 
ham series of sixes and eights—the 
Blue Streak—Bohnalite cylinder 
heads are the subjects of active 
experimentation by many other au- 
tomobile manufacturers, and I be- 
lieve that in the very near future 
this modern type of cylinder head 
will be standard with many of 


Bohnalite connecting rods in secur- 
ing that type of performance de- 
manded by the motorist of today.” 


NEW POWER CHUCK 


The Union Manufacturing Com- 


at | 





chuck, for which | 


A. E. Church, superintendent, who | 


improvement for 


conducted at the plant. 


The advantages claimed for the 
chuck include a 


We have} business continue from year to 
year.” 
ing a button, which causes the 


chuck to grip. A reversing button 
releases the pressure of the chuck 
when the work has been completed. 
The chucking time is reduced to 
one and one-half seconds, it is 
claimed. 

One of the advantages claimed 
for the electrically operated chuck 
is its adaptability to air operated 
chucks. It will not be necessary for 
manufacturers with air operated 
chucks to discard their equipment, 
which can be electrified without the 
purchase of the entire new iype 
chuck. 

The chuck body is of hard steel 
construction, with a one-piece hard- 
ened steel face, which is rigidly 
attached and made to withstand 
the hardest cuts, according to Mr. 
Church. 

The motor of the new chuck is 
a high torque motor, which operates 
only when the jaws are closed and 


opened. Standard voltage is used 
for operation. The Union Manufac- 
turing Company claims that the 


saving in power cost alone will pay 
for the installation of the chuck in 
a short time. 


SEIBERLING TO GIVE 104 
TIRE CONTEST PRIZES 


Akron, O., Jan. 9.—One hundred 
and four cash prizes will be awarded 
for the best letters describing the 
new Seiberling air-cooled tire, ac- 
cording to an announcement made 
today. 

The contest started January 1 
and all answers must be forwarded 
by February 20th to the local 
Seiberling dealer, from whom con- 
test blanks may be obtained. 

The first prize is $1,000 in cash. 
The next three prizes are $500, $250 
and $100, respectively, and there are 
100 prizes of $10 each. . 


Stewart Announces a New 
2-Ton, 6-Cylinder Truck 


(Continued from Page 1) 


able. The crankshaft is carried on 
bronze-backed bearings. Connecting 
rod bearings are cast integrally. A 
thermostat controls water tempera- 
ture, The radiator is a cellular unit, 
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are in many cases enjoying a much 
larger share of the business they are 
placing. This is due to the splendid 
public acceptance of all General 
Motors products and the fine rec- 
ords they are establishing for the 
low operating costs in business use. 
I might add that during 1931 we 
have not curtailed, but rather have 
increased our service and merchan- 
dising effort. We believe this has 
also helped to strengthen our posi 

tion in this field.” j 


“ 


dent of the Stewart Motor Corpora- 
tion. “They are ideal for city to 
city hauling, where continuous high 
road speed is desired, Of course 
they are new and different, but are 
rapidly becoming popular with pro- 
gressive truck owners.” 

Stewart also offers its new two- 
ton, priced at $1,195, Model 50X. 
Likewise a new 1%-ton fodel—6 
cylinder Model 40XA priced at $995. 
The motors are larger this year in 
the two and 2%4-ton models; namely, 
29XS and 32X, Every Stewart model 









NATIONAL FOREIGN 
TRADE CONVENTION 
SET FOR HONOLULU 


New York, Jan, 9.—The First Na- 
tional Foreign Trade Convention to 
be held outside the continental bor- 
ders of the United States was sunm- 
moned today by James A, Farrell, 
chairman of the National Foreign 
Trade Council, to meet in Honolulu 












The differential is carried on Tim- 
ken roller bearings. The axle shafts 
are 1% inches in diameter and are 
of nickel steel, They are of the full 
floating type, mounted on Timken 










with pressed steel shell, chromium | bearings. The standard gear ratio/is now equipped with doors in the . 
plated. is 6.37 to 1. An optional gear ratio| hoods for air vents instead of N. J. TRUCK CLUB on May 4, 5 and 6 next. 
is 5.6 to 1. The tread for the dual] louvers, stream cowls and cabs. Invitations to the nineteenth na- 


The carburetor is a down-draft 
instrument, equipped with a cleaner. 
The twenty-gallon gasoline tank is 
placed on the side of the frame. 

Delco-Remy electrical equipment 
is used, battery being standard and 
magneto available on special order. 

The clutch is a single dry plate 
unit, eleven inches in diameter and 
is equipped with a vibration damp- 
ener. 

The* transmission has four speeds 
forward and reverse. It is bolted 
direetly to the bell housing of the 
engine. Shafts are mounted on an- 
nular bearings. Gear ratios are as 
follows: Low, 6.40 to 1; second, 3.09 
to 1; third, 1.69 to 1; fourth, 1 to 1; 
reverse, 782 to 1. 

The steering gear‘is a Ross cam 
and lever unit, roller mounted, to 
insure easy steering. The horn but- 
ton is mounted on top of the steer- 
ing post. A three-spoke steering 
wheel is used, eighteen inches in 
diameter. 

The frame has pressed steel side 
rails 7% inches in depth, with a 
thickness of 7/32 of an inch. The 
front axle is an I-beam, drop forged. 
The hubs are fitted with Timken 
roller bearings. The tread is 59 


tires is 63%. 


inches in dimension. 


spokes per wheel. 


an optian at extra cost. 


cost. 
be had at no extra cost. 


line filter, thermostat 
system, stop light 
grease gun. 


holds ammeter, oil gauge, 


i 
i 
$ 
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NEW STEWART Model 50X two ton 


inches. The front springs are 38% 
inches long by 2% wide. The bronze 
bushings have %-inch diameter 
spring pins. The springs have ten 
leaves. 

The rear springs are 50 inches 
long by 2% wide. Bronze bushings 
in spring eyes are used. One and 
one and a quarter inch diameter 
spring pins are employed. There 
are thirteen leaves in the main 
spring and six in the helper, which 
is standard equipment. 

The rear axle is of the truck type, 
with a single piece cast steel hous- 
ing. Final drive is by spiral bevel 
with a straddled mounted pinion. 














It is lighted indirectly. 


painted Stewart 


behind the driver’s seat varies from 
eight to twelve feet, depending on 
the wheel base of the truck. 


Buffalo, N. Y., now has the most 


models at the show, in addition to 
the other units of its comprehensive 
line, 

With the addition of the new 
Model 58-8, 2% ton, eight-cylinder 
model, Stewart has three eight- 
cylinder models for 1932. This model 
lists at $2,390. The Model 48-8, 
three-ton, eight-cylinder, lists at 
$2,990. 

The Model 38-8, 34-ton model 
eight is priced at $3,990. 

“Eight-cylinder trucks have been 
designed for a very definite pur- 
pose,” states T. R. Lippard, presi- 
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3 | RATES 
Single $4.00 
Double $7.00 
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The service brake is a Bendix 
four-wheel, duo-servo unit, the di- 
mensions of the front brake being 
14 by 2 and those of the rear brake 


16 by 2. The hand brake is mount- 
ed on the transmission and is 8 by 2 


The drive shaft is a 2-inch tubu- 
lar unit, equipped with metal cov- 
ered joints. The wheels are of the 
steel spoke variety, equipped with 
demountable rims. There are six 
Tires are 6.50 by 
20 balloons, with duals in the rear. 
Single tires may be had at extra 
cest, and 7.00 by 20 tires are also 


The wheel base is 145 inches for 
the standard model, with 160 and 
176 wheel bases optional at extra 
The 134 wheel-base job may 


Equipment includes the following: 
Electric starting and other elec- 
trical equipment, tool kit, jack, rear 
tire carrier, spare rim, speedometer, 
windshield wiper and mirror on all 
bodies and cabs, air cleaner, gaso- 
in cooling 
and Alemite 
The instrument board 
choke, « 


tT oe hoe oe | 
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lighting and ignition switches, gaso-¢ 
line gauge and temperature gauge. 


The chassis weight is 4,015 pounds, 
The chassis hood and cowl are 
Standard green, 
fenders are black baked enamel and 
the wheels are red. Loading space 


The Stewart Motor Company of 


complete line of trucks in its history, 
It is showing three eight-cylinder 
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upholstered and beautiful in 
pearance, all 
suspension, metal roofs. 
Palace 


tractive display. 


ROCKNE SIX PREMIERE 


(Continued from Page 1) 


the 65. 


during the 
Show. 


miere. 


by C. H. Domville, 
man and G. E, Cherryman. 
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|FLEET SALES INCREASE 
FOR GENERAL MOTORS 


(Continued from Page 1) 


8 per cent. over the same month last 
year. October showed a 30 per cent 
increase and November a gain of 14 
per cent. Total sales for the eleven 
months’ period were only 1 per cent. 
under the same period of 1930. 
“This increase for the past three 
months is gratifying because I can- 
not help but feel that it indicates 


improved conditions among some of 
those companies with whom we are 
doing business, including such in- 
dustries as public utilities, oil, pack- 
ing, tobacco and many others,” 
stated Mr. Dawson. 

“There are, however, other factors 
that have contributed. It is true 
that many companies have curtailed 
their total purchases of automotive 
equipment during the year, but we 
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NEW STEWART Model 50X chassis 


Stewart closed cabs are roomy, well 
ap- 
having three-point 


Stewart has an exhibit on the 
third floor of the Grand Central 
at the Automobile Show, 
where the 1932 models make an at- 


AT HOTEL IN CHICAGO 


the larger 75 chassis and two on 


Four of the cars on exhibit will be 
dispatched early in the week for in- 
spection at New York and will be 
returned here so as to be on display 
Chicago Automobile 


Harrison Goldsmith, director of 
operations for Midwestern states, 
is in charge of the Chicago pre- 
Retail operations are in 
charge of Alex Woodbury assisted 
H. E. Kauf- 


OFFICIAL FAVORS 


LC. C. REGULATION 


Newark, N. J., Jan. 9—Alfred D. 
Way, manager and secretary of the 
Motor Truck Club of New Jersey, 
said today that many truck owners 
would welcome intelligent regulation 
of their industry, but they fear the 
attempt would be as bad as, or worse, 





than prohibition, 


The real problem, said Mr. Way 
in discussing the recommendations 


of the Interstate Commerce Com- 
mission, that trucks and buses be 
put under interstate control, is one 
of enforcement and careful working 
out of the application to the various 
types of carriers. There are three 
types of truckmen—the common 


carrier, 


who runs over a regular 


route; the private carrier, who hauls 
anything for anybody, and the con- 
tract carrier, who operates only on 


contract. 


No regulation yet attempted has 
given proper consideration to these 


three types, Mr. 


Way explained. 
Ohio and Pennsylvania have regu- 


latory laws, but in both these states 
huge sums are spent for inspectors 


and the like, but still nothing satis- 


factory has been accomplished. 


It is a common fallacy, according 
that 
trucks are dipping heavily into the 
The fact is, | 
he said, that of all the freight car- 
died in the United States, only 7 per 


to the truck club secretary, 


traffic of the railroads. 


cent. is being hauled by tucks. 
“Of course,” he went on, 
truckmen will take freight 


they do the railroads.” 


In Pennsylvania, certain types of 
carriers were required to apply for 
certificates, but few did apply and 
thereby put themselves under regu- 


lation. It is difficult to keep a car- 


rier within any one type. 


devotes itself to thousands of viola- 


tions without getting much nearer 


actual regulation. 

Mr. Way doubts that any regula- 
tory system would pe worth the cost. 
If there is to be regulation of trucks, 
he feels that it could be done bet- 
ter by the states, with the co-opera- 
tion of neighboring states. How- 
ever, no practical satisfactory regu- 
latory system has been set up any- 
where as yet, he declared. 

This whole problem was gone 
into several years ago by a congres- 
sional committee, Mr. Way recalled. 
New Jersey representatives testified 
at the hearing. The Interstate 
Commerce Commission took up the 
matter, and decided to hold hear- 
ings throughout the country. The 
present examiner’s report is a re- 
sult of these hearings. 


SOUTH CAROLINA GAS TAX 

Columbia, S. C., Jan. 9—The 
South Carolina Tax Commission re- 
ports that gasoline tax collections 
for the year 1931 totaled $7,284,- 
116.62. This compares with $7,172,- 


507.24 in 1930. 
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“some 

and 
carry it under rail rates, but they 
only hurt themselves as much as 


In Ohio 
it is said that the regulatory body 


tional foreign traders’ gathering are 
being sent to business leaders in 
Australasia, Japan, China and other 
countries in the Pacific area, and 
it is anticipated that, in addition 
to the 1,000 American business ex- 
ecutives attending, there will be a 
larger number of delegates from 
foreign countries than at any previ- 
ous American foreign trade meeting. 

Trade with Japan, China and 
India was larger in volume last year 
than in 1930, with less recession in 
value than in other world markets. 
Honolulu being the crossroads of 
the trade routes from America to 
the Orient and Australasia, is a 
most appropriate location for an 
international conference, such as 
this will be, on the trade of the 
Pacific area. 

Mr. Farrell’s call of the conven- 
tion is addressed to business firms 
and associations throughout the 
United States and all countries of 
the Pacific, as follows: 

“The rise of the Pacific area to 
a place of commanding importance 
in international commerce is-one of 
the significant trends of our time: 
Trade currents are swinging with 
increasing frequency into and 
around the great Pacific basin. 

“As the world emerges from the 
current period of lethargic economic 
condition, foreign traders are seek- 
ing, not only to strengthen their 
business in present markets, but to 
widen their contacts and enter new 
fields. 

“Familiarity with new markets 
is the essence of new trade. Ac- 
quaintance with the men and busi- 
ness organizations of these markets 
is the first requisite. 

“In order to give full opportunity 
to American producers and traders 
and to the producers and traders of 
every country around the Pacific to 
meet together and to join in help- 
ful study and consideration of pres- 
ent-day problems in overseas trade, 
the National Foreign Trade Council 
will. :old its nineteenth convention 
on Iiay 4, 5 and 6, 1932, in Hono- 
lulu, Hawaii, where the great trade 
route between America and the 
Antipodes crosses the great trade 
route between America and the 
Orient. There, at the crossroads of 
|the Pacific, the peoples of al] the 
countries touching that ocean” may 
meet one another half way in frank 
discussion of matters of common 
interest. 

“All those who are interested in 
the development of international 
commerce as a vital factor of pros- 
perity, whether in agriculture, com- 
merce, industry, finance or trans- 
portation, all chambers of com- 
merce, boards of trade, national and 
state associations and other indus- 
trial and commercial organizations, 
as well as firms and individuals ac- 
tually engaged in foreign business in 
North and South America, Aus- 
tralasia, the Orient and the South 
Seas, in all, the nations of the great 





Pacific littoral, are invited to par- 
ticipate.” 


N. Y. LEADS NATION 
IN NEW CAR SALES 


(Continued from Page 2) 


place, Ohio fifth and Michigan 
sixth, the same places held by these 
states in 1930. 

Massachusetts was one of the 
leading states to show an improve- 
ment in rank in 1931 over 1930, 
jumping from eighth to seventh 
place. New Jersey was eighth in 
1931, as against ninth in the first 
eleven months of 1930, while Texas: 
dropped from seventh. to ninth 
place. 

Missouri remained in tenth place, 
while Indiana gained in standing, 
from thirteenth to eleventh. Minne- 
sota stepped up from fourteenth to 
twelfth, while Wisconsin dropped 
from twelfth to thirteenth. Iowa 
dropped from eleventh to fourteenth 
place and Indiana increased its 
standing from sixteenth to fifteenth. 
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Chicago Jobbers Feel 1932 





work done now. “Repairing today 
means less you have to pay,” is the 
slogan and keynote of one firm. 


Will at Least Hold Its Own A. E. A. TO HEAR LOVEJOY 


Chicago, Jan. 9.—In addition to 
being headquarters for a number of 
large and influential automotive 
jobbers, Chicago is the home office 
of the Motor and Equipment Whole- 
salers Association. Hence, a survey 
gathered here gives an _ exceilent 
cross section of sentiment, develop- 
ments and conditions in this branch 
of the automotive industry. 

Further interest is attached to the 
fact that one of the authorities in- 
terviewed by a representative of 
Automotive Daily News is a former 
president of the National Standard 
Parts Association. He is R. A. Kiken. 
vice-president and general manager 
of the Motive Parts Company of 
America, Inc., with its main office 
at 2419 Indiana Ave. and four 
branches strategically locatec in 
each section of the city. 

There is a general feeling that 
this year will at least hold its own 
with 1931 in the jobber field and, 
in some quarters, the prediction is 
that last year’s record may be bet- 
tered. Those who expect improve- 
ment in maintenance volume be- 
lieve it will be in evidence regard- 
less of whether new car sales pick 
up, They base their expectation 
upon the longer service which old 
cars have had to endure and the 
consequent necessity of a greater 
sale of parts and repair material 
for such cars. 

Those who attempt to forecast the 
1932 volume in maintenance sales 
are agreed that, for the most part, 
general business conditions will be 
the ~hief determining factor, though 
to a lesser degree than in practi- 
cally all other industries, for the 
reasons cited. In other words, while 
anticipating a healthy increase if 
general business improves, they do 
not expect a slump in automotive 
maintenance volume even if gen- 
eral business and new car sales re- 
main somewhat backward. 

Listed as the chief adverse factors | 
at the present time are the wide- | 
spread fear engendered by con-| 
tinued bank failures, the erratic 
stock market, and continual price 
declines, all of which are augmented 
by unemployment and the reduced 
earnings of those who are employed. 

No class of tradesmen will wel- 
come more heartily than automotive 
jobbers a brisk pick-up in new car 
sales, even though theoretically they | 
can. reap a bigger harvest if motor- 
ists would continue this year to run 
their old cars, They realize, and are 
frank to state, that the upturn in 
the sale of new aut mobiles will be 
a@ sure indication of restored confi- | 
dence and purchasing power, as well 
as a correction of past conditions, 
and they have no doubt that those 
in the maintenance field will share 
liberally in the improvement brought 
about. 

In the 
have been, 
carefully watched. 
named as a Safety factor in the 
realm of jobber activities. It is 
generally agreed that policies in this 
direction will become more liberal 
as the business conditions improve. 
Along with the greater attention | 
being given to collections by execu- 
tives of business than ever before, 
it is pointed out that more adequate 
interchanges of information on 
credits have been developed as a 
constructive measure by the various 
jobber groups. 

The trend in credits is declared 
“for obvious reasons” to be toward 
more substantial down payments. 
It is stated that the time payment 
plan will remain as a means of 
stimulating sales, with the financial 
soundness of the prospect being tak- 
en more into consideration. 

Financing of automobile repairs, 
instead of operating such activities 
upon a cash basis, is looked upon as 
having elements of danger. A cross 
section of jobber opinion indicates 
that it is not believed this practice 
wil] appreciably stimulate business, 
while at the same time the risk in- 
volved is considered s> great as to 
make it an unwise method. | 

As one leader puts it, “time pay- | 
ment repair work is dependent on | 
earning power. The time payment 
plan is not good if people are un- 
able to meet obligations. This is 
not an auspicious time to institute 
or cxtcnd the practice, although the 
plan promises to be more widely 
usec’ ds more people get back to} 
work.” r 








matter of collections, these | 
and will continue to be, | 
Collections are 
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|of discussion is 


There is some divergence of opin- 
ion regarding the future of machine 
shop operations by jobbers. Here 


in Chicago almost every jobber has 
a machine shop, and it is stated 


|that such operations are becoming 


more widely used in other sections 
of the country as well. The point 
whether the ten- 
dency will continue or whether 
dealer establishments are becoming 
better equipped to do this machine 
shop work, thereby obviating to 
some extent the necessity of the 
jobber entering or continuing in 


that field. 
Jobbers here feel that their 
aggressive compaigns carried on 


last year accounted largely for the 
fact that 1931 volume with them ran 
only slightly less than 1930. Some 
of them have taken to radio broad- 
casting programs as a means of 


urging car owners to have repair 
Sree eeeeeoeeepee enone ese ae OE 


London. 


ON SYNCHRONIZED SELLING | 


“Synchronized Selling” will be the 


| Subject of a talk to be given Tues- 
|day noon, January 12, by Frank 
| Lovejoy of the Vacuum Oil Com- 


|pany before members of the Auto- 
motive Electric Association at the 
Astor Hotel. 

Plans are being completed by Earl 
Turner of Cleveland, Ohio, secre- 
tary of the association, for 300 per- 
sons at this meeting. A _ similar 
meeting is being planned for the 





Chicago show next month. 


BRITISH SHOW ORGANIZER 
AT NEW YORK DISPLAY 
Among the foreign visitors to the 
National Automobile Show is James 
Cc. J. Phillips, who organized the 
motor exhibition in connection with 
the British Society of Motor Manu- 
facturers and Traders at Olympia, 











SPARKS from the SHOW 


(Continued from Page 2) 





advertising man, as he is said to be the only one of his guild 
who is a member of the Society of Automotive Engineers. 

Being an engineer and also an advertising man, Leinin- 
ger hit on spot temperature control, which, he describes as 
meaning that “all cylinder heads and valves are the same 
temperature; all ‘spots’ are of the same temperature in one 
cylinder as corresponding spots in all other cylinders.” In 
plain English, it gives a uniform gas charge and uniform 
output per cylinder, . 

SINCE CHANDLER FOLDED up several years back we 
have seen nothing of Sid Black, who was the dynamic general 
manager of the Cleveland company and who has been with 
the industry since its inception. We had to come to New 
York to find that Sid has allied himself with Rockne, piloted 
by his old business associate at Chandler, George Graham. 
Black is a territorial executive for Rockne, working out of 
Cleveland, 


— 


Chicago show will 
be big, too! 


Dealers, distributors, factory executives, jobbers, in fact all 
important leaders in the industry from the middle west will 
make themselves heard at Chicago. It will be a big show and 
trade interest is expected to excel that of New York. If you 
have something to sell to the automotive industry you can reach 
those men at the show and in addition thousands who will not 


be able to attend. Automotive Daily News will go to thousands 


of your prospects every day during the Chicago show. Adver- 
tise in the issues listed below and get the benefit of the large 
bonus distribution to men who will eagerly await the only daily 
paper in the automotive industry. 


Publication Dates 


CHICAGO SHOW ISSUES 
Automotive Baily News 


Saturday - 
Monday 


Tuesday 
Wednesday 
Thursday - 
Friday - 


Ask for literature giving details of extra distributions 


at hotels, at the shows, 


January 30 
February 1 
February 2 
February 3 
February 4 
February 5 


dealer meetings, conven- 


tions, etc., also extra mailings to dealers, jobbers, 


fleet owners, etc. 


Closing Dates: Two days preceding dates shown. On 
advance notice giving exact size of space, copy will 
be accepted up to 9 a. m. one day preceding. 
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LOUISVILLE DEALERS 
THINK WORST OVER; 
LOOKING FOR PICKUP 


(Continued from Page 10) 





resulting in practically no building, 
which means that the _ building 
trades are at a standstill, along with 
the thousands of workers depend- 
ent upon them. 


Distributors, in looking over the 
state, can’t see much of promise. 
The coal mining towns are almost 
dead, as prices are low, wages low, 


many men on part time or idle over 
long periods, and demand for fuel 
poor. The oil towns are also dull, 
as refiners are paying very little for 
crude and not taking it regularly, 
and oil well development work is 
virtually at a standstill. 

In the farming or agricultural 
communities there is nothing grown 
by the farmer that will bring a price. 
The biggest crop of tobacco on rec- 
ord is bringing the smallest price 
known in several decades. Prices 
paid are not providing the farmer 
with enough money to pay his taxes, 
current liabilities, etc., and many 
also owe the government for seed, 
feed and other loans, Farmers this 
year have plenty of feedstuffs and 
Starvation is not a problem as it 
was the previous winter. 

Towns like Louisville, Lexington, 
Covington, Newport, Ashland, Pa- 
ducha, Henderson and Owensboro, 
along with a few others, have fair 
prospects due to diversification of 
interest and indusiry, The strictly 
coal or agricultural community 
doesn’t give much promise. It just 
isn’t there at this time. 

Louisville s off the new year 
in far better pe than last year, 
when business was paralyzed by the 
financial conditions caused by bank 
failures. Since then one fairly large 
bank reopened and went on as if 
nothing had happened, Another re- 
organized and reopened this fall, 
releasing considerable money to de- 
positors, with more to be credited 
at intervals. The largest of all, 
closed November 17, 1930, with de- 
posits of around $27,000,000, in the 
spring released 67 per cent. of its 
deposits, and another dividend is 
likely soon. A small bank has paid 
about 60 or 65 per cent. One other 
in a tangled condition hasn’t paid a 
red cent. 


DENVER DEALERS SIT 
TIGHT WAITING FOR 
1932 DEVELOPMENTS 


(Continued from Page 3) 
According to Mr. Smith, he looks 
for the latter part of the year to 
show a small but definite improve- 
ment. 

Stock of new cars with this firm 
is low at present, with new models 
coming out shortly. Used car stocks 
are somewhat higher than _ usual, 
but not seriously so, being within a 
thirty-day turnover. Mr. Smith fig- 
ures that prices on the used car 
market are running generally from 
15 to 20 per cent. lower than usual, 
but with the cars moving fairly 
well. 

The service department of this 
firm is holding up to normal for 
the winter months, with the com- 
pany using the factory promotion 
plan to good effect, and following 
up its customers with every pos- 
sible means. 

Although used car stocks are mov- 
ing rather slowly at the present 
time, the stock is in good shape and 
is running at a normal figure, ac- 
cording to M. J. Brannen, sales 
manager for Marcus Motors, Inc., 
Studebaker dealer. New car stocks 
are about the same as usual. 

In the service department, this 
company finds business to be hold- 
ing up very satisfactorily, with a 
number of owners still driving old 
cars and thus needing service. They 
are carrying out the general service 
policy as outlined by the factory, 
with the Lubrication Freventive 
plan working out very well. By this 
plan the owner gets free inspection 
every thirty days, and yearly lubri- 
cation for $15. 

A. G. Hoskins of the firm of Hos- 
kins-Butler Motor Company, Gra- 
ham dealer, finds that while used 
car stocks are high at the present 
time, they are not overly so, with 
new car stocks running at a normal 
figure. 





~ MAJOR SPECIFICATIONS AND MECHANICAL DETAILS — 
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Auburn 8-100 |——| 127-136 Lyc Dole {}L |8;,3 x4% | 268.6 5.26 | 28.8 | 98@3400 |*Alum | 5 | Pur No | Str No 
Auburn 12-160 _ — 133 | Lyc Dole {O |12' 3¥x4% | 391.0 | 5.50 | 46.8 | 160@3400 |*Alum | 4| Pur Ste | Str = 
Austin |$1130 | 75 | Own “= L |4| 2.2x3 45.6 | 5.10 | 7.8 | 13@3000 | Alum | 2 | — — | Til No 
Buick 32-50 | 3170 | 114 | Own Bish-Bab | O | 8 | 248x414 | 2304 | 4.65 | 27.61 | 78@3200| CI =|5|AC AC | Mar AO 
Buick 32-60 | 3795 | 118 | Own Bish-Bab | O | 8 | 3;4x45@ | 272.6 | 4.63 | 30.02 | 90@3000 | CI |5|AC AC|Mar AC 
Buick 32-80 | 4255 | 126 Own Bish-Bab Oo 8 | 3y5x5 =| 344.8 4.40 | 35.12 | 104@2900 | CI 15 | AC AC | Mar AG 
Buick 32-90 | 4340 | 134 | Own Bish- Bab O 8 | 3y%x5 | 344.8 4.40 | 35.12 | 104@2900 | CI | 5 | AC AC | Mar ACG 
Cadillac 355 B {— 134-140 | Own Har ,L | 8 | 35x4]% | 353.0 | 5.38 | 364 | 115@3000 | Cr §=|3;AC  AC|Own AO 
Cadillac 370 B |——| 134-140 | Own Har 1O | 12] 3%x4 368.0 5.30 | 46.9 | 135@3400 CI |4|Cuno AC |DL AO 
Cadillac 452 B |} —— | 143-149 |! Own Har |O |16|3 x4 452.0 | 5.36 | 575 | 165@3400 | CI 5 | Cuno AC | DL AO 
Chevrolet =| ——| __—‘'109_| Own No O | 6 | 3%x3% (194 | 5.20 | 263 | 60@3000; Cr | z _ —|Car AO 
Chrysler 6 |—— | 116 | Own Yes | L 6 | 344x4'2 | 223.9 | 5.35 | 25.35 | — i | Alum | 4| No —|Mar Yes 
Chrysler 8 — | 125 | Own ome |L | 8 | 34x44 | 298.6 | 5.20 | 33.80 | 100@3400 Alum 5 |Yes —!|Str Yes 
Chrysler Imp. 8 — | 135 Own | — | L 8 | 34%x5 384.8 5.20 | 39.20 | 125@3200 | Alum | 9! Yes Yes | Str Yes 
Chrysler Imp. 8 cus. | —— | 146 Own | — IL 8 | 3%2x5 384.8 5.20 | 39.20 | 125@3200 | Alum | 9! Yes Yes | Str Yes 
Cord (Fr. Wh. D.)_ | $600 Lyc — [L [8 | 3%x4¥% | 2986 | 5.25 | 33.8 | 1153300 |*Alum | 5 | Pur_ ae ee _No 
De Soto Six — | "175... Own Yes L | 6 | 3¥%4x4% | 211.5 | 5.35 | 25.35 | _75@3400 |*Alum | 4 | Yes | Mar Yes 
De Vaux 6-80 —_—| (2810 | 113 | Hall | Dole | L |G: 3%x4 | 214.7 | 5.41 | 27.34 | 70@3400 | Alum |4/ AC Ste_ it Til AO 
Dodge Six | —/| “114% Own | Yes oe iy “3% x45 | 217.7 — | 25.35 | 78@3400 | Alum |4|No —|Car Yes 
Dodge Eight — | 122 | Own — L | 3% x44 | 282.1 | 5.20 | 33.80 | 90@3400 | Alum |5/ Yes —/Str Yes 
Durant 612 ~—*|-:2820 | ~ 112 | Con Bish-Bab Se 3ux4 | 199 | 532 | 254 | 71@3300 "Alum |4|AC  AC| Str AO 
Durant 614 | 3010 112 |Con | Bish-Bab |L | 6 | 3%x4 199 | 5.32 | 254 | 71@3300 |*Alum |4|AC AC pf AO 
Durant 619 | 2710 109 | Con | Bish-Bab |L /|6/3%x4 | 199 | 5.32! 25.4 | 71@3300 '*Alum |4; AC AC AC 
Essex-Gr. Su.6 —— | 113 fOwn | — | Le} 6 | 2t8x4% 193.0 | 5.50 | 20.7 | 70@3200 | Alum | 3 | No ) ‘Ste | Saar ir AC 
Ford A | 2375 | 103%; Own | — iL [4 )4 | 3%x4%, | 200.5 | 4.22 | 24.03 [| 40@2200 | Alum | 3 | — — | Zen - 
Franklin Airman) | — | 132 |*Own | —— |O 16 | 3%x4% ; — —\- 100 *Alum | 7 | Yes —|Str Yes 
Franklin V-12 — | 144 “Own ——-- | LV | 12} Bu x4 —|- — | 150@3100 | }-|— on | as — 
Graham 6 | 3100 | “113 Own | Yes |b | 6| 3%x4% | 207 | 545 (234 [ 70@3200 |*Alum | 7 | - ie _ AC | Sch AC 
Graham, BI-Str. | omen | — | 123 | Own | Bish-Bab iL :8 | 3%x4—s|:« 245.4 | — | 31.25 | 90@3400 |*Alum 18 | ves AC | DL AO 
Hudson Greater 8 | —— —— |119-126-132- 2 \jOwn — ~ |b | 8| 3 x4% | 2541 | 5.80 | 28.8 | 101@3600 | Alum |5|No Ste | Mar AO 
Hupmobile 216 | — | “Tié | Own | Bish-Bab L | 6 | 3%x4% | 228.1 | 5.00 | 2734 75@3200|"Alum |4|°*  Ste| Str AC 
Hupmobile 222 | 3580 | 122 | Own | Bish-Bab | L | 8 | 218x4% | 250.7 | 5.40 | 27.61 | 93@3200 | Alum | 5| Pur Ste|Str Ac 
Hupmobile 226 | 3755 | 126 | Own | Bish-Bab | L | 8 | 3yex4% | 279.9 | 5.47 | 30.10 | 103@3200 | Alum |5| Pur Ste | Str AC 
La Salle 35 B | i ——j| 130-136 | Own | Har TL | 8 | 3%9x4te | 353.0 | 5.38 | 36.4 | 115@3000 | CI |3;/AC AC | Own n AC 
Lincoln V-8 | —| 136. | Own | Yes 7— |8| 3%x5 | 3840 | 495 | 39.2 | 120 5 (Str Yes 
Lincoln 12 }— | 145 45_| C Own — | L [12 | 3%x4% | 448.0 | 5.25 | 50.7 | 150@3400 | Alum | 7 | No Str | Str ‘Ae 
Marmon 8 | 3500 | 125 | Own | Yes ;L | 8 | 3%4x4% | 315.2 | 550 | 33.8 | 125@3400 | Alum | 5 | Flo —|— — 
Marmon 16 | 5360 | 145 | Own | Pines 1|O {16 | 314 x4 | 490.8 | 6.00 | 625 — i 200@3400 | Alum |5 | — AC | Str Ac 
Nash 960 2800 | Ta) 114%; Own | * ib |6é | Bi_x45, | 201.3 | 5.10 | 234 | 65@3200 |*Alum |7| AC AC|Car AO 
Nash 970 | 3000 11614; Own | Bish-Bab |L | 8 | 276x4% | 227.2 | 5.10 | 264 | 78@3300 |*Alum | 9 | AC AC | Str AC 
Nash 980 | 3360 121 | Own | Bish-Bab |O |8|3 x4% | 240 | 5.25 | 288 | 94@3400 '*Alum |9| AC AC/Str ad 
Nash 990 | 4000 | 124-133 | Own | Bish-Bab | O | 8 | 3%4x4% | 2986 | 5.25 | 33.8 | 115@3600 |*Alum | 9| AC AC | Str_ AO 
Oldsmobile F-32. | —— | 116%, Own | No “L | 6) 3y4x4%% | 213.3 | 580 | 263 | 74@3200 | CI |4| AC AC | Str AC 
Oldsmobile L-32 | — | 116%| Own No iL |8/3 x4% | 2403 5.90 | 28.8 | 87@3350 | CI 5;ac  AC|Str_ AC 
“Packard Twin Six | —— | 142-147. | Own | —— [L (i2) 3%xd% | — | —- |— | |-= a ee 
Peerless De L. Mas.| 4521 | 125. | Con | Bish-Bab | L | 8 | 3%x4% | 322 | “5001 3645 | 115@3200 |*Alum |5| Pur AC | Sch AO 
Peerless Custom 8 | 4766 | 138 | Con | Bish-Bab |L (8 | 3%6x4% , | 322 | 5.00 | 36.45 | 120@3200 |*Alum | 5 | Pur AC | F Sch AO 
Pierce-Arrow 54 — | 137-142 | Own | Pines iL | 8] | Sxt% | 366 | 5.05 | 39.2 | 125@3000 |*Alum | 9| Pur Ste | Str AC 
Pierce-Arrow 52 i 142-147 | Own | Pines iL 112 3%x4 | 429 | 5.05 | 54.6 | 150@3200 |*Alum |7/| Pur Ste | Str AC 
Pierce-Arrow 53 | ——| 137-142 | Own | Pines |L {12 | 3%x4 | 398 | 5.05 | 50.7 | 140@3200 |*Alum |7/| Pur_ Ste | Str___ AC 
Plymouth | 2710 | 109 | Own | —— |L | 4 | 3%x4% | 196.1 | 4.90 | 21.03 | 56@2800 |*Alum | 3 | — AC | Car Yes 
Pontiac 6 | — | 114 | Own | —— | L | 6 | 3y5x3% | 200.0 | 5.10 | 263 | 65@3200 | CI 3|-— AC | Mar Yes 
Pontiac V-8 {— | 117 | Own — | H | 8 | 3yex3% | 251.0 | 5.20 | 37.8 | 85@3200 | CI 3|— _AC| Mar Yes 
Reo Royale 8-35 | 4650 | 135 | Own | Pines |b 18] 3%@x5 | 358) 5.30 | 3648 | 125@3300| Alum |9|Han AC | Sch Own 
Reo Royale 8-31 =| 4375 | 131 | Own Pines iL | 3 33gx5 | 358 | 5.30 | 36.48 | 125@3300| Alum |9/|Han AC | Sch Own 
Reo 8-21 | 3610 121 | Own Yes |L |8!/3 x4% | 2686| 5.37 | 288 | 90@3300 |*Alum |5/Han —/|Sch Un 
Reo 6-21 | 3525 121 | Own Yes }L |6|3%x5 | 2683 | 530) 27.3 | 85@3200; Alum |7| Han -—J|Sch Un 
Reo Fly. Cloud 6-25 | 3950 125 | Own Yes }L |6| 3%x5 | 2683 | 5.30 | 27.34 | 85@3200 | Alum |7| Han VS|Sch Un 
Reo 8-25 | 4050 | 125 | Own Yes |L |8|5 x434 | 2686; 5.37 | 288 | 90@3300 |*Alum |5|Han VS/|Sch_ Un 
Rockne 6-65 | — | 110 | Own | Dole [Lb |6| 3%x4% | 1898 | 520 | 234 | 65@3200; CI |4/ — Ste | Str No 
Rockne 6-75 | —— | 114 _| Own Dole |L | 6 | 3%x4% | 205.3 | 5.10 | 254 | 72@3200| CI | 4! — AC | Str__No 
Studebaker 6-55. | —— 117_| Own | Dole | L | 6 | 3%x45q | 230.0 | 5.10 | 254 | 80@3200|;CI |4|No Ste |Str No 
Studebaker Dict. 62, —~ 117 | Own Dole |L | 8 | 3yyx3% | 221.0; 5.10 | 30.0 | 8@3200;CI |9/| Pur Ste| Str AC 
Studebaker Com. 71, —— 125 | Own Dole | L | 8 | 3—x4% | 250.4 | 5.15 | 30.0 | 101@3200 |*Alum |9| Pur Ste | Str AC 
Studebaker Pres. 91, —— 135 | Own Dole | L | 8 | 344x4% | 337.0 | 5.10 | 39.2 | 122@3200 |*Alum | 9 | Han Ste | Str AM 
Stutz LAA 4383 | 127%' Own ——- | O | 6 | 35x4% | 241.5 | 550 | 27.3 | 85@3150 “Alum |7/| Pur AC/| Zen Un 
Stutz SV-16 4885 | 134%2-145 | Own — | O | 8 | 3%x4%e ; 322 5.50 | 36.4 | 113@3300 |*Alum |9/| Pur AC | Zen AM 
Stutz DV 32 _ | 5214 | 134%4-145 | Own Bish-Bab | O | 8 | 33gx4%% | 322 5.10 | 36.4 | 156@3900 *Alum | 9 | Pur Ste | Sch AC 
Willys-Ov'land 6-90 | 2824 | 113, | Own | — TL | 6 1 3'4x3% | 193.0 | 5.26 | 2535 | 6503400| Cl |4|No AC|Ti TA 
Willys-Ov’land 8-88 _—— | 121 | Own — |}L |8| 3%x4 | 245.4 5.26 | 31.25 | 80@3200, Cr |5!No AC;Til AC 
Willys-Kni, 66-D | —— | 121 | Own — 1K | 6 | 339x434 | 255.0 | 5.50 | 27.34 | 87@3200 *Alum |7| Yes Til | Til AC 
Willys-Knight 95 | —— | 113. | Own 'K | 6 | 238x434 | 177.9 | 5.55 | 20.70 | 60@3400 *Alum |7/| Yes AC | Til Yes 








“*Complete details will appear in a f 


AUSTIN FOUR SEATER 
ANNOUNCED AT SHOW 





(Continued from Page 1) 


itely modern in its styling. The 
company says that the body is a 
result of close study of the small 
cars exhibited at the Paris salon 
and the London show last fall. The 
roof of the car is streamlined and 
hood ventilators replace the tradi- 
tional louvres. These index with the 
ventilators of the cowl. 

The body and fenders are painted 
maroon with beaver brown stripes 
on molding and spare tire rims.. The 
radiator shell is painted the same 
color as the body to give an appear- 
ance of greater length. The radi- 
ator grill is maroon with a chromi- 
um rim. The radiator is slightly 
V-shaped and set at an angle to 
conform to the slant of the wind- 
Shield. Head lights, the head light 
tie bar and the tail light are chro- 
mium plated. The car is equipped 
with single bar bumpers. The tires 
used on the four-seater model are 
slightly larger than those on the 
two seaters and they carry a white 


orthcoming issue. 


wall, which adds to the appearance 
of the vehicle. 

The Austin Company anounces 
that the four seater has already 
aroused great dealer interest, 
through direct pre-announcements. 
That production of a four’ seater 
with bantam car characteristics of 
economy in fuel, lubrication and 
general maintenance widens the ap- 
peal and the sales field of this 
small car, is the general feeling 
among dealers, the company states. 


AKRON DOCTOR WINS 
BUICK SLOGAN PRIZE 


(Continued from Page 1) 


Stone of Portland, Ore., won third 
prize of $5,000. 

Three prizes of $1,500 each are to 
be presented to John B. Schaefer, 
Buffalo, N. Y.; Ruth Aaron, 16-year- 
old high school student of Brooklyn, 
N. Y., and Frank Darrow, Stockton, 
Cal. 

Dr. Walker, who is a physician, 
when informed of his winning, paled 
in surprise and sat down beside the 
operating table in his office. Win- 


ning prizes comes easy to his family, 
however, as his daughter, Muriel, 
upon graduation from college two 
years ago, won a small car in a na- 
tional competition. 

There were three hundred thous- 
and entrants in the contest from all 
sections of the country. A surpris- 
ing feature was not only the number 
of women entrants but the number 
of women prize winners though the 
subject related to a motor car, Four 
out of the first nine grand prize 
winners were women, and 19 out of 
the 49 prizes went to women. 

The contest ended December 14 
and the judges, Frazier Hunt, author 
and war correspondent, B. C. Forbes, 
editor and economist, and Henry T. 
Ewald, advertising counselor, held 
their final meeting in New York. 


PHILLIPS DISCUSSES 
TRUCK REGULATION 


Springfield, Mass., Jan. 9.—Thc 
fast that attempts to regulate com- 
mon carriers simply drive them into 
the group of contract carriers, in 
which regulation has been turned 
down by numerous courts, and so 
accomplishes nothing, was forcibly 








presented to members of the Trans- 
port Associates by A. D. Phillips, 
traffic manager of the Fisk Rub- 
ber Company, and author of numer- 
ous articles on trucking problems, 
He took for his subject, “Motor 
Truck Regulation.” 

There were reports from the three 
groups within the association, Over- 
land freight, movers and dump 
truckers, with the last group show- 
ing itself most concerned over the 
unsettled business conditions. 

Mr. Phillips said in part: 

“An additional danger to the 
truckers is that railroad manage- 
ment, realizing the difficulties in 
regulating rates and service of the 
motor trucks, will, in view of the 
public attitude toward a decrease in 
individual taxes, take the opportu- 
nity to foster taxation solely for the 
purpose of lessening competition 
between the motor trucks and the 
rail carrier.’ 


EATON-McDIARMID ‘MOTORS 
GETS CHEVROLET FRANCHISE 
New Orleans, Jan. 9 (UTPS).— 

The Eaton-McDiarmid Motors, Inc., 

has taken a Chevrolet franchise and 

the mame has been changed to 

Eaton-McDiarmid Motors Chevrolet 

Company, Inc. 
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Points Uptrend Becanse - 
Legs Are Now Obsolete 


~~ 2 © | 
: 2 
i & c G| *% te ” a | aa By GEORGE M. GRAHAM, Vice- 
Make and Model| 2» 3 § : (2 s| < £ €. | f. | Fe | 4¢ , President, 
ee = “1g q a t $$ qs es | £¢ & Rockne Motors Corporation, Detroi 
EE & = |w >| s no ne | am | 8 B | a 
Auburn 8-100 | Chain Del-R | Del-R-S Long | D | 3 | SM-LGS-F | U | Col **4.70 | M Ross | S 5634 | Own Bijur | 17x6.00 Knowing well the danger of 
Auburn 12-160 | Link Del-R *Del-R-S Long | D | 3 | SM-LGS-F — M Col '% | 4.55 | Bendix Ross | S 56% | Own Bijur (|*17x6.00| prophecy, the writer neverthcless 
_— | Gear Aut-L (*Aut-L Rock WG] 3 | __|8; sal % 525 1M Say-B| Cant | Own ~  Al-Z 18x3.75| feels justified in voicing a note of 
Buick 32-50 \ Tex Del-R Del-R *Own | O | 3 | BW-F O | Own % 460 | Own | Sag |S 56 | Tryon | Al-Z | 18x5.50 Ay for the automobile industry in 
Buick 32-60 | Tex Del-R Del-R ‘Own | O |3 | BW-F | O | Own % 454 Own Sag | S 55% | Own Al-z | 18x6.09| 1992. This optimism is not based 
Buick 32-80 |'Tex Del-R Del-R *Own | O | 3! BW-F |O Own % | 427 Own Sag |S 58% | Own | Al-Z | 18x7.00| ?P Statistics showing how many cars 
Buick 32-90 | Tex Del-R Del-R *Own | O | 3! BW-F |'O: Own % 4.27 Own Sag |S 58% | Own Al-Z 18x7.0i) | saan 2 as to need 
Cadillac 355 B Morse Del-R Del-R Own , O | 3 | SM-F [TS Own % | 460 OwnM Sag’ S58 | Own | Alem | 17x7.00/ thing Seale polly ared with some- 
Cadillac 370 B Morse Del-R | Del-R Own , O | 3! SM-F |S On % 480 Own M_ Sag 5S 58 Own Alem 17x7.50 | Automobiles will cane 
Cadillac 452 B | Morse Del-R | Del-R Own O | 31! SM-F |S Own % | 4.64 Own Sag | S60 | Own | Alem | 18X7.50\4ity in 1932 and there et > ie 
_ hotell aves ee as ~ondle 7 oe a e oa é eee osetia ieee J VIL & , € er yr 
Chevrolet _ j— Del-R |— —_—_—Own | O | 3 | SM-F |—} Own % | —/—  _—_— Sag |S 54 | —— Alem | 18x5.25| simple reason that in the United 
Chrysler 6 Chain Del-R | Del-R ——|O/3|—F —| Own % 460 |H > — |S 53% | —— | Alem | 18x5.50| States legs have become obsolete. 
Chrysler 8 Chain Del-R | Del-R -—|/O|4 F |—! Own % | 430/|H — |S 54% | — | Alem 17x6.50 | Except for purposes of ornament 
Chrysler Imp. 8 Chain Del-R | Del-R | O|4|—PF |—| Own % | 410|H Gem | 8 57% | —— Al-Z | 17x7.00| when attached to the gentler sex, 
Chrysler Imp.8 Cus.| Chain Del-R | Del-R *-—~|Oj|4|—F |— Own % | 410;\H Gem | 8 57% | —— Al-Z | 17x7.50 | and for the golfing use of mere man, 
Cord (Fr. Wh. Dr.) | Link Del-R /*Del-R_ Long | D | 3 | — | *|Col F | 480'H Gem | 8 62 | Own | Bijur | 18x7.00| ‘he leg has become as useless as the 
De Soto Six [Chain —|— ~* |—|3|—F —|— % | 462\/H _ — 18 53% |—— __| Alem _| 18x5.25 ra ietis do the thiet 
De Vaux 6-80 | Morse Aut-L |*Aut-L Borg | N | 3 | NP-F [S [NP % | 440;SD NP |S 54% | Tryon | Al-Z | 19x5.09/ and foot discharge 2 — 
Dodge Six Chain —|— —=—1013|—F —| Own % 4.60 | H —|8 4% | — mee 18x5.50 | purpose of locomotion. This fumes 
Dodge Eight Chain — | Del-R Rane oO 3\|——F }— Own ly 4.10 H : _Gem S 55 —-- Al-Z 18x6.00 | tion has been delegated to thi auto- 
Durant 612 | Morse Aut-L |*Aut-L Borg | W | 3 | — |S | Own % 440 SD Own | S 55 Tryon | Al-Z | 19x5.00| mobile. 
Durant 614 | Morse Aut-L /*Aut-L Borg | W | 3 | — |S | Own % 440 SD Own | S 55 Tryon Al-Z | 19x5.00} But for motor transportation, our 
Durant 619 | Morse Aut-L |*Aut-L_ Borg | W | 3 | —— |S Own % | 390 SD Own/S 54 | Tryon | Al-Z | 19x4.75| people could not get around at all, 
Essex Gr. Su. 6 | Morse Aut-L *Aut-L-S Own | O | 3 | SM-WG-F |S | Own-% | 462 | Bendix Gem 5S 54% | Own | Alem_| 18x5.25 They would be as definitely located 
Ford A [Var Own “Own Own! Oj|3|— |S /|Own% | 378 |M_ Gem | STr39| Own | Al-Z_| 19x4.75 - ahe-diane - es On & log oF 
Franklin Airman Ghain Del-R *Del-R-S .—|—13|)6MFr ©|-I— «©|/—i|H —|H42 | — Al-Z ——— | would mope as ioniaaten te * a 
Franklin V-12 | Chain Del-R |*Del-R-S_— | — | - | SM-F Pi — A st — WS WI _| fice. as if snowbound. Visitors could 
Graham 6 [Link Del-R | Del-R Long |WG|3|WG-F  |Uj/|Sal % | 445/|/H Ross | S 54 | ERS Al-Z | 17x5.50| not get to him. He could not go to 
Graham, BL-Str. | Link Del-R_ Del-R__Long _ WG) 3 | SM-WG-F | 8 |Sal % | 430 H Ross 854 | ERS | Al-Z __| 17x6.00/ his club or golf links, 
Hudson Gr. 8 | Morse Aut-L “Aut-L-S Own | O | 3|SM-WG-F |S, Own % | 462 | Bendix Gem |S 54% | Own | Alem _(|*17x6.00 Theatres and night clubs would 
Hupmobile 216 | Chain Aut-L |*Aut-L-S Borg | WG|3|SM-WG-F | M| Spic % | 454|M Ross S53 | Tryon | Al-Z | 16x5.50| Mow him and his wife no more. 
Hupmobile 222 | Morse Aut-L |*Aut-L-S Borg |WG/ 3 | SM-WG-F | U | Own | 436| M Gem |S 57% |—— | Al-Z | 17x6.00|@Partment stores and shops would 
Hupmobile 226 | More .Aut-L |*Aut-L-S Long | D |3 | SM-DG-F | U | Own % | 436|M Gem 8 57% |—— __| Al-Z_ | 17x6.50 eee ae with women patrons 
LaSalle 345 B | Morse Del-R | Del-R Own O | 3 | SM-F |S Own % | 460|Own M Sag|S58 | Own | Alem | 17x7.00 “an wae oe for fair 
Lincoin V-8 | Chain Ta =f—-l-l—*? |—| Own — | 458] * Own| 62 |—— | —— | 18x7.00| the matinee or the mi te ttle of 
Lincoln 12 | Chain Aut-L | Aut-L_ Long; O | 3 | SM-F |S | Own F | 458 |*Bendix Own |S 62 | Own | Alem | 18x7.50/ the bridge table. oy 
Marmon 6 l Diam  Del-R |*Del-R ‘hon | ot Te |S | Spic 4% | 408 Bendix Ross|S57 | —— | Alem | 18x6.00 Children, unable to get to school 
Marmon 16 | Diam Del-R, Del-R_ “Rus | M | 3 | SM |S | Spic % | 3.78 | Bendix Ross |S 59% |—— __| Alem _ | 18x7.00/ would sink to low depths of 
Nash 960 | Var-G Aut-L *Aut-L-S Borg | O | 3 | SM-DG-F |O/ Own % | 473 /M Ross | 8 50% | Own | Alem | 29x5.00/8norance. Grass would grow on 
Nash 970 | Diam Aut-L |*Aut-L-S Borg | O | 3|SM-DG-F |O/| Own % | 47% M Ross | S 50% | Own | Alem | 29x5.25| Untrodden sidewalks. 
Nash 980 | Diam *Aut-L *Aut-L-S Borg | O | 3/| SM-DG-F | O | Own % 446 M Gem |S 55 | * | Bijur | 28x6.00} Of course, nothing like this will 
Nash 99 | Diam ‘Aut-L *Aut-L-S Borg | O | 3 | SM-DG-F_ | O | Own % | 450, Bendix Gem | § 57% | | t | Bijur | 31x6.50| happen. People will always find a 
Oldsmobile F-32 | Chain Del-R | Del-R Borg | M | 3 | SM-F TS | Own % | 456 Bendix Sag § 54% | Tryon | Al-Z | 17x6.00| h8Y to get money for the necessi- 
Oldsmobile L-32 | Chain Del-R | Del-R Borg | M | 3 | SM-F |S | Own % | 477 | Bendix Sag 8 54% | Tryon | Al-Z | 17x6.00/ (tS Of life. Of these essentials, 
Packard Twin Six {| Chain —|— —|O1|3|SM-F l—-|- —«—- | —_— | ana _——_ la | = ae tak en oo 
Peerless De L. Mas. , Morse Aut-L |*Aut-L Rock |WG| 3 | WG-F S|;Sal % 445 | Bendix Ross | S60 | Rub B | Alem | 31x6.00/ The necessity of tates oe 
Peerless Custom 8 | Link Aut-L |*Aut-L Rock |WG| 3 | WG-F S| Sal % | 445 |.Bendix Ross |S 60 | Rub B | Alem | 31x6.50/ portation for the business ‘tae 
Pierce-Arrow 54 | Chain Del-R |*Del-R-S Long | O | 3 | SM-F |S | Own % 442 | Bendix Ross |S 61 | Faf Myers | 18x6.50| Pleasure activities of the American 
Pierce-Arrow 52 Chain Del-R |*Del-R-S Long | O | 3 | SM-F S| Own % 442 | Bendix Ross | § 61 Faf Myers | 18x7.00) people explains why cars have con- 
Pierce-Arrow 53 | Chain Del-R |*Del-R-S Long | O | 3 | SM-F S| Own % | 458; Bendix Ross !S61_|Faf | Myers | 18x7.00/ tinued to be used throughout the 
Plymouth _ | Var _Del-R | Del-R_ Own | O | 3 | BW-F |O| Own % | 433 | H __War | 8 53% | Tryon | Al-Z | 19x4.75 ag last two years. It explains 
Pontiac 6 | Chain Del-R Del-R —|.— |—| oer [—j| Own % | 4.55 | Bendix — |S 54 | Inlox ~- | 18x5.25 — g consumption of tires, gaso- 
Pontiac V-8 |— Del-R'Del-R —|—|—|SM-F |—|Own % | 422| Bendix —1854%/— | — __| 17x6.00] (6 bd oll. This is the best as- 
Reo Royale 8-35 | Morse Del-R' Del-R  Long|O|3|SM |}U | Own % | 407|H Ross | S 5742 | Own | Far | 6.50x18/ ple are going = ee i i 
Reg Royale 8-31 | Morse Del-R | Del-R Long | O |3/| SM U!|Own % | 407/H Ross | S 5714 | Own | Al-Z | 6.50x18| the money ae mere SE 
Reo 8-21 | Link Del-R | Del-R_ Long oO |3| SM U | Own % 442 '!H Ross | S 55% | Tryon | Al-Z | 17x6.00/ The automobile industry h: 
Reo 6-21 | Morse Del-R | Del-R Long | O | 3 | SM U | Own % | 407/|H Ross | $ 55% | Tryon | Al-Z | 17x6.00| an others in mectime nnn Qos ee 
Reo Fly. Cloud 6-25; Morse Del-R |*Del-R Long | O | 3| SM |U| Own % | 442/|H Ross | 8 66% | Own | Al-Z | 17%6.50| ssore room, more beste tee 
Reo 8-25 | _—| Link _Del-R |*Del-R__Long | O | 3 | SM |U|Own % | 442/H Ross | $ 55% | Own | Al-Z_| 17x6.56| tormance and more features which 
Rockne 6-65 Morse Aut-L |*Aut-L-S Borg | O | 3|SM-BW-F |M]| Spic % | 427 | Bendix Ross|S 54 | Tryon , Al-Z | 18x5.25/ make for safety, siaueiionee ‘aan 
Rockne 6-75 —| Chain Aut-L ‘Aut-L-S Borg | O | 3 | SM-BW-F_ | M! Own ¥2 | 473 | Bendix Ross |S 54 | Tryon | Al-Z | 18x5.55) fort and luxury are being furnished 
Studebaker 6-55 | Chain Del-R |*Del-R-S Long | O | 3 | BW-F |S Own % | 427. Bendix Ross|S 54 | Tryon | Alem | 18x5.50/ for lower prices. The automobile 
Studebaker Dict. 62| Cel Del-R |*Del-R-S Long | O | 3 | BW-F |S | Own % | 473 Bendix Ross |S 54 | Tryon | Alem | 18x5.50 shows will prove this. The basic 
Studebaker Com. 71| Cel Del-R |*Del-R-S Long | O | 3 | BW-F |S | Own % | 473. Bendix Ross|S56 |Faf | Alem | 18x6.00/ appeal of the new Rockne car is 
Studebaker Pres.91| Var-G Del-R |*Del-R-S Borg | O | 3 | BW-F |S | Own % | 431 | Bendix Ross!S 60 | Faf _| Alem | 18x6.50 directed to this situation. Our 
Stutz LAA |Link Del-R | Del-R Borg) D |4)|—— }U0|Sal % | 475 |H Gem |S 60 | Own Bijur | 19x6.00 | Striving is to bring quality into the 
Stutz SV-16 | Link Del-R | Del-R - Long | M|3|SM M| Tim % | 475 | H Gem ' 8 62% | Own Bijur | 20x6.50 | lower priced field so that those who 
Stutz DV-32  ~—s_| Link _Del-R| Del-R_ Long | M | 3 | SM | M| Tim % 4.50 | H Gem | § 62% | Own | Bijur_| 20x7.00 | are forced to economize on their cars 
Willys-Ovland 6-90| Link Aut-L |*Aut-L —|0O|3|SM-FP [S| Own % | 460 Bendix Own|S51 | Tryon | Alem | 18x5.25 peo do so without sacrifice of 
Willys-Ov'land 8-88 | Link Aut-L *Aut-L *Borg | O | 3 | SM-F 'S | Own % | 440 | Bendix Ross|S56 | Tryon | Alem | 18x5.50 er ¥, convenience or pride. We 
Willys-Kni. 66-D | Link ‘Aut-L |*Aut-L ~ | 013! SMP iS | Own % 418 | Bendix Gem|S56 | Tryon | Alem | 17x6.00 e ee this explains the extraordi- 
Willys-Knight 95 | Link Aut-L |*Aut-L —|0O1|3|SM-F |& | Own 14 4.89 Bendix Gem }S8 51 | Tryon | Alem | 18x5.50 ot a 2 line, an interest 
ee eee we Pe _ e signing o 
dealer contracts b y 
KEY TO ABBREVATIONS Leng Clutch Company; Rus, Russell N Im di U nd for the better. The banks have not! shown a single, aaa a 
Weight — {Austin standard 2 passenger|. MIE. Oo. “Bendix Cltven ona WG o immediate pire refused to help in good deals, so I| mobile. Every advance indication 
Wheel Base—*Over all length of chassis} Warner Gear Company; M, Muncie Gear . am told, but have maintained @ very | points to a big public response. 
instead of whee! base, which manufac-| Company; O, Own; N, New Process Gear For Montana Indicat close scrutiny over business, and, —_—— 
oe . naturally, are turning down more| CHARLES J. DEMPSEY GETS 


turers refuse to give. 

Engine Make—Con. Continental: Lyc. Ly- 
coming, Hall, De Vaux-Hall Motors Corp. 
*Air-cooled with spot temperature con- 
trol. Thermo syphon water circulation. 

Thermostat—Bish-Bab. Bishop & Babcock. 
Dole, Dole Valve Co., Chicago, Il.; Ful, 
Pulton Co.; Har, Harrtson; nes, Pines 
Winterfront Var, various makes. 
*Using Dole and Bish-Bab. 

Valve aprengement-—Se L_ head; H, hori- 
zontal. , overhead; K, sleeve valve; 
LV, Vope L head. 

Piston aterial—*Alum, aluminum with 
invar struts. Alum, aluminum alloy; CI. 
cast iron; S. St semi b 

Oil Purifier—Pur., Purolator, Motor Im- 


provements, Inc.; Wal, Wall; Han, 
Handy; AC, AC rk Plug Com- 
pany. Ste, Stewart-Warner; Ski, Skin- 


ner; Flo, Ploato; Cuno, Cuno Engineer- 

ing. Corp. 

**Using Purolator and AC. 

*Using both Ploato and Skinner. 

+Using AC with Floato attachment. 
Fuel Cleaner—AC, AC Spark Plug Co.; Gas, 


Gascoliator: Ste, Stewart-Warner; Tl, 
Tillotson; V-S, Van Sickien. 
Carburetor—Sch, Wheeler Schebler; Zen, 


Zenith; Mar, Marvel; Car, Carter; Str, 
Stromberg; DL, Detroit Lubricator; Til. 
Tillotson. 

Air Cleaner—AC. AC Spark Plug Com- 
any; AM, Air Maze; Un, United; Til, 
illotson 


Front End Drive—Link, Link Belt; Tex, 


Texolite; Cel, Celeron; Diam, Diamord 
Chain} Morse, Morse Chain Com ny: 
Var, various makes of chains; Var- 


various makes of gears. 

Ignition, Generator and Starter—Aut-L, 
Auto-Lite; Del-R, Delco-Remy; Dyn, 
wen-Dyneto Corp.; N E, North East 

*Nash.+Indicates twin ignition. 
*Bendic starter used. S—Startix equipped. 
Borg, Borg & Beck; Br-L, Brown- 
Lipe; Rock, Rockford Machine; Long, 


Corp.: W, Warner Corp. 
*Franklin Transcontinent models are 
equipped with both Warner and Detroit 
3 or 4 speed gear sets, according to body 
type. 

Transmission Type—DG, Detroit Gear £ 


Machine Co.; , The LGS Corp. ° 
Free Wheeling; SM, Synchro Mesh; BW 
Borg-Warner; NP—New. Process Gear 


Corp.; WG, Warner Gear Co. 


Universals—U, Detroit Universal Products; 
S. Spicer Mfg. Corp.; O, Own, M, Me- 
chanics Universal Joint Company. 
*Cord using Detroit Universal oducts 
and Mechanical Universal Joint Co. 

Rear Ax‘'e—Col, Columbia; Sal, Salisbury, 
Spite. Spicer Mfg. Corp.; Tim, Timken: 

-P., New Process Gear Corp.; %. Semi- 
floating; %, % floating; F, Full floating. 

Ratio—**Dual ratios on custom models 
only. *Dual ratio. 

Brakes—H, hydraulic; M, mechanical; 8D, 
steeldraulic; Bendix, Bendix Brake Corp. 
*Equipped with Vacuum Booster. 

Steering Gear—Gem, Gemmer; Ross, Ross 
Gear and Tool Company; Sag, Saginaw. 
Ssy-B. Seylor-Beall Menutactaring Com: 
pany; War, Warner; N.P., New 
Gear Corp. 

Rear Springs — 8, 
elliptic; Cant, 
semi-transverse. 


corn i-clliptic; El, full 
semi-cantilever; 68&-Tr, 


Spring Shackles—Tryon, Willys-Morrow 
Company; Rub B, Rubber Shock Insu- 
lator ompany; Faf, Fafnir Bearing 
Company; ERS, Eaton Products, Inc.; 
Inlox—Inland Mfg. Co.; *Tryon,. front, 
ERS, rear. tOwn, front, ERS, rear. 

Chassis Lubricator—Alem, Alemite; Al-Z 
Alemite Zerk; Bijur, Bijur Lubricating 
Corp.; Far, Farval. 
Lubricating Co: 

Tires—Auburn 12, custom models equipped 
with 17x6.50. 

*Hudsonh 132-in. “wheel “base models 
equipped with tires 17x6.50. 


Myers—Chassis, 





By R. C. BRICKER, Secretary 
Great Falls Auto Dealers’ Ass’n 
and 
Montana Motor Trades Ass’n 


Business conditions are quite poor 
in Montana and, while there were 
fair crops in the Great Falls and 
western Montana areas, especially 
in our irrigated sections, the gen- 
eral depression in business prevails 
with the auto dealers. There is no 
immediate reason to believe that 
the upturn in business will come 
before that period in the spring 
when crops are being seeded, road 
work opening up and other general 
construction work starts. 

However, with the favorable 
amount of moisture received so far 
and prospects for a much better 
crop during 1932 than has prevailed 
in 1930 and 1931, even with low 
prices, the fall of 1932 should show 
a much better business than for 
the past two years. 

Dealers all over the state have 
necessarily curtailed their expenses, 
some agencies having been forced 
out of the field and, no doubt, others 
will liquidate before business turns 


deals than previous because poorer 
ones are offered. 

National contracts on cars and 
parts are taking too much away 
from the dealers. Fleet discounts 
with so many combinations of busi- 
ness are hard to cope with. 


JOBLESS TO GET FUNDS 
TAKEN AT BUFFALO SHOW 
Buffalo, Jan. 9.—Entire cash ad- 
missions of the thirtieth annual 
automobile show of Buffalo, sched- 
uled to begin January 16, will be 
turned over to the Mayor’s Com- 
mitte on Unemployment, it was an- 
nounced yesterday by J. L. Justice, 
president of the Automobile Trade 
Association. 





RECORD NASHVILLE SHOW 
SCHEDULED FOR JAN. 25 
Nashville, Jan. 9—What promises 
to be the biggest automobile show 
in this history of this city will 
be held at the Hippodrome Building, 
commencing on January 25, it was 
announced today by the committee 
which consists ef Allen Parkes, 
George Cole and E. Gray Smith. 


CHICAGO FORD DEALERSHIP 

Chicago, Jan. 9.—Charles J. 
Dempsey, Inc., has been named as 
an authorized Ford dealer to suc- 
ceed the F. W. Mack Motor Come 
pany at 2300 West Madison St. 


Classified 


Advertising 


Classjfied Rates 5c Per Word 





SALES AND SERVICE MANAGER 


AVAILABLE 


SD 


American, 35, born and educated in 
Switzerland, speaking several languages, 
including Spanish and German fluently, 
desires new connection. Technical gradu- 
ate. Member S. A. E., 18 years experience 
in automobile field as tester. production 
foreman, manager of service, used car, 
new car sales and service promotion de- 
partments both for factory and dealers, 
10 years spent in South and Central 
America and Mexico. Able executipe, or- 
ganizer and business getter, willing to go 
‘anywhere on proposition of merit, Ad- 
Aress. Box No. 290, Automotive Dailu News. 
350 Hudson St., N. Y. 





city. 











SS 





WITH THE 


100,000 MILE 


515 


and up, f. o. b. Toledo, Ohio 


STRONG SELLING POINTS 


Speed, 70 to more than 80 miles bodies . . . Sound-insulating pan- 
an hour ...Advanced free wheel- els... Velvet mohair upholstery 
ing ... Shatterproof safety glass ... Form-fitting seats . 


» «» Larger brakes... Big,roomy justable front seat. 


New 
Willys- 
Overland 
Model 6-90 
Sedan, 
$695 





AUTOMOT: VE DATLY NEWS, MONDAY, JANUARY 11, 1982 


100 10°200 
LESS THAN 








LAST YEAR! 


The new 


WILLYS-OVERLAN 


SIXES & 
EIGHTS 








NEW LOW PRICES MEAN MORE BUSINESS 


FOR LIVE DEALERS 


s In design, appointments and engineering, the new 
Willys-Overland 1932 Sixes and Eights are the 
greatest values in our 25 years of building fine motor 
cars ... And prices are $10 to $200 lower than 


last year! . 


. . Powered by the new 100,000-mile 
Silver-Streak Motor —one of the fastest, liveliest, 
most powerful motors ever incorporated in low- 


. Ad- priced cars... Willys-Overland has won the last two 
climbs up Pikes Peak, and 16 official AAA speed 


OUR SILVER 


ANNIVERSARY 


records, from 10 to 500 miles, for standard cars 
under $1000... The new Willys-Knight gives you 
the exclusive advantage of selling a car powered by 
the famous Twin Sleeve Motor ...The new Willys- 
Overland Six Trucks, with bodies for every business 
and agricultural line, hold added profit opportunities. 





- YOUR GOLDEN OPPORTUNITY 


Write or wire for details of this profit-building franchise 


WILLYS-OVERLAND, 


HEADQUARTERS DURING 


NEW 


YORK 


INC., 


SHOW 


n-@O-@-€ 4 


TOLEDO, OHIO 


BILTMORE 





